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OPA Freezes ‘Big 3’ Four-Door Sedans; 
' Auto War Output 2( 20% Over Peacetime 


Inside Storage 
~ Cars Due to 








Aug. . Production (_ | 
Rate Hits 131% 
Millions a Day 


ACWP, Armed Forces 
| Reply to Critics of 
| Industry’s War Efforts 


| DETROIT. —Asmeel 
|critics of the automotive 
'industry’s war- -production 
| activities, Alvan Macauley, 
IKE HIS prototype in the; president of the Automotive 
automobile business, the tire! | Pouneil for War Production, last 
manufacturer, collectively speaking, week revealed that the motor in- 
is doing everything in his power to! dustry in August is turning out 
preserve his dealer body while the | armaments at a rate of $13,600,000 A 
United Nations are using their vast | | a day and at an annual rate which | 7 
resources to lick Hitler and his | exceeds by more than 20 percent ‘ae 
“me toos.” Rationing has hit the | the average pace achieved in 
rubber people as hard a blow below | | peak civilian output. 
the belt as it has their compatriots | In a statement accompanying 
in the motor vehicle industry, but | the release of figures showing that 
they are showing equal versatility | the industry’s monthly rate of 
in diversification of sales efforts to| munitions manufacture had more 
keep in business. In attaining this | than doubled since Pearl Harbor, 
diversification, tire dealers have | Macauley declared: 
been given assistance by the tire| «he former producers of motor 
makers themselves, so today We) vehicles and parts are fabricating 
find that of those who really are aircraft engines and _ fuselages, 
tire merchandisers more than 70 | tanks and guns and military trucks 
percent still are in business, thanks | and many other armaments in 
to diversification promoted by tire! yoime equivalent to around five 
manufacturers which give them) pijjion dollars a year. This rate 


profitable sidelines. : | is rising steadily. 
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I Visit Akron 
See Gen. Knudsen 
Call on Goodrich 

Tire Dealer Situation 





Be Compulsory 


U. S. Gets First Call 
| On Sedans Till Oct. 31; 
| More Price Pegs Due 


By William Ullman 
Washington Correspondent 


WASHINGTON. — OPA 
acted on several fronts last 
week to affect automobile 
dealers, the major items 


being 
1 - the sale of any 1942 
four-door hard-top sedan Fords, 
Chevrolets or Plymouths, driven 
less than 1,000 miles and with a 
list price of less than $1,000, to 
anyone except the Army, Navy, 
Coast Guard, Marines, civil aero- 
nautics, lend-lease, exports. The 
prohibition, effective Aug. 18, con- 
tinues until Oct. 31, 1942, by which 
time the federal government is 
expected to fill all its requirements. 
2 Proposed a new order requiring 
dealers to properly condition 
stored new cars (including com- 
pulsory inside storage), or face the 
loss of the one percent markup 
per month, the refusal of loans 
or purchases under the Murray- 
ca i se aan a a i Patman act, and WPB requisition 
; “Before the end of this year, “OVERSHOE” FOR us carpe 4 material, made of non-strategic| of the cars not so conditioned. The 
TO GET a line on the situation, | monthly shipments are scheduled United Siates Rubber Co. scientists to. relieve the curseat ee dire sitention, order is expected within 10 days. 
I made a fact-finding trip to Akron} t) pe running at an annual rate | Present tests indicate these ‘‘sandals” will give about 3,000 miles of 3 Proposed a dual price ceiling 
with Dave Wilkie, automotive | 5¢ upwards of eight billion dollars. odditiona! life & Se. ee yi, Cadwell, development manager of for both used cars and used 
editor of the Associated Press, At peak, assuming materials are od Toon monutea, while he holds a treated one on his arm. trucks, with the lower ceiling to be 


week before last. Dave never had} 5 \,iJable to simultaneously process charged for cars and trucks sold 


been in the rubber capital before | all contracts at scheduled levels, S d l O R li as is, and the higher ceiling to be 
this, while for me it was a home-/ ih. industry will be operating on Cotton anaa ers etite used for sale of used cars and 


coming week, sorta, for my record | a 12 billion dollar annual basis. trucks which have been conditioned 





By 
Chris Sinsabaugh 








shows that for nine years straight | qi, is comparable to producing ° Li Ti [ ] and sold with a guarantee pre- 

I have been in Akron in August) 15 inion cinder cars and O wt wan ure Ses scribed in ceiling order. 

for the Chevrolet es Se: commercial vehicles, or nearly Models affected by the prohibi- 
is ti there was no derby, but | . ? , tion on sales include: Chevrolet 

ac'uae a gresied me with a| (Continued on Page 2, Column 2) DETROIT.—Development of ajarticle precluded this, demanding Stylmaster sean’ anions ($840 list 

reminiscent smile as we docked in| ~ | tire sandal, made of non-strategic | production at the earliest possible price), Fleetmaster sport sedan 

front of the Mayflower hotel Slower Speeds |materials and treated with an| moment. — ; (Continued on Page 8, Column 1) 

brought this fact strongly to mind, | asphalt emulsion, was disclosed by| For efficient use of this material, ee eee ae 

for it was none other than Lieut. Result from United States Rubber Co. scientists | it is necessary to carry 40 pounds Used Car Supply 

Gen. William S. Knudsen, who, as Thursday as a possible relief for|of pressure in the tires, the over- 


president of Chevrolet, had _in- AO MPH Appeal the current civilian tire situation.|inflation being offset by the Dips to 44. Days 


augurated the kiddie classic. Bill Present tests conducted by the|sandal’s cushioning effect, and to 


company indicate that these san-/|limit the speed of the vehicle to 


too, was on a fact-finding , ‘ e 
on aan up production for WASHINGTON.— The nationwide | qaig will give from 2,500 to 3,000/30 miles per hour. The company In Chica i} Area 


1 for reduction of motor ; sd : r ion focte it advicahl h th 
Uncle Sam. He'd made the rounds | 4PPea miles of additional life to tires.| also feels it advisable to have the! CHICAGO.—On Aug. 1 there was 
in Akron and was shoving off for vehicle speeds to below 40 miles | The sandal is made of cotton pile; sandals mounted by a competent! g 44.7 days’ supply of used cars in 


an hour has produced slower speeds | ; . i -| ti | 
Fort Wayne and South Bend. on nearly all highways where | £abric and is a carpet-like mate-|tire service man. Cook County based on figures sent 














rial, somewhat resembling a closely| The higher pressures have been | to Chicago Automobile Trade Assn. 
; 3 DAVE AND I were convoyed by | Speeds have oe —— but | stitched bath mat or rug. Present|shown in test to keep the sandal] | by 197 oem County outlets. 
Herb Maxson, public relations di-|™ore than hal a oe oie | production plans call for the weav-| from creeping. It is made of fabric| “This represents a consistent de- 
rector of the B. F. Goodrich Co., | severed oe ae ‘il Teeaie “|ing of the material at one of the|with a %-inch tread woven on the| crease in used car days’ supply 
who had got up before breakfast, | recommended ee | Bigelow-Sanford mills, with the|bias, and a _ half-thickness end! since March 1 of this year. At that 
driven to Cleveland and taken us | This conclusion is based on ac-) asphalt emulsion treatment at one| weave then makes it possible to! time there was a 138.8 days’ supply. 
] j Detroit visitors off the D&C boat.| curate speed measurements with| of the plants of the United States|overlap the ends of the sandal, The 1941’s dropped sharply from 
With us on the steamer was George | special apparatus made by the! Rybber Co. which are sewed together without | a 48 days supply on July 1 to 35 on 
Stritch, Goodrich manager in De-| Public Roads Administration and | Development of the sandal was| creating a hump in the tread. Aug. 1. Likewise 1940’s dropped 
troit, who wanted to make sure | by state highway departments in| disclosed at a recent meeting of| Production plans call for the from 75 days to 44 days. 
we got to Akron. | 10 states. | the War Engineering Board’s tire| manufacture of the sandal in popu- Days’ Supply of Used Cars 
’ i Meeting the general as we did, The studies show that average | | committee in Detroit and is but one) lar passenger car sizes and further | on Hand on 
we were told he made a great! speeds of traffic are two to eight|of many other solutions to the| development will be conducted to Aug. 1, July 1, Aug. t. 
impression on the Akronites be-| miles an hour slower than before| civilian tire problem which this! obtain a material suitable for use 1942 19421941 


(See SPARKS, Page 22. Col. 1) | Pearl Harbor on sections of high-| committee has been working on. on light delivery trucks. _year old cars.. 35 48 31 


way in eight of the states covered} At present, testing has been con- It should be recognized that the year old cars.. 44 75 29 
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2 
, A | by the survey. Traffic volumes on| fined to the company’s test cars tire sandal is not as practical nor 3 year old cars.. 53 65 41 
In This Issue 9 ler: roads in June were about 39| and has been conducted on a con- as cheap as recapping or building 4 year old cars.. 52 70 34 
Destere Tel toc. Pages 3-10 || percent less in gasoline-rationed | tinuous 24-hour period basis. Ordi- new tires, but, whereas rubber 5 year old cars.. 50 68 34 
FOB Factory ............. Pages 2-6 || areas and about 22 percent less in| narily, further consumer _ tests! would be allocated to military pur-|6 year old cars.. 51 61 29 
i Ordnance & Aircraft News..Page ? || non-rationed areas, compared with| would be conducted, but it was) poses and would therefore not be 7 year old cars.. 44 47 28 
ne END 2 655544 wnae the same month a year ago. felt that the pressing need for this! (See SANDAL, Page 6. Col. 1) 8 year old cars.. 35 38 18 
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Vaniman Heads 
Automotive 


Branch of WPB 


DETROIT. — Succeeding Ernest 
Kanzler, recently named deputy 
director of the War Production 
Board, R. Laur- 
ence Vaniman 
last week was 
appointed chief 
of the Automo- 
tive branch of 
the WPB. 

Vaniman, on 
leave of absence 
from his position 
as executive man- 
ager of Chrysler 
Corp.'s African 
division, has been 
deputy director of 
the branch for the past six months. 
He will continue to headquarter in 
Washington, relying on Walter F. 
Wright, liaison officer, for his con- 
tacts with the Detroit office of 
the branch. 

D. J. Hutchins continues as act- 
ing director of the Detroit regional 
office of the WPB, one of the two 
positions held by Kanzler before 
his recent appointment. 


War Costs U.S. 
129 Billions 
In Two Years 


WASHINGTON. — $129,998,000,000 
was the cost of war equipment, 
supplies and services ordered by 
the government in the first two 
years of intensive war and defense 
effort, according to information 
released last week by the War 
Production Board. 


War contracts and commitments 
during the first 12 months—July, 
1940, through June, 1941--amounted 
to $27,801,000,000 and during the 
second 12 months ended June 30. 
1942, amounted to $102,197,000,000. 


Contracts and commitments for 
June, 1942, rose to $12,098,000,000, 
an increase of $2,367,000,000 over 
May. This was the highest monthly 
figure since March, when the vol- 
ume of war contracting reached 
$16,395,000,000. The peak month 
was February this year when 
$20,932,000,000 of goods and services 
were reported ordered by the gov- 
ernment for prosecution of the war. 





R. L. Vaniman 





It costs you about a penny-a-day to 
keep abreast of the automotive news 
better renew NOW! 
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Auto War Output 20% 


Above Peacetime 


(Continued fr 


three times the industry’s annual 
output. 

“For July, latest period for which 
figures are available, the automo- 
tive arms producers shipped war | 
material valued at $413,712,000—a 
daily schedule of nearly $14,000,- 
000. This is an annual rate of 
$4,964,544,000. It compares with 
the industry’s annual civilian pro- 
duction peak of $4,071,000,000. 

“The July war-material output, 
was 24 times that of six months 
ago. The fact that our industry 
could achieve such volume in six 
months should be good news to 
the nation, particularly in view of 
the fact that the period generally 
was one of getting production 
started—of bringing new facilities 
into operation, of retooling or con- 
verting additional automotive pro- 
duction equipment, of training 
workers in new skills. 

“Problems of adapting automo- 
tive mass production techniques 
to armaments manufacture are 
largely behind us. Today’s pro- 
ductive levels are far higher than 
either our own or the govern- 
ment’s experts believed possible 
six months ago. But we all know 


FOB Factory 


By A. H. Allen 


ALL IS NOT as sour on the 
production front in Detroit as some 
magazines would have you believe. 
Troubles there are aplenty, par- 
ticularly on the score of labor, but 
that difficulty has been with us 
since 1937, so it is nothing particu- 


larly new. Overall output, as 
figures presented elsewhere in the 
issue prove, is well ahead of 
schedule and _ still increasing. 


Bitterness between labor and 
management is usually a local- 
ized matter, with some workmen 
on a machine voicing a loud 
grudge against a certain fore- 
man. It is true that there are 
numerous instances of union 
groups setting up arbitrary pro- 
duction rates, and even enforcing 
them with threats of physical 
violence. This is usually done as 
a club to hold over management 
to get attention to some griev- 
ance, real or fancie4. 
Coremakers in a certain new 

foundry, for example, have decided 
to cut their production rate to 
persuade management to change 
their jobs over from piecework to 
straight-time rates. While automo- 
tive workmen have largely been 
placed on straight-time rates, with 
abolishment of piecework and 
group bonuses, it has been gener- 
ally accepted that coremakers in 
foundry are one group where con- 
tinuance of piecework is essential, 
if a bottleneck in casting opera- 
tions is to be avoided. 
ee 


Why Secrecy 

On Armor Plate? 
INCIDENCE OF armor plate 

production, fabrication and heat 

treatment at the Ford plant calls 

to mind the unexplained secrecy 

which envelons all phases of armor 
(Continued on Page 6, Column 3) 





MANY EXPERTS believe that the 
getting U. S. war materials speedily to 


best answer to the 


pressing need for 
the far-flung battlefronts of the world 


lies in the mass production by American industry of mammoth flying boats, 
a small scale model of which George W. Mason, president of Nash-Kelvinator, 
is inspecting here, with W. F. Armstrong, vice-president in charge of the com- 


pany’s widespread war production activities. 


four-motor, freight-carrying planes soon 


Nash expects to have these huge, 
rolling off its lines in mass production. 


om Page 1) 


ability to produce still lies ahead 
of us.” 

Figures compiled by the statisti- 
cal department of the ACWP, cov- 
ering monthly shipments against 
prime contracts of 205 major auto- 
motive plants and projected annual 
rates of production by months 
from January, 1942, to date, com- 
pare as follows: 


Actual Annual 
Month Deliveries Rate 
January $172,734,000 $2,072,808,000 
February 194,851,000 2,338,212,000 
March 257,168,000  3,086,232,0C0 
April 286,883,000  3,442,596,000 
May 293,626,000 3,523,512,000 
June 373,363,000 4,480,356,000 
July 413,712,000 4,964,544,000 


* x * 


Army, Navy Praise 


Industry’s Output 
DETROIT.—U. S. Armed Forces 
gave their answer last week to 
critics of the automotive industry's 
war output, while presenting a 
joint Army-Navy E award to the 
Kelsey-Hayes Wheel Co. plant at 


Plymouth. 
Col. A. B. Quinton Jr., chief of 
the Detroit Ordnance District, | 


speaking as the representative of 
Undersecretary James V. Forrestal 
of the Navy, and Undersecretary 
Robert P. Patterson, of the War 
department, told more than 4,500 


employes at the Kelsey-Hayes 
plant: 
“It may interest you to know 


that your production today is more 
than 100 percent greater than it 


was six months ago.” 
* * * 


Army-Navy Award Govs 


To Continental Today 

DETROIT.—In a plant which 
less than two years ago was empty 
save for the watchman, several 


thousand workers | 


will pause briefly 
today (Aug. 24) 
to receive’ the 
Army-Navy Pro- 
duction Award 
for a major con- 
tribution to the 
war. The plant 
is the one which 
Continental Mo- 
tors vacated in 
1939 to consoli- 
date Operations 
in its Muskegon 
(Mich.) factories, and then re- 
opened, re-tooled and re-staffed in 
1940, to build air-cooled radial 
engines for United States Army 
tanks. 

The factory was in production 
on its new wartime basis in the 
summer of 1941, and today it is 
a principal producer in its field. 

Quantity alone, however, would 
searcely justify the tribute which 
War Department officials will de- 
liver at tomorrow’s ceremonies, 
along with the Army-Navy Produc- 
tion Award—an “E” flag for the 
plant and an “E” button for each 
individual employe. 

The award will be presented by 
Col. A. B. Quinton jr., command- 
ing officer in charge of the Detroit 
Ordnance district. C. J. Reese, 
president of Continental Motors, 
will accept it in behalf of the 
plant management, and a com- 
mittee headed by E. L. Gallagher, 
president of UAW-CIO Local No. 
280, will accept it in behalf of 
the employes. 





C. J. Reese 


Pontiae Gets Second ‘FE’ 
For Navy Produetion 
PONTIAC. Pontiac Motor divi- 
sion’s production of 20 millimeter 
anti-aircraft cannon over the last 
six months merits the addition of 
a star to the division’s Navy “E” 
burgee, General Manager H. J. 
Klingler was informed last week. 
Pontiac last January was the 
first car manufacturer to receive 
the Navy award for production of 
war material. The additional star 
is believed to be one of the few 
awarded in the Middle West. 


Name Changed 
NELSON, B. C.—Sowerby-Cuthbert, 
Ltd... has been granted permission to 
change the name of the firm to Cuth- 
bert Motors Ltd. 












BAD NEWS for the Axis. 


daily in ever increasing numbers. 





Complete rear fuselage sections for Army 
bombers are rolling from the airframe division of the Hudson Motor Car Co. 
Workmen are shown loading the bulky 


sections into the specially-designed cradles in which the units will ride by 


rail to their destination for assembly with other units. 
will then be tested and flown to the a cae 
rolle 


onto the cradles, which are then 


The complete planes 
Cranes swing the sections 


into end loading freight cars. 


Huge Dodge-Chicago 


Is Well Under 


DETROIT.—Seven thousand men 
| working on two shifts are employed 
on construction at the new Dodge- 
Chicago plant where _ airplane 
engines will be 
built in large vol- 
ume, and more} 
than 97 percent 


buildings involved 
are already under 
way, W. J. O'Neil, 
president of 
Dodge and gen- 
eral manager of | 





the plant, an- 
nounced last 
W. J. O'Neil week. 


“We expect to 
have more than 12,000 men working 
|on construction on this plant by 
| the end of September,” O'Neil 
stated. “At the present time 7,000 
| men are employed on construction 
'and 12 buildings comprising more 
than 97 percent of the total area 
| of the plant have been started.” | 
| The Dodge Chicago plant will 
consist of an aircraft engine ma- | 
chining and assembly building, | 


of the many} 





which will be many times larger 
than the Chrysler-operated Detroit 
| Tank Arsenal; two large foundries, 
| two large forge shops, heat-treating 
and die shop, testing buildings, tool 
shop, and miscellaneous structures 
such as office, personnel building, 
etc. 

“This airplane engine plant,” 
O’Neil said, “will be one of the 
largest, if not the largest plant in 
the world. Our monthly production 
in engines will add up to a horse- | 
power greater than that of the 
Grand Coulee or the Boulder Dam. 

“Some idea of the magnitude of | 
this plant,” O'Neil said, “can be| 
found from the following facts: 
More than 6,000 machine tools will 
be required, of which approxi- | 
mately 50 percent have already) 
been ordered; 483 acres of land | 
have been allocated for this pro- | 
ject; facilities are being provided | 
for 10 million gallons of water a| 
day; electric service demands of' 
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30,000 kilowatts will be available; 
80 carloads of construction material 
will be brought in each day when 
construction activity reaches its 
peak next month; more than 
4,300,000 bricks will be required; 
15,000,000 board feet of lumber will 
be used to make the cement forms; 
500,000 barrels of cement will be 
required.” 

Six hundred Chrysler Corp. pro- 
duction, engineering and manufac- 
turing officials are planning and 
laying out this huge aircraft engine 
manufacturing project in Detroit. 


GM Negotiating 
For 500 Million 
War Loan 


NEW YORK.--To guard against 
the contingency of a sudden end- 
ing of contracts for munitions in 
the midst of all-out war produc- 
tion, General Motors Corp. and its 
bankers have been carrying on 
discussions with the Federal Re- 
serve System and the War and 
other government departments for 
a huge “stand-by” credit to be 
guaranteed by the appropriate 
federal agencies. 


It is expected that an original 
credit of  $500,000,000 will be 


| sought, against which the corpora- 


tion may borrow in execution of 


war contracts, and that’ the 
amount may be doubled if the 
neea arises. The corporation 


reached a “stand-by” arrangement 
with its regular banks in May for 
$150,000,000 but this agreement will 
be superseded by the new arrange- 
ment when completed. 


The new arrangement is being 
sought under Regulation V of the 
Federal Reserve System, which 
provides that the War and Navy 
departments and the Maritime 
commission may guarantee lend- 
ers against loss in the advance of 
funds against execution of war 
contracts. 





kl 





“GENERAL LEE” tanks made by Chrysler Corp. being tested on the test 


grounds connected with the Detroit 


(Chrysler) 


Tank Arsenal. These new 


monsters, with welded hulls and big guns mounted in the turrets, can plow 


through practically anything. Chrysler recently changed from mass production 
of General Grants (M-3’s) to General Lees (M-4’s) without stopping its 
production lines and expects not only to set a production record for its new 
model in August, but also to constantly increase its rate of production, 
































OU don’t have to be in uniform 
to be a good soldier, as has 
been demonstrated by automobile 


dealers. In spite of the total elimi- 
nation of new car_ production, 
which had previously been respon- 
sible for their major profit, they 
have buckled down to the job of 
servicing automobiles with little 
grumbling. 


Speaking of new cars, it is 
interesting to note that before 
production stopped, 85,554,000 
automobiles had been made by 
American factories. Not only 
have these passed through deal- 
ers’ hands, but in recent years 
two times as many used cars 
were also handled. As of the end 
of 1941, 51,000,000 of these cars 
have gone into scrap heaps, and 
it would be interesting to note 
just how many of these scrap 
cars were the end of dealers’ 
trading-down process and how 
many of them were sent to the 
junk heap direct by owners. 

* * x 


70% of Deals 
Are Clean 


No nearly as many dealers have 
liquidated as has been antici- 
pated, and this column has con- 
stant evidence that many dealers 
are surprised at their own opera- 
tions and are making substantial 
profits so far this year. Only this 
week comes a letter from a retail 
dealer of 19 years’ experience, one 
known by most every other deale: 
in the country, who states that he 
has had the best net profit for the 
first six months he has ever experi- 
enced. One reason that dealers 
make a profit is that about 70 per- 
cent of the cars that are being 
rationed are clean deals, and sold 
at full ceiling prices. Dealers wel- 
come certificate holders with cars 
to trade, because most dealers are 
taking in cars on a basis on which 
they can make at least a gross 
profit on handling them. 

Many dealers have adjusted 
their overhead so as to operate 
profitably on service alone. They 
are not using profit on new cars 
to pay overhead, but are retain- 
ing it in reserves. This is being 
done by eliminating from the 
expense items that aren’t produc- 
tive, by adjusting leases, by 
questioning payrolls, by more 
carefully planning work so there 
is more productive labor in the 
service department. 


* oe ok 
Motorists 
More Careful 
VEN dealers in_ territories 


where gasoline is being ra- 
tioned, when the first several weeks 
were over, found the going isn’t so 
difficult. People in gasoline-ra- 
tioned territory are more careful 
than ever with their cars. More 
of them will spend money on ad- 
justments to economize on gasoline 
and rubber. Then, dealers in these 
territories are finding many gaso- 
line stations going out of business, 
and this brings in more lubrication 
work. In promoting the service 
end of the business, most dealers 
are taking a leaf from the lessons 
they learned in new-car sales, and 
it’s easier to locate a service pros- 
pect than it is an automobile pur- 
chaser. These dealers realize that 
while driving cars may be restrict- 
ed, it is possible for a dealer to 
cut in on a larger share of the 
remaining service business. 

As has been explained many 
times before, automobile dealers 
never got more than 20 percent 
of the service business; as a 
body, they never tried to get it. 
They were interested in new car 
sales, but now, with new car 
sales gone, they are finding the 
public much more _ responsive 
than they ever anticipated, to 


Dealers’ or salesmen’s comments, questions or requests may he 
addressed to John 0. Munn in care of Automotive News. Detroit, 
and the writer’s name will be kept in confidence if requested. 
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Dealers tell me 


By John O. Munn 









dealers’ solicitations for service 


business. 
%: * 


More Confidence 
In Dealers 


UTOMOBILE owners 
had more confidence 
automobile dealer as a source of 


repairs than in his competitors, but | 


the independent garage, and the 


oil station was more conveniently | 


located, made a more energetic bid 
for the business,-and so obtained it. 


Now, with the question of making | 


a car last longer, the confidence 
the public has in the dealer is just 


taking hold. The owner feels the | 
dealer really knows what is best | 


for the car, that he is interested 


in the line’s reputation, that he 
has the equipment for better | 
servicing it. 


This change of the situation on 
the part of the public is going 
to stand dealers in good stead 
after the war, because the dealer 
who has learned to make money 
from the service end of the busi- 
ness is never again going to pass 
it over the boards. The dealer 
finds it a less seasonable business, 
a business that is more under 
his own control, and a business 
which brings in more constant 
contact with the greater share 
of the public, and that is the 
stepping stone of any successful 


enterprise. 
Es 


ck 
Won’t Let "Em 
Have Cars? 


HIS column receives quite a 

number of letters from dealers 
whose cars have been sold through 
the distributor system. These deal- 
ers complain that their distributor 
won't let them have cars now. It 
is my opinion that most distribu- 
tors tried to sell all their dealers 
as many cars as possible in Janu- 
ary. That, in fact, is the last 
month, at least in theory, that the 


distributor had any cars to dis- | 
it’s a fact that cars | 


tribute, and 
in distributors’ stock after the first 
of January have been largely re- 
tained to sell at retail, 
that is the only way he could get 
out on his investment. I think, 
however, that any dealer who 
wants more cars should get 
touch with his factory road man 
or direct with his factory. They 


ought to know where there are cars | 


in some dealer’s stock who wants 


to liquidate, and can be had for a_| 


little more money than they cost 
the dealer. At least, the Recon- 
struction Finance Corp. has bought 
or loaned on, since the Murray- 
Patman Act, more than $10,000,000 
worth of them. And the govern- 
ment would much prefer cars to 
be traded back and forth between 


dealers than to take them over | 


itself. 
Incidentally, do any readers 
from the Central Gulf states 


know where there are any Chrys- 
lers or Plymouths that can be 
had at wholesale? Drop me a 
line and I'll give you the name 
of the dealer who is looking 
for some. 


Dealers Urged 
To Cooperate 


NLIKE the first World 

soldiers are not now 
gun-bearers. Motorized equipment 
in the World War was mostly in 
the hands of the Quartermaster 
Corps and bringing 
Now, the whole army effort 
mechanized—combat, as_ well 
supply. This means the need for 
more mechanics than ever. As this 
column’s readers Know, Maj. Her- 
man E. Goodin. first vice-president 
of NADA, who is now attached to 
Army Ordnance, has been recruit- 
jing repair units for our arm™v 


War, 


|There are two regiments of 8,000 


dealers and 


at 


'men of automobile 
mechanics in 
Sutton. North 


training 


Carolina. In 
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mere | 


up supplies. | 
is | 
as | 


Camp 
the 
meantime, five other battalions of 





Army Starts Drive 


For Repair Tools 
DETROIT.—Detroit Ordnance 
district, in cooperation with the 

Detroit region, War Production 
|| Board, last week launched a 
|| joint three-week drive on behalf 
|| of the Army Services of Supply 
for machinery for rolling repair 
shops for maintenance of auto- 
motive equipment on the world’s 
battle fronts. 

The Michigan drive will serve 
as a model for similar roundups 
throughout the nation, according 
to a telegram received by D. J. 
Hutchins, director of the Detroit 
region, from Gen. Brehon B. 
Somervell, chief of the SOS. 
Somervell wired “This office 
appreciates the cooperation of 
the WPB in the drive in Detroit 
area to locate and secure needed 
equipment for mobile repair and 
base shops. It is hoped that the 
plan formulated for Detroit will 
serve as a model for similar 


|| action in other districts. Will 
|| further appreciate your con- 
tinued efforts to follow this 


through to successful conclu- 
sion.” 

Automobile manufacturers, 
1,800 car dealers in Michigan, 
independent garages, used ma- 
|| chinery dealers, part jobbers, 
|| automotive machine shops, man- 

ufacturers of repair equipment, 

home hobby shops, the state 
|| highway department, public and 
|| technical school shops, state 
farm agents and county road 
commissions will be circularized 
to list any equipment available. 





| Army. Navy 
Men Eligible 


| For New Cars 


DETROIT.— Members of _ the 
| U. S. armed forces are eligible to 
| purchase new passenger automo- 
| biles upon proof that a car is 
needed for transportation between 
| residence and post of duty or on 
official military business where no 
military vehicle is available, Price 
Administrator Leon Henderson 
announced last week. 


This is the purpose of Amend- 
ment No. 12 to the New Passenger 
Automobile Rationing Regulations, 
which parallels a change that was 
made recently in the Revised Tire 
Rationing Regulations to make 
Army and Navy personnel eligible 
for recapped tires under the same 
conditions. 

Specific eligibility for military 
personnel was granted in both 
cases upon recommendations of 
the War and Navy departments. 
They pointed out the need for 
automobile transportation to some 
| military establishments. 
president of Rubber Synthetics, 
Inc., who explained the huge proj- 
ect “has been deferred” as a result 
|of sufficient rubber developments 
|in other parts of the nation. 


Proposed Rubber Plant 
Cancelled by WPB 

GARY, Ind.—-Construction opera- 
tions on the proposed $90,000,000 
synthetic rubber plant west of 
Gary, were ended last week in a 
move to. save critical building 
material. 


Announcement of the shutdown 
| was made by W. B. Plummer, 
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Car Transfers, Profits 


Worry N.Y. 


By Bethune Jones 
Staft Correspondent 

NEW YORK. With the new-car 
situation growing blacker for deal- 
ers here, concern is veering from 
consumer’ sales_ possibilities to 
worry over what basis may later 
be adopted to force the removal of 
stymied cars from this area to 
other dealers whose inventories are 
being sapped under the presence 
of more eligibles and less-stringent 
rationing boards. 

During July a total of only 211 
new cars were released in New) 
York City, slightly less than the 215 
certificates issued in the preceding 
month. These June and July re- 
leases represented a decrease of 
approximately one-third below the 
average for the first three months 
of rationing in the city, during 
which a total of 937 certificates 
were issued. 
When it is considered that only | 
25 percent of the city’s quota aa 


the first three months was released 
in that period, the currently even | 
more depressing plight of local 
dealers becomes apparent. 


While rationing boards here arc | 
regarded as among the most) 
stringent in the country in their | 
interpretation of rationing rules, | 
and a more liberal attitude on their | 
part would be welcomed by dealers, | 
general sentiment seems to be that 
only major changes in the rules 
themselves would completely re-| 
move the sales lethargy here. 


Some recent minor changes in 


rationing rules, such as the amend- 


ment permitting release of cars 
from the reserve pool in exchange 
for others of lower price or greater 
passenger capacity, have helped 
local dealers, but they see little 
prospect of major liberalization of 
a character that would move their 
stocks at a reasonable rate. The 
reason for their pessimism in this 
respect is the fact that a number 
of other sections, such as Detroit, 
have been exceeding quotas. 


Thus, dealers in the New York 


|market, normally regarded as the 


cream of them all, now find them- 
selves taking a back seat and fac- 
ing the prospect of eventually being 
forced to ship the bulk of their 
cars to areas that now have the 
eligibles and fewer worries. 


Aware that the problem of mov- 
ing cars from this and other cities 
similarly barren of sufficient eligi- 
bles to the faster-selling areas will 
become increasingly acute, dealers 
here are much concerned over the 
procedure to be followed. The ques- 
tion of how to give both dealers 
involved in such transfers an ade- 
quate profit, they say, remains 
to be answered. 


When a car is reshipped from 
New York to Detroit or some other 
city, they point out, the factors of 
normal merchandising are changed. 
Instead of a single dealer and a 
single freight charge there are two 
dealers and double freight involved. 
And, unless one of the two dealers 
is to come out with the short end 
of the stick, there must be a double 
profit. Just how the latter can be 
accomplished under OPA price ceil- 
ings and whatnot is the question 
dealers here would like answered. 


Besides worrying over the new- 
car morass, New York dealers are 





Automobile Dealers Assn. bought 
tunds of the association in order to 
Left to right are R. H. Smith, 
of the Akron association; 
(DeSoto), and treasurer of the 


association, and George Taylor, president, Taylor-Pontiac, association president. 


| report that 


Dealers 


still confronted with a dead used- 
car market, which has failed to 
show any sign of significant re- 
covery since the advent of gasoline 
rationing. Nor are there any signs 
of an early revival in the local 
used car situation. 


Instead of booming under the 
impetus of defense production, as 
has been the case with most other 
major cities, New York has been 
dislocated by the war economy to 
an extent that is reaching depres- 
sion proportions. 

In contrast to the lack of demand 
for used passenger cars, dealers 
used trucks continuc 
to move at a rapid clip. Low 
inventories of used trucks are 
general, with observers anticipating 
a rationing clampdown in the no: 
distant future. 


Mass. Reports 
a 
More Liberal 
e e 
Car Rationing 
BOSTON.—-There was a definite 
trend to liberalized rationing o/ 
new cars in Massachusetts in 
July, compared with June. In 11 
of the 14 districts reporting, the 
records show that in June there 


were 399 applications for the cars 
and 305 were delivered. 


In July, there were 601 appli- 
cants and 457 cars were certified 
for purchase. The most prominent 
releases were made in Suffolk 
County (Boston). In June of 80 
applicants, 65 were granted. In 
July the figures soared to a new 
high with 138 cars approved for 
distribution out of 151 applications. 

In Hampden, in the western part 
of the state, 44 cars were approved 
out of 54 requests in July. Wor- 
cester approved 50 out of 67. 
Plymouth did a good job by ap- 


proving 51 releases out of 52 
applications. And Berkshire had 
six applicants and all six were 
granted. 


Some dealers believe that this 
loosening up of certificates was 
due to the visit here a few weeks 
ago of Hubert Larson, in charge 
of the OPA's automotive division. 


Truck figures show that in June 
86 vehicles, including five semi- 
trailers, were approved for de- 
livery, but only 22 in July. That 
was due to a backlog of applica- 
tions before June. 


Akron New Car Sales 


Show a Spurt 


AKRON.—A total of 59 new 
automobiles were sold in Summit 
county the week ending Aug. 13, 
compared to 30 in the previous 
week and 360 in the corresponding 
week a year ago, the Akron deal- 
ers association announces. 

Used car sales the week ended 
Aug. 13 were 271, the week previous 
122 and 724 in same week in 1941. 


Norgan Heads Group 

CHICAGO.—Pontiac Dealers, Inc.. 
elected George Norgan as president. 
Ivan Walton as secretary, and Howard 
Ferguson as treasurer for the coming 
12 months at a meeting held here re- 
cently. The association is composed of 
Pontiac dealers in the Chicago metro- 
politan area. 





Fuel by Rail Banned 
In 20 States 


WASHINGTON.—Oil Co-ordi- 
nator Harold L. Ickes Friday 
prohibited the hauling of auto- 
motive gasoline by rail in 20 
Midwest and Southwestern 
states. The order, effective Aug. 
24, seeks to divert tank cars 
to supply the East. 

States affected are Michigan, 
Texas, Louisiana, Mississippi, 
Alabama, Oklahoma, Arkansas, 
Tennessee, Kentucky, Missouri, 
Kansas, Nebraska, Iowa, Illinois, 
Indiana, Ohio, Wisconsin, Min- 
nesota and North and South 
Dakota. 

Many of the states, oi! men 
said, would feel a pinch in gaso- 
line. Washington estimated the 
move would release from 5,000 
to 6,000 tank cars for the East. 
SS 
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Vaniman Heads 


Automotive 
Branch of WPB 
DETROIT. — Succeeding Ernest 


Kanzler, recently named deputy 
director of the War Production 
Board, R. Laur- 
ence Vaniman 
last week was 
appointed chief 
of the Automo- 
tive branch of 
the WPB. 

Vaniman, on 
leave of absence 
from his position 
as executive man- 
ager of Chrysler 
Corp.'s African 
division, has been 
deputy director of 
the branch for the past six months. 
He will continue to headquarter in 
Washington, relying on Walter F. 
Wright, liaison officer, for his con- 
tacts with the Detroit office of 
the branch. 


D. J. Hutchins continues as act- 
ing director of the Detroit regional 
office of the WPB, one of the two 
positions held by Kanzler before 
his recent appointment. 


War Costs U.S. 
129 Billions 
In Two Years 


WASHINGTON. — $129,998,000,000 
was the cost of war equipment. 
supplies and services ordered by 
the government in the first two 
years of intensive war and defense 
effort, according to information 
released last week by the War 
Production Board. 

War contracts and commitments 
during the first 12 months—July, 
1940, through June, 1941--amounted 
to $27,801,000,000 and during the 
second 12 months ended June 30. 
1942, amounted to $102,197,000,000. 


Contracts and commitments for 
June, 1942, rose to $12,098,000,000, 
an increase of $2,367,000,000 over 
May. This was the highest monthly 
figure since March, when the vol- 
ume of war contracting reached 
$16,395,000,000. The peak month 
was February this year when 
$20,932,000,000 of goods and services 
were reported ordered by the gov- 
ernment for prosecution of the war. 





R. L. Vaniman 





It costs you about a penny-a-day to 
keep abreast of the automotive news 
better renew NOW! 





MANY EXPERTS 


believe that the 


getting U. Ss. 


is inspecting here, with W. F. 


pany’s widespread war production activities. 
four-motor, freight-carrying planes soon rolling off its lines in mass production. 
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Auto War Output 20% 
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three times the industry’s annual 
output. 

“For July, latest period for which 
figures are available, the automo- 
tive arms producers shipped war 
material valued at $413,712,000—a 
daily schedule of nearly $14,000,- 
000. This is an annual rate of 
$4,964,544,000. It compares with 
the industry's annual civilian pro- 
duction peak of $4,071,000,000. 

“The July war-material output, 
was 2'+ times that of six months 
ago. The fact that our industry 
could achieve such volume in six 
months should be good news to 
the nation, particularly in view of 
the fact that the period generally 
was one of getting production 
started—of bringing new facilities 
into operation, of retooling or con- 
verting additional automotive pro- 
duction equipment, of training 
workers in new skills. 

“Problems of adapting automo- 
tive mass production techniques 
to armaments manufacture are 
largely behind us. Today’s pro- 
ductive levels are far higher than 
either our own or the govern- 
ment’s experts believed possible 
six months ago. But we all know 
that the real test of the industry’s 


FOB Factory 


By A. H. Allen 


ALL IS NOT as sour on the 
production front in Detroit as some 
magazines would have you believe. 
Troubles there are aplenty, par- 
ticularly on the score of labor, but 
that difficulty has been with us 
since 1937, so it is nothing particu- 


larly new. Overall output, as 
figures presented elsewhere in the 
issue prove, is well ahead of 
schedule and _ still increasing. 


Bitterness between labor and 
management is usually a local- 
ized matter, with some workmen 
on a machine voicing a loud 
grudge against a certain fore- 
man. It is true that there are 
numerous instances of union 
groups setting up arbitrary pro- 
duction rates, and even enforcing 
them with threats of physical 
violence. This is usually done as 
a club to hold over management 
to get attention to some griev- 
ance, real or fancied. 
Coremakers in a certain new 
foundry, for example, have decided 

to cut their production rate to 
persuade management to change 
their jobs over from piecework to 
straight-time rates. While automo- 
tive workmen have largely been 
placed on straight-time rates, with 
abolishment of piecework and 
group bonuses, it has been gener- 
ally accepted that coremakers in 
foundry are one group where con- 
tinuance of piecework is essential, 
if a bottleneck in casting opera- 
tions is to be avoided. 


Why Secrecy 

On Armor Plate? 
INCIDENCE OF armor 

production, fabrication and heat 

treatment at the Ford plant calls 

to mind the unexplained secrecy 

which envelons all phases of armor 
(Continued on Page 6. Column 3) 
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ability to produce still lies ahead 
of us.” 

Figures compiled by the statisti- 
cal department of the ACWP, cov- 
ering monthly shipments against 
prime contracts of 205 major auto- 
motive plants and projected annual 
rates of production by months 
from January, 1942, to date, com- 
pare as follows: 


Actual Annual 
Month Deliveries Rate 
January $172,734,000 $2,072,808,000 
February 194,851,000 2,338,212,000 
March 257,168,000  3,086,232,0C0 
April 286,883,000  3,442,596,000 
May 293,626,000 3,523,512,000 
June 373,363,000 4,480,356,000 
July 413,712,000 4,964,544 .000 

. e& 2 


Army, Navy Praise 


Industry’s Output 
DETROIT.—U. S. Armed Forces 
gave their answer last week to 
critics of the automotive industry’s 
war output, while presenting a 
joint Army-Navy E award to the 
Kelsey-Hayes Wheel Co. plant at 


Plymouth. 
Col. A. B. Quinton Jr., chief of 
the Detroit Ordnance District, 


speaking as the representative of 
Undersecretary James V. Forrestal 
of the Navy, and Undersecretary 
Robert P. Patterson, of the War 
department, told more than 4,500 


employes at the Kelsey-Hayes 
plant: 
“It may interest you to know 


that your production today is more 
than 100 percent greater than it 


was six months ago.” 
* * * 


Army-Navy Award Govs 


To Continental Today 

DETROIT.—In a plant which 
less than two years ago was empty 
save for the watchman, several 


thousand workers : 


will pause briefly 
today (Aug. 24) 
to receive’ the 
Army-Navy Pro- 
duction Award 
for a major con- 
tribution to the 
war. The plant 
is the one which 
Continental Mo- 
tors vacated in 
1939 to consoli- 
date Operations 
in 
(Mich.) factories, and then re- 
opened, re-tooled and re-staffed in 
1940, to build air-cooled radial 
engines for United States Army 
tanks. 

The factory was in 
on its new 





C. J. Reese 


production 
wartime basis in the 
summer of 1941, and today it is 
a principal producer in its field. 

Quantity alone, however, would 
searcely justify the tribute which 
War Department officials will de- 
liver at tomorrow's ceremonies, 
along with the Army-Navy Produc- 
tion Award—an “E” flag for the 
plant and an “E” button for each 
individual employe. 

The award will be presented by 
Col. A. B. Quinton jr., command- 
ing officer in charge of the Detroit 
Ordnance district. C. J. Reese, 
president of Continental Motors, 


will accept it in behalf of the 
plant management, and a com- 


mittee headed by E. L. Gallagher, 
president of UAW-CIO Local No. 


the employes. 


Pontiac Gets Second ‘EF’ 
For Navy Production 
PONTIAC.—Pontiae Motor divi- 
sion’s production of 20 millimeter 
anti-aircraft cannon over the last 
six months merits the addition of 
a star to the division's Navy “E” 
PL. ae 
last week. 


burgee, General 
Klingler was 

Pontiac last January was the 
first car manufacturer to receive 
the Navy award for production of 
war material. The additional star 
is believed to be one of the 
the Middle 


Manager 
informed 


few 
awarded in West. 


its Muskegon 





BAD NEWS for the Axis. F 
bombers are rolling from the airframe 
daily in ever increasing numbers. 


Complete rear fuselage sections for Army 


division of the Hudson Motor Car Co. 


Workmen are shown loading the bulky 


sections into the specially-designed cradles in which the units will ride by 


rail to their destination for assembly with other units. 
will then be tested and flown to the ae ieee 
rotle 


onto the cradles, which are then 


The complete planes 
Cranes swing the sections 


into end loading freight cars. 


Huge Dodge-Chicago 


Is Well Under 


DETROIT.—Seven thousand men 
| working on two shifts are employed 
on construction at the new Dodge- | 
Chicago plant where airplane | 
engines will be) 
built in large vol- | 
ume, and more 
than 97 percent 
of the many'| 
buildings involved | 
are already under | 
way, W. J. O'Neil, 
president of 
Dodge and gen- 
eral manager of 
the plant, an- 
nounced last 
week. 

“We expect to 
have more than 12,000 men working 
|on construction on this plant by 
| the end of September,” O'Neil | 

stated. “At the present time 7,000) 
| men are employed on construction 
!and 12 buildings comprising more | 
| than 97 percent of the total area | 

of the plant have been started.” | 





W. J. O'Neil 





The Dodge Chicago plant will 
/consist of an aircraft engine ma-| 
chining and assembly building, | 
which will be many times larger | 
than the Chrysler-operated Detroit | 
| Tank Arsenal; two large foundries, | 
| two large forge shops, heat-treating | 
and die shop, testing buildings, tool | 
| shop, and miscellaneous structures | 
such as office, personnel building, | 
etc. 
“This airplane engine plant,’ | 
O'Neil said, “will be one of the| 
largest, if not the largest plant in | 
the world. Our monthly production | 
in engines will add up to a horse- 
power greater than that of the| 
Grand Coulee or the Boulder Dam. 
“Some idea of the magnitude of 
this plant,” O'Neil said, “can be) 
found from the following facts: | 
More than 6,000 machine tools will | 
be required, of which approxi- | 
mately 50 percent have already | 
been ordered; 483 acres of land | 
have been allocated for this pre- | 
ject; facilities are being provided | 
for 10 million gallons of water a. 
day; electric service demands of 


Way 


30,000 kilowatts will be available; 
80 carloads of construction material 
will be brought in each day when 
construction activity reaches its 
peak next month; more than 
4,300,000 bricks will be required; 
15,000,000 board feet of lumber will 
be used to make the cement forms; 
500,000 barrels of cement will be 
required.” 

Six hundred Chrysler Corp. pro- 
duction, engineering and manufac- 
turing officials are planning and 
laying out this huge aircraft engine 
manufacturing project in Detroit. 


GM Negotiating 
For 500 Million 
War Loan 


NEW YORK.-—-To guard against 
the contingency of a sudden end- 
ing of contracts for munitions in 
the midst of all-out war produc- 
tion, General Motors Corp. and its 
bankers have been carrying on 
discussions with the Federal Re- 
serve System and the War and 
other government departments for 
a huge “stand-by” credit to be 
guaranteed by the appropriate 
federal agencies. 

It is expected that an original 
credit of $500,000,000 will be 
sought, against which the corpora- 
tion may borrow in execution of 





war contracts, and that’ the 
amount may be doubled if the 
need arises. The corporation 


reached a “stand-by” arrangement 
with its regular banks in May for 
$150,000,000 but this agreement will 
be superseded by the new arrange- 
ment when completed. 


The new arrangement is being 
sought under Regulation V of the 
Federal Reserve System, which 
provides that the War and Navy 
departments and the Maritime 
commission may guarantee lend- 
ers against loss in the advance of 
funds against execution of war 
contracts. 











war materials speedily to the far-flung battlefronts of the world 
lies in the mass production by American industry of mammoth flying boats, 
a small seale model of which George W. Mason, president of Nash-Kelvinator, 
Armstrong, vice-president in charge of the com- 








best answer to the pressing need phere eel “GENERAL ae conte sende by Sir Corp. being tested on the test 
’ . Ps s ¢ seted = wi ttroit (Chrysler) ; ; r 
Name Changed grounds connectec e etroi rysler) Tank Arsenal. These new 


monsters, with welded hulls and big guns mounted in the turrets, can plow 
through practically anything. Chrysler recently changed from mass production 
of General Grants  (M-3's) to General Lees (M-4’s) without stopping its 
production lines and expects not only to set a production record for its new 
in August, but also to constantly increase its rate of production, 


NELSON. B. C. 
Ltd., 
change the name 
bert Motors Ltd. 


Sowerby-Cuthbert, 
has been granted permission to 
of the 


Nash expects to have these huge, firm to Cuth- 


mm | 280, will accept it in behalf of 
for 


model 








OU don’t have to be in uniform 

to be a good soldier, as has 
been demonstrated by automobile 
dealers. In spite of the total elimi- 
nation of new car _ production, 
which had previously been respon- 
sible for their major profit, they 
have buckled down to the job of 
servicing automobiles with little 
grumbling. 


Speaking of new cars, it is 
interesting to note that before 
production stopped, 385,554,000 
automobiles had been made by 
American factories. Not only 
have these passed through deal- 
ers’ hands, but in recent years 
two times as many used cars 
were also handled. As of the end 
of 1941, 51,000,000 of these cars 
have gone into scrap heaps, and 
it would be interesting to note 
just how many of these scrap 
cars were the end of dealers’ 
trading-down process and how 
many of them were sent to the 
junk heap direct by owners. 

- 


70% of Deals 
Are Clean 


Nor nearly as many dealers have 
liquidated as has been antici- 
pated, and this column has con- 
stant evidence that many dealers 
are surprised at their own opera- 
tions and are making substantial 
profits so far this year. Only this 
week comes a letter from a retail 
dealer of 19 years’ experience, one 
known by most every other deale: 
in the country, who states that he 
has had the best net profit for the 
first six months he has ever experi- 
enced. One reason that dealers 
make a profit is that about 70 per- 
cent of the cars that are being 
rationed are clean deals, and sold 
at full ceiling prices. Dealers wel- 
come certificate holders with cars 
to trade, because most dealers are 
taking in cars on a basis on which 
they can make at least a gross 
profit on handling them. 

Many dealers have adjusted 
their overhead so as to operate 
profitably on service alone. They 
are not using profit on new cars 
to pay overhead, but are retain- 
ing it in reserves. This is being 
done by eliminating from the 
expense items that aren’t produc- 
tive, by adjusting leases, by 
questioning payrolls, by more 
carefully planning work so there 
is more productive labor in the 
service department. 


* * * 
Motorists 
More Careful 
VEN dealers’. in_ territories 
where gasoline is being ra- 


tioned, when the first several weeks 
were over, found the going isn’t so 
difficult. People in  gasoline-ra- 
tioned territory are more careful 
than ever with their cars. More 
of them will spend money on ad- 
justments to economize on gasoline 
and rubber. Then, dealers in these 
territories are finding many gaso- 
line stations going out of business, 
and this brings in more lubrication 
work. In promoting the service 
end of the business, most dealers 
are taking a leaf from the lessons 
they learned in new-car sales, and 
it’s easier to locate a service pros- 
pect than it is an automobile pur- 
chaser. These dealers realize that 
while driving cars may be restrict- 
ed, it is possible for a dealer to 
cut in on a larger share of the 
remaining service business. 

As has been explained many 
times before, automobile dealers 
never got more than 20 percent 
of the service business; as a 
body, they never tried to get it. 
They were interested in new car 


sales, but now, with new car 
sales gone, they are finding the 
public much more _ responsive 


than they ever anticipated, to 


Dealers tell me 


Dealers’ or salesmen’s comments, questions or requests may be 
addressed to John 0. Munn in care of Automotive News, Detroit, 
and the writer’s name will be kept in confidence if requested. 
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dealers’ solicitations for service 
business. 


More Confidence 
In Dealers 


UTOMOBILE owners 
had more confidence 
automobile dealer as a source of 


always 


the independent garage, and the 


Now, with the question of making 
a car last longer, the confidence 
the public has in the dealer is just 


dealer really knows what is best 
for the car, that he is interested 


This change of the situation on 
the part of the public is going 
to stand dealers in good stead 
after the war, because the dealer 
who has learned to make money 
from the service end of the busi- 
ness is never again going to pass 
it over the boards. The dealer 
finds it a less seasonable business, 
a business that is more under 
his own control, and a business 
which brings in more constant 
contact with the greater share 
of the public, and that is the 
stepping stone of any successful 
enterprise. 


Won't Let "Em 
Have Cars? 


HIS column receives quite a 
number of letters from dealers 
whose cars have been sold through 


won't let them have cars now. It 
is my opinion that most distribu- 
tors tried to sell all their dealers 


ary. That, in fact, is the last 
month, at least in theory, that the 
distributor had any cars to dis- 
tribute, and it’s a fact that cars 
in distributors’ stock after the first 
of January have been largely re- 
tained to sell at retail, 
that is the only way he could get 
out on his investment. I think, 
however, that any dealer who 
wants more cars should get in 
touch with his factory road man 
or direct with his factory. They 
ought to know where there are cars 
in some dealer’s stock who wants 


the dealer. At least, the Recon- 
struction Finance Corp. has bought 
or loaned on, since the Murray- 
Patman Act, more than $10,000,000 
worth of them. And the govern- 
ment would much prefer cars to 
be traded back and forth between 
dealers than to take them over 


itself. 
Incidentally, do any readers 
from the Central Gulf states 


know where there are any Chrys- 
lers or Plymouths that can be 
had at wholesale? Drop me a 
line and I'll give you the name 
of the dealer who is looking 
for some. 


Dealers Urged 
To Cooperate 


NLIKE the first World War, 

soldiers are not now mere 
gun-bearers. Motorized equipment 
in the World War was mostly in 
the hands of the Quartermaster 
Corps and bringing up supplies. 
Now, the whole army effort is 
mechanized—combat, as well as 


more mechanics than ever. As this 
column's readers know, Maj. Her- 
man E. Goodin. first vice-president 
of NADA, who is now attached to 
units for our 


ing repair 


|men of automobile dealers and 


|mechanics in training 


Sutton. North Carolina. In 





as many cars as possible in Janu- | 


because | 


to liquidate, and can be had for a} 
little more money than they cost | 


at Camp 
the 














} 
| 
} 
| 


taking hold. The owner feels the | 


in the line’s reputation, that he 
has the equipment for better | 
servicing it. 


in the | 
repairs than in his competitors, but | 
oil station was more conveniently | 


located, made a more energetic bid | 
for the business,-and so obtained it. | 


Army Staris Drive 


For Repair Tools 

DETROIT.—Detroit Ordnance 
district, in cooperation with the 
Detroit region, War Production 
Board, last week launched a 
joint three-week drive on behalf 
of the Army Services of Supply 
for machinery for rolling repair 
shops for maintenance of auto- 
motive equipment on the world’s 
battle fronts. 

The Michigan drive will serve 
as a model for similar roundups 
throughout the nation, according 
to a telegram received by D. J. 
Hutchins, director of the Detroit 
region, from Gen. Brehon B. 
Somervell, chief of the SOS. 
Somervell wired “This office 
appreciates the cooperation of 
the WPB in the drive in Detroit 
area to locate and secure needed 
equipment for mobile repair and 
base shops. It is hoped that the 
plan formulated for Detroit will 
serve as a model for similar 


action in other districts. Will 
further appreciate your con- 
tinued efforts to follow’ this 


through to successful conclu- 
sion.” 

Automobile manufacturers, 
1,800 car dealers in Michigan, 
independent garages, used ma- 
chinery dealers, part jobbers, 
automotive machine shops, man- 
ufacturers of repair equipment, 
home hobby shops, the state 
highway department, public and 
technical school shops, _ state 
farm agents and county road 
commissions will be circularized 
to list any equipment available. 








Army, Navy 


‘Men Eligible 
For New Cars 


DETROIT.—-Members of the 
U. S. armed forces are eligible to 


| purchase new passenger automo- 


the distributor system. These deal- | 
ers complain that their distributor | 


biles upon proof that a car is 
needed for transportation between 
residence and post of duty or on 
official military business where no 
military vehicle is available, Price 
Administrator Leon Henderson 
announced last week. 

This is the purpose of Amend- 
ment No. 12 to the New Passenger 
Automobile Rationing Regulations, 
which parallels a change that was 
made recently in the Revised Tire 
Rationing Regulations to make 
Army and Navy personnel eligible 
for recapped tires under the same 
conditions. 

Specific eligibility for military 
personnel was granted in both 
cases upon recommendations of 
the War and Navy departments. 
They pointed out the need for 
automobile transportation to some 
military establishments. 
president of Rubber Synthetics, 
Inc., who explained the huge proj- 
ect “has been deferred” as a result 


in other parts of the nation. 


Proposed Rubber Plant 
Cancelled by WPB 


GARY, Ind.—-Construction opera- 


| tions on the proposed $90,000,000 


synthetic rubber plant west of 
Gary, were ended last week in a 
move to save critical building 
material. 


Announcement of the shutdown 
was made by W. B. Plummer, 





meantime, five other battalions of 


(Continued on Page 10, Column 1) 


supply. This means the need for | 


Army Ordnance, has been recruit- | 
are’ y. | 
| There are two regiments of 8,000 


DIRECTORS OF the Akron District Automobile Dealers Assn. bought 
$3,009 worth of war bonds with the funds of the association in order to 
endorse a general drive in the Akron district. Left to right are R. H. Smith, 
president, Summit Buick Co., and vice-president of the Akron association; 
George Pate, president, Conart Motor Sales (DeSoto), and treasurer of the 


| association, and George Taylor, president, Taylor-Pontiac, association president. 





of sufficient rubber developments | 


Worry N.Y. 


By Bethune Jones 

Staff Correspondent 
NEW YORK. With the new-car 
situation growing blacker for deal- 
ers here, concern is veering from 
consumer — sales possibilities 
worry over what basis may later 
be adopted to force the removal of 
stymied cars from this area to 


other dealers whose inventories are | 


being sapped under the presence 
of more eligibles and less-stringent 
rationing boards. 

During July a total of only 211 
new cars were released in New 
York City, slightly less than the 215 


certificates issued in the preceding | 
These June and July re-| 


month. 
leases represented a decrease of 


approximately one-third below the | 


average for the first three months | 
of rationing in the city, during 
which a total of 937 certificates 
were issued. 

When it is considered that only 
25 percent of the city’s quota for | 
the first three months was released | 
in that period, the currently even | 
more depressing plight of local 
dealers becomes apparent. 

While rationing boards here are | 
regarded as among the most 
stringent in the country in their | 
interpretation of rationing rules, | 
and a more liberal attitude on their | 
part would be welcomed by dealers, | 
general sentiment seems to be that 
only major changes in the rules 
themselves would completely re- 
move the sales lethargy here. 


Some recent minor changes in 
rationing rules, such as the amend- 
ment permitting release of cars 
from the reserve pool in exchange 
for others of lower price or greater 
passenger capacity, have helped 
local dealers, but they see little 
prospect of major liberalization of 
a character that would move their 
stocks at a reasonable rate. The 
reason for their pessimism in this 
respect is the fact that a number 
of other sections, such as Detroit, 
have been exceeding quotas. 


Thus, dealers in the New York 
market, normally regarded as the 
cream of them all, now find them- 
selves taking a back seat and fac- 
ing the prospect of eventually being 
forced to ship the bulk of their 
cars to areas that now have the 
eligibles and fewer worries. 


Aware that the problem of mov- 
ing cars from this and other cities 
similarly barren of sufficient eligi- 
bles to the faster-selling areas will 
become increasingly acute, dealers 
here are much concerned over the 
procedure to be followed. The ques- 
tion of how to give both dealers 
involved in such transfers an ade- 
quate profit, they say, remains 
to be answered. 


When a car is reshipped from 
New York to Detroit or some other 
city, they point out, the factors of 
normal merchandising are changed. 
Instead of a single dealer and a 
single freight charge there are two 
dealers and double freight involved. 
And, unless one of the two dealers 
is to come out with the short end 
of the stick, there must be a double 
profit. Just how the latter can be 
accomplished under OPA price ceil- 
ings and whatnot is the question 
dealers here would like answered. 

Besides worrying over the new- 
car morass, New York dealers are 


| 
| 





to | 
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Car Transfers, Profits 


Dealers 


still confronted with a dead used- 
car market, which has failed to 
show any sign of significant re- 
covery since the advent of gasoline 
rationing. Nor are there any signs 
of an early revival in the local 
used car situation. 

Instead of booming under the 
impetus of defense production, as 
has been the case with most other 
major cities, New York has been 
dislocated by the war economy to 
an extent that is reaching depres- 
sion proportions. 

In contrast to the lack of demand 
for used passenger cars, dealers 
report that used trucks continue 
to move at a rapid clip. Low 
inventories of used trucks are 
general, with observers anticipating 
a rationing clampdown in the no: 
distant future. 


Mass. Reports 
More Liberal 
Car Rationing 
BOSTON. There was a definite 


trend to liberalized rationing of 
new cars in Massachusetts’ in 
July, compared with June. In 11 


of the 14 districts reporting, the 
records show that in June there 
were 399 applications for the cars 
and 305 were delivered. 


In July, there were 601 appli- 
cants and 457 cars were certified 
for purchase. The most prominent 
releases were made in Suffolk 
County (Boston). In June of 80 
applicants, 65 were granted. In 
July the figures soared to a new 
high with 138 cars approved for 
distribution out of 151 applications. 


In Hampden, in the western part 
of the state, 44 cars were approved 
out of 54 requests in July. Wor- 
cester approved 50 out of 67. 
Plymouth did a good job by ap- 
proving 51 releases out of 52 
applications. And Berkshire had 
six applicants and all six were 
granted. 


Some dealers believe that this 
loosening up of certificates was 
due to the visit here a few weeks 
ago of Hubert Larson, in charge 
of the OPA’s automotive division. 


Truck figures show that in June 
86 vehicles, including five semi- 
trailers, were approved for de- 
livery, but only 22 in July. That 
was due to a backlog of applica- 
tions before June. 


Akron New Car Sales 
Show a Spurt 


AKRON.—A total of 59 new 
automobiles were sold in Summit 
county the week ending Aug. 13, 
compared to 30 in the previous 
week and 360 in the corresponding 
week a year ago, the Akron deal- 
ers association announces. 

Used car sales the week ended 
Aug. 13 were 271, the week previous 
122 and 724 in same week in 1941. 





Norgan Heads Group 

CHICAGO.—Pontiac Dealers, Inc.. 
elected George Norgan as president. 
Ivan Walton as secretary, and Howard 
Ferguson as treasurer for the coming 
12 months at a meeting held here re- 
cently. The association is composed of 
Pontiac dealers in the Chicago metro- 
Ppolitan area. 





Fuel by Rail Banned 
In 20 States 


WASHINGTON.—Oil Co-ordi- 
nator Harold L. Ickes Friday 
prohibited the hauling of auto- 
motive gasoline by rail in 20 
Midwest and Southwestern 
states. The order, effective Aug. 
24, seeks to divert tank cars 
to supply the East. 

States affected are Michigan, 





Texas, Louisiana, Mississippi, 
Alabama, Oklahoma, Arkansas, 
Tennessee, Kentucky, Missouri, 
Kansas, Nebraska, Iowa, Illinois, 
Indiana, Ohio, Wisconsin, Min- 
nesota and North and South 
Dakota. 

Many of the states, oi! men 
said, would feel a pinch in gaso- 
line. Washington estimated the 
move would release from 5,000 
to 6,000 tank cars for the East. 
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AUTOMOTIVE OUR PLEDGE 

5 o One sacred pledge we make our friends here and 
D f > SM now. This publication, God willing and so long as 
Ef a it is in our charge, will never champion the cause 
A% of any individual or any corporation which is not 
L for the best interests of the automotive industry as 
rE a whole. Nor will its columns be used to spread 
R gossip or inflame prejudice. It will confine itself to 


the upbuilding of the industry it is pledged to serve, 
wholly through the dissemination of NEWS which 
is timely, authentic and of value—(AN 6-10-1933). 








A New ‘Battling’ Nelson 

NIPERS in Washington foxholes have been shooting 

at Don Nelson, War Production Board head. Bureau- 
cratic salvos have intensified the fire power of the attack 
on this conscientious citizen who is giving his all to 
systematizing and stimulating the production of war 
materiel so badly needed by the United Nations. That he 
has shown wonderful progress at this is admitted by 
even the most envious of his critics, but they are needling 
him because, they say, he is too mild in his management 
of his back-breaking job. ‘He isn’t tough enough,” they 
say. And now Nelson has his back up. He had pounded 
his desk and declared, “from now on anyone who crosses 
my path is going to have his head taken off .. . I’m going 
to get tough enough to get this job done.” 

Recalling our earlier Chicago days, we remember a 
champion fighter from Hegeswich, IIl., a Chicago suburb, 
the “Durable Dane” we called “Battling” Nelson, a man 
who could take all kinds of punishment without a whimper 
and fight on to victory. He’s a legendary figure in ring 
annals now, but we feel the War Production Board chief 
must have had his namesake in mind when he pounded his 
desk in Washington and declared he’s going to get tough. 
From now on we are going to have another “Battling” 
Nelson in the person of the WPB head, for toughness is the 
only ingredient in his makeup that’s been lacking. 


We Hear the Dogs in the Manger Growling 

NDOUBTEDLY the November elections are the seawall 

that holds back the national rationing of gasoline, 
but in the meantime there are some of the lawmakers in 
Washington who are not averse to beating their publicity 
tom-toms in an effort to arouse sectional jealousy over the 
problem among the “have nots” on the Atlantic coast. 
Take the case of Senator Byrd, Virginia Democrat, who 
declares that “it is grossly unfair and destructive to public 
morale” to ration gasoline in the Atlantic coast states while 
citizens of the rest of the country can get all they need. 
And Senator Brewster, Maine Republican, contributing his 
two cents’ worth by declaring Easterners are not partisans 
“but patriots offering to our fellow Americans in the West 
an opportunity to share with us the sacrifices of war.” 

To which a voice from Oklahoma retorts: “If we are 
willing to give up gasoline in the Southwest just because 
there is a shortage in the East, may we assume that 
Easterners would be willing to ration seafoods and stop 
bathing in the ocean in sympathy with us? We don’t grow 
any lobsters in Oklahoma, and we don’t have an ocean to 
swim in, so why should they be allowed to have them in 
the East?” 

Somehow or another we take the Oklahoma viewpoint, 
for it goes without saying that those on the East coast 
would be most reluctant to give up their lobsters and 
their bathing in their ocean just because the state made 
famous by the late Will Rogers is a “have not” as to those 
two creature comforts. We feel, too, that rationing of 


gasoline in states where this fuel is easily obtained would 
materially hamper our war production by materially 
crippling the transportation of workers in war plants, not 
to overlook, either, the white-collared civilians who have 
to get to and from their jobs to earn the money with 
which to pay income taxes. 








EDGEWISE ..—..— ..— ..—... 

Today marks the 18th birthday 
of Automotive News, which in two 
more years will have completed 
two decades of service to America’s 


No. 1 industry. The first issue 
was published in 

OUR New York, Aug. | 
EIGHTEENTH 24, 1925. The 
BIRTHDAY! issue you hold in 
your hand is 


number 2,733, which means that 
just this many times we have 
been responsible for “putting-to- 
bed” a trade newspaper which is 
a link between the manufacturer 
and his dealers; that carries the 
news of the activities of each to 
weave the pattern we call the 


automotive industry. 
* * * 


We have celebrated many birth- 
days under more pleasant circum- 
stances than confronts us today. 
No industry in America was so 
prompt to enlist for the duration. 
On no other does our government 
depend so fully to bring a success- 
ful conclusion to this war, which 
is now being fought on every 
continent and in every ocean. 
Detroit, which has been labeled 
“the arsenal of democracy,” is, 
after all, only a symbol of such 
cities as Flint, Pontiac, Lansing, 
Toledo, South Bend, Indianapolis, 
St. Louis, Buffalo, and the hundred 
and one _ smaller communities 
which go to make this the greatest 
manufacturing and production 


locale in all the world. 
* ok * 


From the very inception, this 
industry has been a target for 
both good and bad publicity. 
Pedple all over the world look to 
the Detroit area for the secrets 
of a mass production which made 
available to more people more 
luxury, happiness and efficiency 
than ever before in the world’s 
history. It was men in this indus- 


try who pioneered the theory that | 


if the mechanic was paid top 
price for his services, he in turn 
became a better customer and 
therefore everyone profited. Men 
who came to work in these plants 
as common laborers were trained 
to operate machines doing preci- 
sion work and were thus lifted 
from low wages to high salaries 
as skilled mechanics. The few 
men who were made conspicuous 
by the millions they accumulated 
are inconsequential in comparison 
with the millions of families 
lifted to security and better 
standards of living by the manu- 
facture, sale and _ servicing of 
motor vehicles. 
- 7 ea 


Perhaps it is good on this occa- 
sion of our 18th birthday to recall 
these facts to many who may have 
forgotten or who are being in- 
fluenced by belittling gossip about 
Detroit and the conditions here 
today. As a Detroiter who has 
lived here since 1909, I can say, 
frankly and honestly, that the 
citizens of this city in every walk 
of life, are more civic-minded and 
loyal to the best traditions of 
Detroit than ever I can remember. 
Men I know personally who “had 
made their pile’ and were looking 
forward to a well-earned retire- 
ment, today are putting in more 
hours on this war effort than they 
did on their peacetime jobs in 
other years. One of my intimates, 
who is the head of a great plant 
converted to war production, has 
aged more under the strain he has 
been working the past year than 
in the 10 years preceding. You 
can say the same thing about 
99 percent of the skilled workers, 
most of whom have sons or near 
relatives in the armed services. It 
is scandalous to accuse these men 


of laying down on _ the _ job. 
It just is not true! 
* . ” 


I am not much concerned about 
the things being said derogatory 
to Detroit and its war effort, but 
I am concerned as to what effect 
this misinformation will have 
on our boys in the firing lines. 
Detroiters, who know better, can 
take the criticism because they 
know it is not founded on facts, 
but if the production of the 
materials of war will win this one, 
Detroit will help win it! -G.MS. 
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1 HAVE AN IDEA 
WHICH I THINK» 
WILL HELP WIN 

THE WAR... 









YES, YES, 
JUST BE SEATED. 













Quick, A MAN 
WITH AN IDBA! 













THAT WAS 
ACLOSE CALL, 
Boss! 


YEAH...ONE 
OF THESE GUYS 
MIGHT SLIP AN 
IDEA OVER ON 


US IF WEARENT 
CARGFUL/ 
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Painier in Detroit Free Press 


Blessed Be the Status Quo! 
In This Corner 


Almanac Encomiums ... 


The views expressed in this column are those of our readers. 
Anonymous contributions will not be accepted but confidence will 
be observed upon request. 




















ability to support publications 
like your own that has, and I am 
sure will continue, to contribute so 
much to our industry._F. H. 
Akers, vice-president, Dodge. 


A Masterpiece 


The ninth AvtTomotive News 
Almanac has just arrived, and it 
is better than ever. I think I 
realize how much difficulty you had 
to contend with in publishing this 
year’s issue, and it is a master- 
piece. I do not believe there is. 
any information regarding the 
automotive industry that one 
might want that is not contained 
in this Almanac. I am sure it will 
meet with great success.—Edsel 
Ford, president, Ford Motor Co. 


Artistic 

You are indeed to be _ con- 
gratulated on the 1942 Almanac. 
Under the circumstances, I never 
would have thought it possible. 
It is equally as artistic and every 
bit as effective as usual.—Frank 
X. Gaughen, Capper Publications, 
| Inc., Chicago. 


| Useful 

It seems to me you have a right 
to be proud of your 1942 Almanac. 
I know I'm glad to have my copy 
and I expect to find it as useful 
to my office as your previous 
editions have been.—B. E. Hutch- 


Deserve Support 

It is refreshing to see the 1942 
AvtTomoTivE News Almanac. An 
old friend, and reminder of more | 
pleasant days, is always welcome. 
The automotive industry should | 
support your publication, for we 
hope the time is not too far distant 


when all of us will again resume | inson, vice president, Chrysler 

our normal activities, of which C°rp., Detorit. 

your paper is so much a part.— 

M. E. Coyle, general manager, Dandy 

Chevrolet. We have received our copy of 
‘ the Automotive News Almanac and 

Classic 'think it is a dandy.—C. Alfred 


I wanted to say in the NADA 
Bulletin what we thought of your 
fine Almanac, but lack of space | 
kept my piece out. It was a classic 
and should earn you a lot of 
praises. Our statistical depart- 
ment thought you did a grand job, 
and they know what it means to 
collect all the stuff you did- 
Rudy Anderson, National Auto- 
mobile Dealers Assn., Washington. 


Campbell, vice president, Marmon- 
Herrington Co., Indianapolis. 


Tribute to Ability 

The new Almanac which I just 
received is a wonderful tribute to 
the ability of your organization to 
continue the renderance of this 
important part of your program, in 
spite of the hardships that have 
been brought about by the war. 
I am certainly glad that our com- 

(Continued on Page 10, Column 3) 


For Reference 


You have done a splendid job on 
your 1942 Almanac, under a real 
handicap. We shall keep the copy 
on file for reference throughout 
the year.—John L. Collyer, presi- 
dent, B. F. Goodrich Co. 


Swell Number 


Just a word to tell you that we 
think the AtTomotive News Alma- 
nac is a_ swell number.—J. B. 
Wagstaff, general sales manager, 


Coming Events 


OCTOBER 
1-3—Los Angeles (Biltmore Hotel). 
SAE National Aircraft and Produc- 
tion meeting and display. 
16-17—Springfield, Mass. American So- 
ciety of Tool Engineers’ War 
Production conference. 


22-23—Tulsa, Okla. (Tulsa Hotel). 
DeSoto. SAE National Fuels and Lubricants 
meeting. 


Best Yet 
I think that under the circum- 
stances your Almanac is an out- 


ae age NOVEMBER 

9-13—Chicago (Palmer House). Ameri- 
can Petroleum Institute’s annual 
meeting. 


standing job. I think it is the best JANUARY 
you have ever turned out. We are 11-15—Detroit (Book-Cadillac Hotel). 
SAE War Production-Engineering 


always glad to the extent of our meeting and display 
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NEW PLAN SHOWS HOW: SAVE 
THOUSANDS of TONS of RUBBER 


B. F. GOODRICH offers services of tire 
iceman engineers and perfected maintenance 
Sera Posie cise eemita plan to America’s truck fleets. Records 


service work for ten years. National account 
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representative for three 


taining eraferted 1 show program extends tire life. Truck 
ire Conservation pt. 
owners say plan saves more than it costs. 


on March 23, 1942. 


Paul Viall—Ohio State H : : ° : . 
and Akron Universities. ere is a scientific plan for tire care and rubber conservation now 
Three years as Estimator 


and General Manager in a being applied to the needs of truck fleets after 15 years of successful 


construction industry; 


nt0ebepeeaieneakineeenen ae ” use on many of the country’s biggest bus fleets. On the basis of actual 


tire service engineer and adjusting department 


Salk tar aeean Senne, Teamaaee 46 Tite ae records of this plan at work, we say that it can save America thousands 
Conservation Dept. Feb. 16, 1942. ; Dene ‘ ' 
of precious tons of rubber—and save fleet owners thousands of dollars! 


Boosted Tire Mileage LikeThis.. Bus fleets cooperating have ordinarily received up to 50% more 


tire mileage—which means they use much less tire rubber. Now this 
same plan is being made available to truck fleets by B. F. Goodrich. 
Consider that truck tires often weigh 100 to 200 pounds apiece... 
consider the millions of trucks on the road today, and you will see 
how savings of rubber through widespread use of this perfected 
B. F. Goodrich personalized service program might easily mount up to 
thousands of tons. 


Already some of the most important truck fleets in the country have 
signed up, and they tell us the service is worth far more than the fee! 


Average Mileage 


Trained Engineers Take Charge 


This is not just a “free tire conservation plan,” good as they are. It isa 
complete point-by-point program under which B. F. Goodrich factory- 
trained engineers take over the complete supervision of tire care. One 
hundred tires or thousands . . . the care of each casing in a fleet is 
given the necessary supervision by the B. F. Goodrich engineers. 
Whatever is needed to get results is done by personal inspection. 


0. 
i) 
N 


Because the tire maintenance personnel we have is limited and 
our technical men must be specially and thoroughly trained for this 


| ad Cia | | Lg foot work, we can offer this plan to only a limited number of fleets at 
present. This new plan, which will help you cooperate with the 
ae ee | | f re] 2] | government’s Truck Conservation Corps Program, is the first of its 
kind to be offered by any rubber company—another example of the 
Ll tte f- id Lad Lt] leadership which has made B. F. Goodrich “First in ee in war 
| ian Supervised Service and peace. If you as a fleet owner wish to participate in our new 

tire conservation plan, write the 





Mem Customer Service 


60,000 65,000 70,000 75,000 80,000 ~ 30,000 


; TIRE CONSERVATION DEPARTMENT—ROOM G 
1934 1935 1936 1937 1938 1939 1940 The B. F. Goodrich Company, Akron, Ohio 


B.E Goodrich 


x Le 
TRUCK OWNERS—JOIN THE U.S. TRUCK CONSERVATION CORPS 
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Car Travel Off Sharply 
All Over Nation 


WASHINGTON. —A_ mid-season j 


travel report by the American 
Automobile Assn., released last 
week, showed that automobile 


travel along the nation’s highways 
has declined tremendously both in 
and out of the gasoline rationed 
area. 

Based on routings handled by 
AAA motor clubs, toll bridge traffic, 
national park visitation, official 
traffic counts, motor court business, 
and other travel indicators, the re- 
port showed that during June 
recreational highway travel was 
down more than 55 percent for the 
nation as a whole, while general 
highway traffic was down more 
than 30 percent. 

In the rationed area recreational 


100 U.S. Groups 
Helping Promote 


Car Conservation 


WASHINGTON.—More than 100 
national organizations are cooper- 
ating actively with the Highway 
Traffic Advisory Committee to the 
War department in the promotion 
of group riding and car conserva- 
tion, it was announced last week 
by J. Trueman Thompson, director. 


Membership in these organiza- 
tions, it was said, reaches every 
community in the United States, 
and their efforts, according to 
Thompson, have contributed largely 
to the restriction of car use to es- 
sential needs and to the conserva- 
tion of vehicles and tires for war 
purposes. Gasoline tax collections, 
for example, were about 17 percent 
less and traffic volume was down 
about 31 percent in June, compared 
with June, 1941. 

State traffic advisory committees 
and local administrators in more 
than 1,000 cities are being apprized 
of the efforts of these national 
organizations, Thompson said, and 
those in charge of group-riding 
programs are being urged to call 
for support upon the membership 
of the organizations cooperating 
with the national committees. 

Organizations that have given 
the committee assurance of aid in- 
clude leading civic, business, fra- 
ternal, labor, social and welfare 
groups. Among them are the 
American Legion, American Auto- 
mobile Assn., General Federation 
of Women’s Clubs, National 
Grange, Boy Scouts of America, 
American Federation of Labor, 
Congress of Industrial Organiza- 
tions, Federal Council of Churches 
of Christ in America, National 
Education Assn. 


Sandal 


(Continued from Page 1) 
available for civilian tire use, pro- 
duction of this carpet-like mate- 
rial would be virtually unlimited. 
This material could be used by the 
Armed Forces for tires on portable 
air compressors, bomb carriages 
and civilian defense fire carts, etc., 
but would not be feasible for use 
on the Army’s motorized equipment 
with present day high speed re- 
quirements. 

Credit for development of the 
sandal goes to Martin Castricum, 
of the company’s tire division’s 
development department. 

The sandal will be in production 
in about two weeks, and will be 
available to the public in a month. 








Car, Truck Tire Supply 
Drops in Chicago 

CHICAGO. — Metropolitan  Chi- 
cago dealers had less than one-half 
as many new passenger car tires 
and tubes in stock June 30 as 
compared with the December total, 
according to Michael F. Mulcahy, 
rationing administrator here for 
OPA. 

Mulcahy’s report showed a de- 
cline in tires from 309,981 to 142,157, 
and in tubes from 377,856 to 131,459, 
during the six-month period. 

Truck tires and tubes experi- 
enced only a slight drop, from 
24,624 to 21,791 for tires and 31,530 
to 27,228 for tubes. 





travel during June decreased more 
than 70 percent, 4nd in the unra- 
tioned areas approximately 50 
percent. 

“This reduction in recreational 
and general travel outside the ra- 
tioned area indicates that volun- 
tary limitation of car use is much 
greater than has been intimated by 
official statements emanating from 
Washington,” said Thos. P. Henry, 
AAA president. 


“Naturally, travel reduction has 
been more severe in the East where 
motorists are reducing car use 
both because of the tire situation 
and because of gasoline rationing,” 
Henry said. “Along the Atlantic 
Seaboard motor club routings in 
June were 73 percent below the 
month last year and the number 
of vehicles entering national parks 
was about 74 percent lower. 


“Scattered preliminary reports 
for July indicate that the cut in 
automobile use will be much more 
pronounced as summer advances.” 


Losses in Vehicle Taxes 
Continues to Mount 


DETROIT.—The story of mount- 
ing millions of dollars in revenue 
lost by Uncle Sam as the result 
of gasoline and motorized vehicle 
restrictions is beginning to be told. 
The result of studies made by Na- 
tional Automobile Dealers Assn. of 
current internal revenue collections 
reveal a decline of approximately 
$3,000,000 from gasoline taxes alone 
in June compared with the same 
month last year. This was the first 
full month of record after gasoline 
rationing became effective in the 
East. 


“Analysis of the figures,’ says 
the report, “shows that the motor 
vehicle use tax went a long way 
toward making the losses less 
severe, as revenue from this source 
amounted to $72,625,000 for the year 
ended June 30, 1942. In June this 
revenue totaled $10,152,000. 


“Following is a summary of June 
revenue receipts from all items 
affecting the industry, the first 
figure being for 1941 and the sec- 
ond for 1942: Lubricating oils, 
$4,010,000—$3,352,000; gasoline, $29,- 
582,000—$26,782,000; tires and inner 
tubes, $4,243,000—$279,000; automo- 
bile trucks, $361,000—$654,000; other 
autos and motorcycles, $5,113,000— 
$239,000; parts and_ accessories, 
$1,076,000—$2,360,000; transportation 
of oil by pipeline, $1,261,000—$1,052,- 
000; use of motor’ vehicles, 
$10,152,000 (1942). 


Suppliers Inventory Order 


Now in Unified Form 


WASHINGTON. — To make it 
simpler for distributors to operate 
under Suppliers’ Inventcry Limita- 
tion Order L-63, that order was 
reissued last week in a form which 
brings together in one document 
the various amendments and 
exemptions which have modified 
its terms since it first went into 
effect last April. No. further 
changes were made. 


ar! fi 
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DODGE 


A 
the 304th Ordnance regiment. 
Training School 


at Aberdeen Proving Grounds, Maryland. 





EXECUTIVES tendered a luncheon last week in Detroit to James 
- Mason who was sworn in Thursday as a major in the Ist Battalion of 
Mason left over the weekend for the Army 


Mason, who has 


been president of Hodges Auto Sales, Inc., largest Dodge dealers in Michigan, 
was also past president and a director of the Detroit Automobile Dealers 


Assn., and a director of the Michigan Auto Dealers Assn. 
resented Mason with a parchment scroll 
e executives and dealers. 
odge Dealers Assn; Frank J. 
Mason and 


assistant general sales manager, 
containing a tribute signed by Do 

. J. Rogers, president of Detroit 
Dodge general sales manager; 


E. J. Poag, Dodge 


Left to right, 
Timmens, 
Poag. 


FOB FACTORY 


(Continued from Page 2) 


plate in this country. No informa- 
tion on analysis, properties or per- 
formance characteristics can be 
published in the technical press, 
despite the fact large amounts of 
U. S. armor undoubtedly have 
fallen into the hands of the enemy. 
Even roundtable meetings of metal- 
lurgists from companies in the 
armor plate picture have a strained 
atmosphere because no one will 
talk openly about analyses or heat 
treatments. The secrecy apparently 
springs from the colonels in the 
Ordnance department at Washing- 
ton who must think that all armor 
plate practice developed in this 
country in the last year or so is 
something brand new to the Ger- 
mans or Japs, who in turn likely 
have been all through the technical 
phases of armor plate production 
for the past seven years at least. 
It might facilitate the entire pro- 
ject if there was a little more open 
discussion on the question, to the 
end that some standard analyses, 
heat treatments and fabricating 
practice could be determined. 
Analysis of some German 
armor plate, taken from a new 
type of German plane shot down 
over England, shows how metal- 
lurgists there have gotten away 
from the use of any large quan- 
tities of critical alloying ele- 
ments. Here is the analysis: 


Element Percent 
CE isicnasucesadsons 0.50 
re rer 1.00 
Manganese ............. 0.75 
| Aerie ere Trace 
Chromium .............. 1.50 
Molybdenum ............ 0.25 
WRI io c5kcwap00% 30 Trace 


When you keep percentage of 
any one alloy element down to a 
maximum of 1.50 percent in armor 
plate, you are really conserving 


strategic materials, which obviously 
the Germans have to do. The above 
plate was used in armoring the 





COLLAPSIBLE FUEL tanks of synthetic rubber which could transform 
railroad boxcars, trucks and wooden barges into tank cars and tankers, are 


now being studied. 


Above is a cutaway sketch of an ordinary 


boxcar, 


indicating how the Mareng (Martin Engineering Co.) cells would be installed 
in the car to transform it into a carrier for oil and gasoline. 


pilot’s compartment and was %- 
inch thick. 


* * * 


How Amphibian 
Tractor Started 


AMPHIBIAN TRACTOR or in- 
vasion taxi, now in production at 
the Graham plant in Detroit, is the 
same vehicle designed by William 
and Donald Roebling, son and 
grandson of the founder of the 
Roebling company in New Jersey, 
after they determined to figure out 
some way to rescue persons strand- 
ed in marshy land by floods and 
hurricanes in Florida in 1935. They 
spent five years developing the 
amphibian and demonstrated along 
the Virginia coast in 1940, while 
naval observers stood by in rapt 
admiration. 

Immediately recognizing the 
value of the vehicle as in inva- 
sion boat for the marines, pro- 
duction was ordered started at 
once, and it was undertaken in 
plants of the Food Machinery 
Corp., in Florida and California. 
Just recently Graham has been 
brought into the project. 

* * * 


New Composite 
Steel Sheet 


A DETROIT aeronautical engi- 
neer has worked out a new type 
of composite steel sheet, which ap- 
pears to have interesting possibili- 
ties for substitution for aluminum 
in training airplanes. The inven- 
tor, Peter Altman, is associated 
with the manufacturing research 
department of Vultee Aircraft, 
which is starting production of a 
ship using the new metal. 

Essentially it comprises a thin- 
backing sheet of plain carbon 
steel to which is spot welded an 
expanded steel mesh. The latter 
provides extra rigidity to the 
composite section, giving strength 
equivalent to aluminum of much 
thicker gage and at same time 
holds weight down to a parity. 


* * * 


A FLINT (Mich) plant manager, 
irate over repeated interference by 
the union in operations of his 
plant, has coined a new name for 
the CIO. He calls it the Comintern 
for Industria] Obstructionists. 


Richmond’s City Car Tax 


Challenged in Court 

RICHMOND, Va.— Constitution- 
ality of Richmond’s city license 
tax on automobiles has been chal- 
lenged in police court by William 
Lee Eddens, sales representative 
of the American Automobile Assn. 
and the Automobile Club of 
Virginia. Eddens was fined $25 
and costs on a charge of refusing 
to buy a city tag. 

Eddens said he believed the tax 
to be illegal and unconstitutional 
and appealed the verdict to 
hustings court. The case will be | 
heard on Sept. 11. 





It takes a strong fish to swim against 
the current, and a good dealer to 
stay in business now! 


Dealer Information 
Staff Augmented 
By Studebaker 


SOUTH BEND.—Keeping Stude- 
baker dealers informed on govern- 
ment regulations pertaining to the 
automobile business today requires 
a larger staff in South Bend than 
when the company’s dealer infor- 
mation service was established in 
January, according to K. B. Elliott, 
vice-president in charge of sales. 
Several additions have been made 
to the department. 


“From the time the service was 
placed in operation, its chief func- 
tion has been promptly to place in 
the hands of our dealers complete 
information on all government rul- 
ings that affect their wholesale and 
retail operations,” he explained. 
“The regulations are carefully ana- 
lyzed in our Washington and South 
Bend offices and immediately sent 
to dealers in the form of numbered 
bulletins. The purpose of the serv- 
ice is to make it possible for Stude- 
baker dealers to be well informed 
on government regulations in the 
automobile industry. 

“The need of our dealers for 
information became apparent late 
in December, which enabled us to 
get our information service set up 
and functioning by the time the 
freezing order was announced,” 
Elliott said. “Since that time this 
activity has been carried on con- 
tinuously and with such dispatch 
that Studebaker dealers consist- 
ently have received regulations and 
bulletins as promptly as the field 
offices of government agencies.” 


—_____. 


ASTE Revises 


Committee Setup 


DETROIT.—With an increase in 
membership to almost 11,000 and 
the chartering of 16 new chapters 
during the past year, the American 
Society of Tool Engineers has been 
compelled once more to revise the 
representation system on its na- 
tional committees, Otto W. Winter, 
president of the technical society, 
has announced in naming the new 
committee chairmen. 

To increase efficiency of oper- 
ation and prevent the committees 
becoming unwieldy, the 54 local 
chapters and 27 regions have been 
divided into seven area groups 
covering every section of the 
United States and Canada. 


This is the second successive 
year that expansion of the tool 
engineers’ organization has com- 
pelled a& reorganization in the na- 
tional committee setup. Last year, 
with 38 chapters, the country was 
divided into regional units, with 
two chapters in each region. Under 
the new plan more compact com- 
mittees have been named with a 
national vice-chairman represent- 
ing each of the seven areas as an 
executive group and the 54 chap- 
ters each having representation 
through a local chairman on every 
national committee. 








Paper Plastic for Planes 
Developed in St. Louis 


ST. LOUIS. — “Airplanes of 
paper” have been envisioned by 
the McDonnell Aircraft Corp. 


which last week announced it has 
developed a paper plastic stronger 
and cheaper than aluminum for 
airplane wing tips, rudders, eleva- 
tors and other surfaces. The plastic 
is made by pressing together sev- 
eral layers of paper with phenol- 
formaldehyde as a binding agent. 
An experimental wing tip made 
of the laminated paper withstood 
2,800 pounds pressure and proved 
40 percent stronger than aluminum, 
the company announced. The pulp 
paper is available in almost un- 
limited quantities, while aluminum 
is needed in many war industries, 
and even plywood which is now 
being used in plastics for airplane 
surfaces, is becoming scarce. 


Speed Deterrent? 
ASHEVILLE, N. C.—Names 
of motorists convicted of speed- 


ing are now being placed on a 
public “Unpatriotic Roll” by the 
Bumcombe county (Asheville) 
rubber rationing board. 
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George Shelthase 


**,,.and what about you—did you volunteer or were you drafted ?” 


,. the answer is —- BOCH! 


Tue AUTOMOBILE INDUSTRY first 
volunteered for war production—did 
such good job it was drafted! 

The Industry is in the news a lot 
these days; but we hear and read little 
about individual companies. 

You haven’t a new car story to tell 
this Fall; but you certainly have a new 
story ... best story you ever had. 

You haven’t new cars; you have 
new accomplishment, understanding, 
prestige and good will... to sell. The 
account of your new job will also put 
a new shine on the old nameplate, give 
the old owner more to be proud of! 


Tue public is still paying for your 
products—even if it doesn’t go down 
to the showrooms and buy them. So 
why not tell people what they are get- 
ting from you for their money these 


days? Advertising your activities today 
is still good business—for today and 
tomorrow! 

Remember, too, that this magazine 
had not only the best group of auto- 
mobile prospects in the country .. . 
but the best prospects—for anything, 
including ideas. They were proud of 
their cars, loyal to your companies. 
They represented your best “public 
relations”... and still do... They'll 
give serious attention to your messages, 
soak up all the information you give 
them, read your story as eagerly as they 
read ours... and remember! 

And when your present job is 
finished .. . a lot of these American 
Magazine readers will still have what 
it takes to put down the down-payment 
on your new line of goods! ... Stay in 
The American Magazine now! 


The American Magazine 


THE 


Bud Schirmer, Detroit Manager... 
The Crowell-Collier Publishing Co., 


720 Statler Office Bldg., Boston... 


SERVICE 


. 333 North Michigan Ave., Chicago... 


OF THE NATION 
Bob Woodruff, American Magazine Representative 
Detroit Office—Generel Motors Bldg. 


235 Montgomery St., San Francisco 


Americar 


ee 
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OPA Freezes ‘Big 
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=” 


Four-Door Sedans 


(Continued from Page 1) 


($895) and Fleetmaster Fleetline 
sportmaster sedan ($920); Ford 
Special Six fordor sedan ($850), 
Deluxe Six fordor sedan _ ($875), 
Super Deluxe fordor sedan ($920), 
Deluxe eight fordor sedan ($885) 
and Super Deluxe eight fordor 


sedan ($930); Plymouth Model No. 
P-14S four-door sedan ($889) and 
Model No. P-14C four-door sedan 
($935). 


Army-Navy requirements’ of 
four-door models is estimated at 
28,000. With 12,562 in the deep- 
freeze pool and about 18,500 in the 
civilian stockpile, the total avail- 
able is now 31,000. 

The order was issued to enable 
the Army to obtain the four-door 
sedans which it requires. The 
Army has been hampered in its 
effort to buy the new passenger 
cars by the price limitation of 
$925 f.o.b. which was _ established 
by Congress. 

Several weeks ago, when it be- 
came known that the Army was 
going to require a large number of 
passenger cars, efforts were made 
to get the Comptroller General to 
rule that the 1 percent of list, 
which was permitted to be added 
each month under Price Schedule 
85, could be added to the $925 price 
limitation. Had he so ruled, it 
would have been possible for deal- 
ers to sell to the Army most of 
the cars involved in this order at 
full price. The Comptroller Gen- 
eral, however, recently ruled that 
the Army could not pay more than 
$925, less tax plus actual freight. 


The price limitations established 
by Congress from year to year 
were made upon the basis that 
most passenger cars purchased by 
the Army and Navy were pur- 
chased directly from the factory 
and the price limitation was ade- 
quate for those direct sales. The 
price limitation of $925 established 
in April of this year was increased 
by reason of the rise of the past 
few years in the wholesale prices 
of cars and was not made with full 
recognition of the fact that by that 
time most automobile manufactur- 
ers had sold their entire production 
to dealers and that the statutory 
price limitation would operate at 
the retail level instead of at the 
wholesale level, as in the past. 


This has created a very unfair 
situation, both for the procurement 
officers of the armed forces and 
for automobile dealers. There is 
no disposition on the part of deal- 
ers to withhold cars needed by the 
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armed services and yet at the same 
time there is no justification for 
the dealer having to shoulder a 
direct war expense by having to 
sacrifice on his prices. The fault 
should be corrected at its source 
and Congress should either _in- 
crease the price limitation or re- 
move it to make it possible for 
the armed services to obtain 
quickly the vehicles which they re- 
quire for prosecution of the war. 


18 Dealers Attend 


Meantime, representative motor 
car dealers, members and execu- 
tives of NADA, met here last week 
for an informal discussion with 
federal officials. Meeting was called 
by Charles Monroe, of OPA’s ma- 
chinery section, and was attended 
by several representatives of that 
section, which now has jurisdiction 
over automobile prices; representa- 
tives of the OPA automobile ra- 
tioning section, members of the 
WPB automobile section and repre- 
sentatives of RFC. Monroe had 
invited 18 dealers throughout the 
United States to attend the meet- 
ing in an informal capacity as 
individual dealers to discuss certain 
phases of both the new and used 
car situation. 

Dealers who attended were: W. 
L. Mallon, Newark, N. J.; Floyd 
Akers, Washington; Edward Fitz- 


Henry, Worcester, Mass.; Walter 
McRae, Jacksonville, Fla.; J. 
Eustace Wolfington, Philadelphia; 
Henry Weil, Baltimore; John 


Hoeck, Springfield, O.; Charles B. 
Robertson jr., Richmond, Va.; F. 
L. Mills, Bridgeport, Conn.; and 
C. K. D, Miner, Minneapolis 

Ray Chamberlain, executive vice- 
president, Charles W. Bishop, gen- 
eral counsel, and Edward Wallace, 
all of NADA, also were present. 

Primary purpose of the meeting 
was to discuss a uniform schedule 
of storage and maintenance re- 
quirements which was proposed by 
WPB, OPA, ODT and RFC. The 
schedule was patterned after a 
mixture of the various recom- 
mendations which had been made 
to dealers by automobile manufac- 


turers. Most significant was the 
requirement of inside storage in 
all cases. 


To bring the uniform schedule 
into effect, WPB proposed to issue 
a conservation order’ requiring 
automobile dealers to condition 


| their new cars, both those subject 
| to rationing and pool cars, accord- 


ing to the schedule, with a state- 
ment in the order that it would be 
the policy of WPB to requisition 
any cars not so conditioned. 


Price Peg Discussed 


OPA proposed to amend the new 
car price ceiling to permit the one 
percent of list per month to be 
added only on the sales of those 
cars which had been so conditioned. 
Although it was not so expressed 
at the meeting, it is understood 
that it is the intention of RFC to 
refuse to make loans or purchases 
under the Murray-Patman act ex- 
cept as to those cars which have 
been so conditioned. It is expected 
that dealers will be given about 


30 days after the issuance of the |! 


combined orders to put their cars 
in condition according to the pre- 
scribed schedule. 

Although that appeared to be the 
major purpose of the meeting, offi- 
cials of the machinery price section 
also took the opportunity of dis- 
cussing with the dealers present 
the problem of used truck prices 
and used car prices. It appears 
that OPA is quite disturbed by the 
“very high prices” being charged 
for used trucks, whereas many of 
the dealers present believed that 
the problem was being over-em- 
phasized by OPA by reason of the 
very small number of used trucks 
on the market. A _ proposal for 
both used truck ceilings and used 
ear ceilings would establish a dual 
price ceiling, the lower of which 
could be charged for cars and 
trucks sold as is, and the higher 
ceiling to be permissible on the 


sale of used trucks and used ears | 
| which 
| which were sold with the standard 


had been conditioned and 
guarantee to be prescribed in the 
ceiling order. 

It seems likely that the proposed 
order relating to conditioning re- 








PLANTS WHERE Continental Motors is turning out 2 steadily-increasing 
volume of vital war materials—engines for planes and tanks—were included 


in Lieut. Gen. William S. Knudsen’s recent war industry tour. 


From C. J. 


Reese, president of Continental Motors and Continental Aviation & Engineering, 


Gen. Knudsen 


“Continental Army” with their own Minute-Men. 
to make every minute count toward winning the war. 


learned that these companies have 


been organized into a 
Their employes are pledged 
Bronze, silver and 


gold Minute-Men buttons are awarded to workers who do not lose one minute's 


time for one, three, and six months 
Knudsen the primary 
“Continental Army” 


sketch for one of the 
Minute-Men back up Uncle Sam. 


Reese is showing Gen. 


respectively. ¢ 
large posters, on which 


Engineers’ Role is Cited 


In Speeding Output 


PONTIAC. — The little-publicized 
part automotive engineering de- 
partments are playing in the pro- 
duction of better weapons at less 
cost is exemplified by the activities 
of Pontiac Motor engineers on the 
major war projects of that General 
Motors division. 

Fully nine months before Pearl 
Harbor, engineering department 
personnel began filtering into the 
Pontiac armament organization, 
according to General Manager 
Harry J. Klingler. 


“From the start of the Oerlikon 
project it was an open engineering 
secret, shared by the production 
department, that the gun was not 
designed for mass_ production,” 
Klingler said. “Almost every part 
gave evidence of restricted, hand- 
made, tool room methods. Recog- 
nizing this strategic weakness in 
the important project the engineers, 
working with the production men, 
set about simplifying production 
processes and re-designing time- 
consuming parts. 

“Using the automotive approach 
of build it simpler, better, faster, 
the engineering department since 
a year ago June went to work to 
simplify parts and whole assem- 
blies so as to get more guns from 
less machinery in less time. Mili- 
tary rules forbid mention of all 
that has been done. But two or 
three general examples will empha- 
size what happened when we be- 


|} gan to simplify for the mass pro- 


duction of these highly complicated 
weapons. 

“A part formerly made from a 
solid forging and finished all over 
is now made of heavy steel stamp- 
ings, like the frame or rear axle 
of your car, and is finished only 
where it fits other parts. This 
change reduced the number of ma- 
chine operations from 29 to 15, 
released a third of the machine 
tools for other vital work and made 
a sizeable reduction in cost to the 


quirements would be issued within 
two weeks, and that a ceiling on 
used trucks also would be issued 
shortly, and while it appeared prob- 
able a ceiling would be established 
on used cars, release of such a 
ceiling apparently is not so immi- 
nent. 

The meeting came about by rea- 
son of a formal petition which was 
filed by the National Automobile 
Dealers Assn. for the appointment 
of an automobile dealer advisory 
committee as is provided in the 
Emergency Price Control Act of 
1942. This petition was filed when 
NADA became aware of the pro- 
posal to amend the new car price 
ceiling. Monroe stated at the 
meeting that the petition for the 
formal committee had been acted 
upon but that by reason of the 
extensive investigation and other 
technical requirements, it would 
take some time to get the commit- 
tee set up and in the meantime | 
they had invited this group of 
dealers in for an informal confer- 
ence in order to comply with the 
spirit of the petition. 


government besides saving some 
2,500 pounds of steel per month. 


“Another part was originally de- 
signed and made from a solid alloy 
steel forging. Automobile prac- 
tice suggested a simpler design 
made of two parts welded together. 
Made in this way a savings of 
three hours in machining time per 
part is realized besides a clear sav- 
ing of over 25 tons of precious alloy 
steel per month and a correspond- 
ing decrease in cost.” 





Davis Urges 
Organizing of 
U.S. Employers 


NEW YORK.—More organized 
cooperation between employer and 
management groups as a prelude 
to industry-wide collective bargain- 
ing was recommended by William 
H. Davis, chairman of the War 
Labor Board, in a statement issued 
in connection with the Twentieth 
Century Fund’s publication here of 
a survey entitled “How Collective 
Bargaining Works.” 

Chairman of a special labor 
committee of the fund which 
helped to outline the scope of the 
survey and supervised the work of 
the research staff but which bears 
no responsibility for the findings 
themselves, Davis declared: 

“Industry-wide collective bar- 
gaining seems a logical next de- 
velopment. It makes for greater 
stability throughout an industry, 
more responsible unions, and puts 
management On a more fair and 
equitable competitive basis so far 
as wage cost: are concerned. 

“It seems to me that what we 
principally need now is more or- 
ganization among employer and 
management groups. Such organ- 
ization would do much to promote 
an equality of bargaining power 
between management and labor.” 


Anti-Skid Chain Industry 
Appoints Advisors 
WASHINGTON. — Formation of 
eight industry advisory committees 
is announced by T. Spencer Shore, 
chief of the WPB’s Division of 
Industry Advisory Committees. 


Following are members of the 
Anti-Skid Chain Industry com- 
mittee: R. L. Vaniman, Automo- 
tive branch, government presiding 
officer; J. B. Bambenek, president, 
Peerless Chain Co.; Frank Bond, 
vice-president, McKay Co.; D. S. 
Brisbin, vice-president, Columbus- 
McKinnon Chain Corp.; George 
J. Campbell Jr., president, Inter- 
national Chain & Mfg. Co.; W. D. 
Kirkpatrick, vice-president, Ameri- 
can Chain division; V. J. Rumpler, 
Hodell Chain Co.; Henry St. Pierre, 
president, St. Pierre Chain Corp. 


It costs you about a penny-a-day to 
keep abreast of the automotive news— 
better renew NOW! 





Firestone Dealers 
Aiding in ODT's 
Truck Program 


AKRON.—Firestone Tire & Rub- 
ber co. has instituted throughout 
its nationwide organization § of 
dealers and stores a broad, co- 
operative movement to aid and 
support the Office of Defense 
Transportation in its program to 
keep America’s vital truck trans- 
portation system operating at 
peak efficiency through proper 
care and maintenance. 

In compliance with President 


Roosevelt’s suggestions in a recen 
letter to the owners and drivers 










of America’s motor trucks, Fire- I 
stone dealers and stores are en- ] 
rolling them as members of the 1 


United States Truck Conservatio 
Corps, an organization of trucl 
owners and drivers publicly 
pledged to maintain their equip- 
ment properly. 

Designated as_ official Truck 
Conservation Corps headquarters 
in their local communities, these 
dealers and stores have set up all 
the necessary machinery to handle 
membership enrollment. They 
have available supplies of the OTD 
booklet, “America’s Trucks—Keep 
'’Em Rolling,” pledge forms for the 
signing of owners and drivers, and 
decalcomanias for identification of 
trucks, whose owners are partici- 
pating in the Truck Conservation 
Corps. 

Several months ago, Firestone 
put into operation its Extra Mile- 
age Plan to help truck owners ex- 
tend the life of their equipment. 
Main feature of the plan is pre- 
ventive maintenance based upo 
regularly scheduled checkup of thé 
truck, including tires, batteriest 
wheel alignment, brakes and lubri- 
cation. 
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Alabama Dealer Runs 


Continuous School 


MONTGOMERY, Ala. Brew- 
baker Motor Co., here runs a sor 
of continuous service school ir 
order to keep the organization re- 
plenished with good mechanics. 
Service Manager C. L. Clark's idea 
is to obtain helpers on each vitalg 
operation in the shop and then pul 
them in as full fledged mechanics 
as vacancies occur. 

One of the biggest worries o 
service managers right now is t 
keep their staff from being draine 
off to defense jobs. Clark says his 
idea works for him. 


Serap Rubber 


Moves to Plants 


WASHINGTON. The 454,155 
tons of scrap rubber collected in 
the President's recent whirlwind 
campaign now is being moved to 
central receiving depots and _ to 
rubber reclaiming plants at the 
rate of 200 cars every 24 hours, it 
was announced last week by WPB. 
This movement, the announcement 
states, represents a shipment of 
4,000 tons a day. 

The scrap rubber piles still seen 
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in some places will be moved as fr 
soon as transportation facilities TI 
permit and the plants can process sti 
them. Each pile is held in trust for an 
the government as part of the m 
national Stockpile for Victory, sis 
WPB stated. Tr 


Louisville to Assess 
Cars at Upped Value 
LOUISVILLE.—Due to loss of 
taxes as a result of reduced 
new-car sales, plus the fact tha 


used cars are normally assessed ik 
for less value each year for tax fa 
purposes the City of Louisville, all 
through Assessor John Kessel- thi 
ring has announced that instead or 
of reducing values on used cars n 
this year the city is raising them clo 
on the contention that due to for 


the fact that no more new cars del 
are being produced, values of 
used cars are greater. 

Kesselring claims his figuring 
is based on the book value of 
the automobile dealers associa- 
tion, and that he is assessing 
popular-priced cars at about 
$100 more than last year. In 
1941 a total of 35,778 cars, valued 
at $13,845,199, were listed forgs; 
taxation. c 















By William Ullman 
Washington Correspondent 


ASHINGTON.— 
Overshadowing 
all else is the 
fact that it is 
very apparent 
here that events 
of vast impor- 
tance to the 
future of our 
country and the 
world now are shaping up. Upon 
the outcome of those events de- 
pends the whole course not only of 
business and _ industrial activity 
but upon our way of life for 
years to come. 

It is clear to informed observ- 
ers at the Capital that vital deci- 
sions affecting the conduct of the 
war have been taken. More than 
that, the feeling is strong in 
Washington that action resulting 
from those decisions wil!l be 
forthcoming very soon. 


Which does not necessarily mean, 
observers warn, the immediate 
opening of a second front in the 
classic sense of the term. But it 
very emphatically does mean that 
here is being put into motion a 
comprehensive plan, which the 
United Nations rapidly are getting 
into a position to implement, for 
offensive action on many fronts. 
Whether there will be new fronts 
remains to be seen, altheugh none 
here doubts that a_ continental 
invasion is in the cards. 

+ * * 


More Optimism 


In Capital 

THE AUTOMOTIVE INDUSTRY 
has made its enormous productive 
capacity felt in a very emphatic 
way. Materiel produced in plants 
which not long ago were turning 
out peacetime automotive products 
already is on the firing line in 
many parts of the world. Produc- 
tion now has reached a point where 
its weight and power is beginning 
to tip the scales -although the end 
of the road is by no means in sight. 

There was more optimism in 
Washington last week than has 
been discernible in many a long 
and weary day. Much of it, of 
course, sprang from the _ initial 
successes achieved by the U. S. 
Marines in the Solomon Islands 
and the Allied raid on France. 
But it was not all due to those 
limited but significant victories. 
There was a strong undercurrent 
of confidence that, despite the 
continued Russian retreat, the 
Soviets would hold; that Sir 
Harold Alexander might very well 
‘ prove to be a match for Marshal 
1 Rommel in North Africa; that 
1 the American aerial offensive 
) 
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against Western Europe would 

gain tremendously in power 

henceforth from week to week. 
t And that in the face of many 
: obstacles of one kind and an- 
t other, the vast productive ca- 
f pacity of the United States was 
really hitting its stride. 

It has been a long, hard pull 
from December through August. 
There have been delays, handicaps, 
stumbling blocks; there have been 
an ample share of jealousy, ad- 
ministrative stupidity and_ short- 
sightedness, jockeying for position. 
The colossus which is the United 
States has moved rather creak- 
ngly in places. 
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It’s Not Based 

On Ballyhoo 

_BUT ON THE WHOLE it is 
ikely that history will record the 
fact that these months were not 
all wasted; and that once started 
this country gave an exhibition of 
roductivity and unity unparalleled 
n past annals. Now we are so 
close that we cannot see the woods 
for the trees; we have not a proper 
perspective on the job we are doing. 


We do know that none is 
satisfied with how much we are 
doing. All, in every rank and 
station, feel a sense of inade- 
quacy in such a time. But when 
one stands apart and surveys the 
scene one has a renewed confi- 
dence in the greatness of this 
nation; in its ability to take this 
biggest of all jobs in stride. 
Something of this feeling swept 






















Automotive Washington 


Renewed Confidence Sweeps Nation’s Capital; 
Rubber Facts Are Cookin’ 


Washington last week. It was not 
a lightheaded optimism. It wasn’t 
an optimism based on _ ballyhoo 
and propaganda. 
* 


Still Only 
The Beginning 

AND, MOST important of all, it 
was not an optimism which would 
lead anyone to underestimate the 
immensity of our task, nor the 
suffering and sacrifice which we 
will have to endure before it is 
finished. 

But it was the kind of sound, 
solid, restrained but powerful 
optimism which springs from a 
renewed faith in one’s own 
strength, and the first faint glim- 
mering of light upon a clouded 
horizon. Certainly that feeling 
was aided by reports from the 
Automotive Council for War Pro- 
duction that the automotive in- 
dustry now is turning out arma- 
ment at the rate of $13,600,000 a 
day and that before this year is 


* * 
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out shipments will be running at 
an annual rate of upwards of 
$8,000,000,000. 

And, as Alvan Macaulay said in 
other words, that’s only the 
beginning! 

* 


* * 


Many Headaches 


For Kanzler 


YOU MIGHT like to know a little 
more about Ernest Kanzler’s new 
job. Kanzler, it will be recalled, 
was the former Ford Motor Co. 
executive who went to Detroit for 
WPB to supervise conversion of 
the automotive industry to war 
work. Because everything in the 
Motor Capital was running smooth- 
ly, Kanzler was called back here 
for another assignment. Well, he’s 
got one now that is another real 
tribute to his genius, not alone 
as a production man but also 
as a diplomatist. 


Briefly, Kanzler’s chief job will 
be to discover the cause of delay 
when any production schedule 
anywhere falls behind, and to 
make the suggestions necessary 
for correction of the situation. 

A job like that is a recipe for 
a perpetual headache—but Wash- 
ington observers are betting that 
Kanzler not only won't get the 


| headache himself but will clear up 
plenty for others. 
+ 


‘Petrol Buried 


'For Duration 


| WASHINGTON WAS chuckling 
over this automotive silly last 
week. It seems a motorist in Eng- 
|land had a 50-gallon tank full of 
gasoline in reserve when rationing 
was introduced there. The man 
consulted a friend as to what to 
do with it. 

“Bury it, my dear fellow,” 
the advice. 

The owner gave instructions to 
his Yorkshire gardener to dig a 
hole for it in a secluded spot. 
Shortly thereafter the gardener 
returned and reported: 

“I've buried the petrol, sir. Now 
what in ‘ell shall I do with the 
tank?” 


was 
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Rubber Facts 
Are Cookin’ 


AS OF THIS writing the Baruch- | 


Conant-Compton committee hasn't 
reported its findings on the rubber 
situation. 
mal investigating committee Wash- 
ington has ever seen. Experts 
asked to appear before it just come 
to Baruch’s hotel room and sit 





This is the most infor-| 
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; around and talk things over man- 
to-man. Until the photographers 
| got too pesky, the committee sat on 
| a bench in Baruch’'s private “office” 
which is the very public Lafay- 
ette Park, just across the street 
| from the White House. 


| But don’t get the idea that all 
| this informality means the com- 
mittee isn’t serious. These three 
men are tops in their respective 
lines; not one of the three is a 
stuffed shirt; all of them have a 
passion for facts. Furthermore, 
| this trio is about as well equipped 
| as any in this country to spot 
sham, hypocrisy and self-interest 
| as soon as they rear their ugly 
| little heads. 

| The committee is working. Wash- 
| ington knows that. Beyond that it 
hasn't the faintest idea, right now, 
|of what the committee is cooking 
| up. But it’s a pretty safe wager 
| that whatever it is the committee 
|is cooking, the country’s going to 
| take it—and like it! 


U.S. Takes Dealership 


HARRISBURG. Pa. Garage and 
|} showroom of the J. B. Martin Motor 
}Co.. one of the newest dealer estab- 
| lishments here, has been taken over 
iby the U. S. Army Signal Corps. of 
the Middletown Air Depot, for office 


and shop work. 





The Dealers’ Part Increases 


H'™ UP in the inventory of America’s total 
war strength are the motor vehicle dealer- 
ships. As the Nation’s need for automotive trans- 


port increases, and available equipment becomes 
somewhat less, the dealers’ role is enlarged. 


Their war-time job is bigger than the peace- 
time maintenance job— because the war-time re- 
quirement of the Nation is that cars and trucks 
be serviced better than ever before. 


America’s cars and trucks must be serviced 
for utmost economy of gas, and oil and rubber 
and steel. They must be protected against undue 
wear-out of parts; they must be rebuilt if need 
be, to keep all of them rolling. 


Plymouth, Dodge, De Soto and Chrysler dealers 
are a major element in automotive conservation. 
They have the specialized experience, equipment 
and facilities that go with having sold and serv- 
iced millions of Plymouth, Dodge, DeSoto and 
Chrysler cars and Dodge Trucks—7 million of 
which are in the service of the Nation today. 


Factory Support 


Earnestly working with Plymouth, Dodge, 
De Soto and Chrysler dealers, the Parts, Cen- 
tral Service and Vehicle divisions of Chrysler 
Corporation are lending continued and vital 


— the Factories serve 
with war materials 
production 





support to dealers’ conservation activities. 


Parts Availability 


And every effort is made to maintain parts 
supply and availability for the dealers, and among 
the dealers, subject to government regulations. 


For Factory Engineered and inspected essential 
parts and accessories call your nearby Plymouth, 
Dodge, De Soto or Chrysler dealer. For Dodge 
Truck Parts call your nearby Dodge dealer. 


Public Information 


In behalf of the conservation efforts of the deal- 
ers, the Major Bowes broadcasts sponsored by 
Plymouth, Dodge, De Soto and Chrysler are 
week after week offering the public helpful mes- 
sages about how to care for their cars and trucks. 


Every patriot must lend a 


hand to Victory 


by properly knowing and doing what is best for 
his car or truck. They are priceless national assets. 


The dealers’ establishments, tools and equip- 


ment are but a portion of the 


Nation’s automo- 


tive resources. Repairs and replacement of parts 
are but a portion. Advisory service and protec- 
tive adjustments and conditioning must be regu- 
larly utilized to “keep them rolling!” 


... Divisions of 


CHRYSLER CORPORATION 


—the Dealers serve 
with transportation 
maintenance 
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Dealers tell me . . = jon 





By 
O. Munn 


(Continued from Page 3) 


about 4,000 men are being organ- 
ized through the same_ source. 
Now, the Ordnance department has 
called upon Maj. Goodin to recruit 
60 additional companies and two 
additional regiments for a _ total 
of 22,000 men. 

In spite of the shortage of 
mechanics, I hope automobile 
dealers will lend Maj. Goodin 
real and active cooperation. The 
need is urgent. A piece of mech- 
anized equipment slightly out of 
order means that mechanized 
equipment is a total loss. To 
repair one and place it back in 
service makes it as valuable as 
a new one. Mechanics’ service in 
this war of movement is vital. 





Obituaries— 


Henry E. Page 
RUSSELLVILLE, Ky.—Henry_ E. 
Page, 52, one of the organizers of_the 
Page Motor Co., died July 29 in Rus- 
sellville Hospital. 
cd oa oo 


Robert E. Sherman 

WOODSTOCK, Ill.—Robert E. Sher- 
man, 32, died at his parent's home here 
Aug. 6. He was on leave of absence 
from his position of district manager 
for Oldsmobile in Dallas, Tex. He also 
had served General Motors as district 
manager for Pontiac in the Chicago 

and Minneapolis zones. 

* £ @ 


Joe W. Shelor 
DICKENSON, Tex.—Joe Wade Shelor, 
67, died Aug. 11 in an automobile acci- 
dent. At the time of his death, he was 
in the independent oil business but for 
many years before that he was in 
the automobile business in Houston. 
* * * 


Leonard J. McCracken 

NEW YORK.—Leonard J. McCrack- 
en, 54, formerly sales manager of the 
Packard Motor Car Co. of New York 
and one-time Eastern special represen- 
tative of Chrysler Corp., died Aug. 16 
of a heart attack at his home in 
Tujunga, Calif. At his death he was 
associated with Boeing Aircraft Corp. 
in California. 

es. @ 


Gordon Stoner 
ANN ARBOR, Mich.—Gordon Stoner, 
vice-president and general manager of 
Midland Steel Products Co. since 1933, 
died here Aug. 18, 
seven months. 
Detroit Friday. 


after an illness of | 
He was buried in' 
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TIRE VALVES CAN’T BE CHOOSEY 


We can’t take and keep the 
offensive unless we can keep the 
mechanized units moving. 


Will Aid 


War Effort 

KNOW it is a big sacrifice for 

automobile dealers to urge en- 
listment in these regiments. I 
recommend that this appeal for 
enlistment should go out only to 
men who are classed 1-A. Dealers 
are going to sooner or later lose 
these men, anyway, and in enlist- 
ing in such a regiment or company, 
your man is going to use his 
civilian experience where it can 
best serve the war effort, and inci- 
dentally, he is going to be a much 
better trained mechanic when he 
returns to civilian life. 

Another consideration for deal- 
ers urging mechanics in class 1-A 
to join up is that that mechanic 
is apt to be graded up much 
more rapidly than if he waited 
for the draft. Furthermore, the 
enlistee knows definitely what 
kind of an outfit he is to be 
hooked up with, and what kind 
of service he is going to see, 
and does not need to take his 
chances with the draft, where he 
is more than likely to wind up 
in work he dislikes and for which 
he is less fitted by tempera- 
ment or experience. 


Boosters Club Members 


Get War Jobs 

BOSTON. — Automotive Boosters 
Club No. 1 of New England, or- 
ganized by a few manufacturers 
representatives about 20 years ago, 
took the war era seriously and as 
a result its members today are 
making a good living. Last fall a 
group of them asked the Massa- 
chusetts state department of edu- 
cation to form a clinic and had 
one of its professors give a course 
in technical education which fitted 
them to accept positions in some 
of the war plants at good salaries. 
Others got commissions in the 


Army and Navy. 











Tire Valves go where the tires go. And on military, com- 
mercial and private vehicles, that means through dust, 
mud and water, through scorching heat and freezing cold. 
Standard Schrader Tire Valves with air-sealing caps are 
built for any kind of service, anywhere. The air-tight 
valve cap shuts out dirt and seals in the air pressure so 


vital to tire life. 


Every ounce of rubber saved is a contribution to Victory. 


You can help save rubber right at your airstand. Inflate 


tires accurately and seal all valves with air-tight 


Schrader Caps. 


Schrader 


@tG.v5.ear.o88 


VALVE CAPS & 


GUARDIANS OF THE AIR 





eg «= THAT - HELP SAVE RUBBER 


All Standard Schrader Valve 
Caps are built with this 
doubly reinforced sealing 
unit. Guaranteed air-tight 


4 up to 250 Ibs. pressure. 


A. SCHRADER’S SON, Division of Scovill Manufacturing Co., Inc., BROOKLYN, N. Y. 








LIEUT. GEN. H. H. ARNOLD, chief of the U. S. Army Air Forces (second | 
from right) and Maj. Gen. Alexander I. Belyaev, chief, U.S.S.R. 
(white coat), examine the new fire power turrets or 
called, of heavy bombers made by the Brigge Mfg. Co. 
an 
“as an aluminum ball about four feet in 


rotect bombers from_ interceptors 
his gun turret is described 


diameter, or large enough to enclose a gunner... 
diameter out of the ship . 


two-thirds of its 


“stingers” as they are 
They are used to 
hters attacking from _ below. 
the ball extends about 
two 50-caliber machine 


guns revolve with the entire housing.” 


In This 





Corner 


(Continued from Page 4) 


pany had advertising in this pub- 
lication, because I am sure that it 
will be enthusiastically accepted 
by not only the automotive indus- 
try, but also by the government 
personnel who have an opportunity 
to study it—W. D. McIntyre, vice- 


president and general manager, 
Monroe Auto Equipment  Co., 
Monroe, Mich. 

Best Yet 


The AvtTomotiveE News Almanac 
has been received, and in our 
opinion this is the best one yet. 
We sincerely hope that coming 
events will not do anything to 
hamper the publication of the 
10th annual next year—L. W. 
Klein, vice-president, The Gabriel 
Co., Cleveland. 


Uncanny 


Don’t you know that you can’t 
sell advertising these days? The 
idea of you turning out a book the 
size of your 1942 Almanac is 
utterly immoral, anti-new deal, 
uncanny and impossible. I don’t 
believe it! Congratulations.—Har- 
vey Campbell, Detroit Board of 
Commerce. 


Lot of Data 


I just received a copy of the 
1942 Almanac, and I wish to com- 
pliment you on it. I think it is 
an excellent job, and I am 
awfully glad you persuaded me to 
go along. The copy we were able 
to put in certainly fits in very 
well, and it certainly contains a 
lot of information which will be 
useful to our sales department, if 
we can ever get one to function- 
ing again—A. W. Herrington, 
president, Marmon-Herrington Co., 
Indianapolis. 


Splendid 

You have every right to be 
proud of the 9th Automotive News 
Almanac. It is splendid and con- 
tains very interesting data. I have 
read it with a great deal of 
interest.—T. R. Lippard, president, 
Federal Motor Truck Co., Detroit. 


Valuable 


You are certainly to be con- 
gratulated on the publication of 
such a comprehensive volume. I 
consider it a most valuable addi- 
tion to my library, and I will un- 
doubtedly find it fully as useful 
as each preceding edition.—F. L. 
Edman, advertising manager, Reo 
Motors, Lansing. 


Perfect 

Again I wish to compliment you 
on the new issue of your Almanac. 
It is perfectly fine, and I 
am enjoying it very much.— 
L. Clare Cargile, Cargile Motor 
Co., Texarkana, Ark. 


Very Useful 

I did not have much time to 
look over your 1942 Almanac before 
leaving on a short vacation, but 
I do want to commend you and 
your associates for the grand job 
you have done considering condi- 


tions which are general in the 
industry today. 
issues of the Almanac, we shall 
get a lot of good out of it.—David 
H. Preston, 


Organization, New York City. 


Impressive 

The publication is a very im- 
pressive one and very valuable to 
the industry, and you and your 
organization are to be congratu- 


lated.—D. H. Kelly, Electric Auto- | 


Lite Co., Toledo. 


In Library 


I was particularly interested ¢in 
reading your 9th edition of the 
AUTOMOTIVE News Almanac and 
want to congratulate you upon 
another fine issue. 
into my library, which is a part 
of our permanent records. We 
have found them useful from time 
to time in referring to events of 
previous years.—D. E. Ralston, 
Oldsmobile. 


Keeping Posted 


Enclosed is my check for $4 for | 


which please enter my subscrip- 
tion to Automotive News for one 
year. 

As president of Hampton Motors, 
Inc., Columbia, S. C., I have sub- 
scribed to your newspaper for 
years and always looked forward 
to receipt of each issue with 
pleasure. I have now sold out and 
severed my connection with the 


above firm, but, as I expect to get | 
back into the automobile business | 


after the war, I wish to keep 
posted in the meantime and know 
of no better medium by 
to do so. 

After all one doesn’t stay in the 
automobile business, as I did, for 
31 years, without being still vitally 
interested in keeping abreast of 
what is going on.—H. F. Littlejohn, 
Columbia, S. C. 
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Air Forces | 


PRP Applicants 
Are Urged to 
Act at Once 


WASHINGTON.—Because WPB 
facilities for processing Produc- 
tion Requirements Plan applica- 
tions are now taken up with han- 
dling fourth quarter applications, 
J. A. Krug, deputy director gen- 
eral for priorities control, an- 
nounced last week that no addi- 
tional third-quarter applications 
can be processed unless they are 
sent in at once. 


A considerable number of third- 
quarter applications are continuing 
to come in from companies decid- 
ing voluntarily to operate under 
PRP, even though they are not 
required to do so under the terms 
of Priorities Regulation No. 11, 
which makes PRP mandatory for 
companies using more than $5,000 
worth of certain forms of metals 
in a quarter. 


Companies which do not submit 
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Rodney E. Boone} 


This will go| 


which 
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| third-quarter applications imme- 
| diately are advised that they can- 
| not be accepted under PRP until 
the next quarter. The only excep- 
| tions to this rule are new com- 
| panies or plants just ready to 
begin production. 

| Aug. 10 was the deadline for 
| filing fourth-quarter PRP appli- 
| cations by companies whose use 
of the plan is mandatory, and the 
time for accepting voluntary 
| fourth-quarter applications will 
also be limited. 


Hercules Making 


‘Red Cross Units 


| EVANSVILLE, Ind. — Hercules 
Body Co., Inc., which formerly 
made station wagon bodies for 
| General Motors, is now turning out 
| two types of Red Cross units, dis- 
|aster and canteen. Production is 
| also ready to start on wood cargo 
bodies. 


| The disaster unit has stretchers, 
| fire extinguisher, stove, sink, office 
space for five workers, and can 
transport three stretcher cases and 
five sitting cases. For evacuation 
purposes, it will handle 15 persons. 


The canteen unit employs a 1%- 
ton truck chassis, is self-sufficient 
| with generators for lights, a water 
|tank and auxiliary battery. 


| Recently Hercules completed 
conversion of an automobile carrier 
trailer into a large bus type unit 
for hauling war workers. The unit, 
| converted for the Commercial Car- 
riers, Inc., has seating capacity for 
82 persons. 


Early Closing Adopted 
'By Mich. Stations 


DETROIT.—A closing time of 
8 p.m. On weekdays and 5 p.m. on 
Sundays and holidays, was made 
permanent last week for approxi- 
|mately 3,200 gasoline’ stations 
owned or operated by members of 
| the Retail Gasoline Dealers Assn. 
of Michigan. 

With a starting hour of 7 a.m., 
the new schedule would release 500 
| mechanics for vital war work, said 
Rankin Peck, executive director of 
the association. The new hours 
would be effective in Wayne, 
Oakland, Washtenaw and Macomb 
| counties. 
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EMPLOYES OF Stewart-Warner Corp. are serving on two fronts—on the 


battlefront as well as 
vice-president and 
vice-president, the 
568 employes now 


the production front. 
general sales manager, shows 
ag which the company 

serving in the armed 


In the photograph, Frank A. Hiter, 
Frank Ross, senior 
has recently dedicated to its 
forces of the United States. 
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the 4th Dimension 


Chevrolet’s Institutional Drive; 


General Tire’s Followup 
By Pete Wemhoff 


Promotion 


Beginning with August and Sep- 
tember insertions, Toledo Steel 
Products Co. advertising will fea- 
ture the ODT drive for voluntary 
membership in the “U. S. Truck 
Conservation Corps,” according to 
General Manager Joe Adams. 

The new Toledo ads outline what 
membership in the U. S. Truck 
Conservation Corps means. 


Series 


Current Chevrolet ad, now ap- 
pearing in 19 major magazines as 
well as newspapers in selected 
key cities, is the second in an 
institutional campaign scheduled 
to run until the first of the year. 

Incorporating a congratulatory 
letter from H. M. Horner, gen- 
eral manager of Pratt & Whitney 
Aircraft, and the reply to that 
letter by M. E. Coyle, Chevrolet 
general manager, the ad cites 
Chevrolet’s record of volume 
production of P&W engines just 
10 months after initial negotia- 
tions between the two organiza- 
tions. First ad in the new series 
was one headlined, “V Stands 
for Volume, Too.” 


Practices 

A compendium titled “Advertis- 
ing and Selling Practices under the 
General Maximum Price Regula- 
tion,” listing what is permitted as 
well as what is forbidden under 
rulings of the Office of Price 
Administration, has been issued 
to members by the Assn. of Na- 
tional Advertisers. No attempt 
is made to editorialize in the 
report or to give opinions. 

Under the heading “Some 
Things You Can Do,” the report 
lists such things as: Drop bena- 
fide advertising allowances, dis- 
continue the use of bonafide 
demonstrators or “push” money, 
give a new premium or increase 
the existing one, and discontinue 
special deals given in March 
which were to have terminated 
within four months after they 
first became effective. 

Listed under “Some Things You 
Cannot Do” are, among others, the 
following: Discontinue free goods 
“traditionally” given to the dealer 
if given in March; eliminate large 
containers when they result in 
the consumer having to pay more 
than the highest March price 
for the same quality. 


Followup 


General Tire & Rubber Co. will 
follow up its newspaper advertis- 
ing on the Kraft System in a 
series of 10-inch advertisements. 

The space will be placed in the 
same cities and in the same 
newspapers. D’Arcy, Cleveland 
office, is the agent. 


Merged 


Consolidation of T. J. Maloney, 
Inc., with the Newell-Emmett Co. 
is announced. The combined busi- 
ness will be conducted under the 
Newell-Emmett name, but members 
of the Maloney staff will continue 
to handle accounts’. previously 
handled by that agency. 

Principal reason given for the 
merger was the decision of T. J. 
Maloney to join the Navy. It is 
expected that he will become a 


partner in Newell-Emmett' on 
his return. 
Joins 

E. R. Richer, for the last six 


years in charge of promotion and 
advertising for Hart, Schaffner & 
Marks, has been named promotion 
director of the Chicago Sun, Pub- 
lisher Silliman Evans announced 
last week. 


C. C. Younggreen 


Charles C. Younggreen, executive 
vice-president of Reincke-Ellis- 
Younggreen & Finn Advertising 
Agency, died Aug. 18 in Chicago. 

Born in 1890, he was a former 
president of the International Ad- 
vertising Assn. and Advertising 
Federation of America; and a 
former director of the American 
Assn. of Advertising Agencies, the 


Audit Bureau of  Circulations, 
and the Better Business Bureau. 
He once was publisher of the 
Kansas Farmer. 


Moving 

In order that the Fisher building, 
Detroit, might meet the Army’s 
requirements for space, MacManus, 
John & Adams has relinquished the 
entire 12th floor, on which part of 
the agency has been located for 
over eight years. 

Various departments and staff 
members, located on the 12th floor, 
have been transferred either to the 
14th floor or the 24th floor. 


Switched 

Transfer of Phil Sowersby to the 
GE Lamp department’s Michigan 
division in Detroit is announced. 

Lately assistant advertising man- 
ager for the Lamp department at 
Nela Park headquarters in Cleve- 
land, Sowersby will specialize in 


Facts and Flashes 


the advancement of wartime light- 
ing designed to increase produc- 
tion of war goods manufactured 
in the Michigan industrial area. 


Director 


William E. Berchtold, former di- 
rector of publicity for Plymouth 
and De Soto, and for three years 
account executive for De Soto in 
the Detroit office of J. Sterling 
Getchell, Inc., has been elected to 
the Getchell board of directors, 
according to J. V. Tarleton, 
president. 


Changes 

A subsidiary company to Mac- 
fadden Publications, Inc., has been 
formed to take over the manage- 
ment of Liberty magazine. Paul 
C. Hunter, for the past 10 years 
head of Screenland Magazine, Inc., 
is the new president and publisher 
of Liberty, whose management will 
be separate and distinct from that 
of the parent company. Liberty 
Magazines, Inc., is the name of the 
new holding firm. 

Present size, format and price 
of Liberty will be maintained. No 
changes in staff are contemplated, 


at least not immediately. 


Mechanic Training Program 
Given Chevrolet Dealers 


DETROIT.—A wartime training 
program for apprentice mechanics, 
designed to assist automobile 
dealers to increase personnel in 
the service department as _ that 
division of the retail operation ex- 
pands under war conditions, has 
been prepared by Chevrolet's na- 
tional service department and re- 
leased to dealers, Ed Hedner, 
director, announced last week. 


According to the new booklet, 
most effective training of appren- 
tices is in the service department 
itself, with night classes supple- 
menting the practical experience 
gained by working alongside an 
experienced mechanic. 


Special phases of the training 
program are considered in the new 
release, including the employment 
of women, interviewing of appli- 
cants, specialized training, night 
classes and the apprentice’s cur- 
riculum. 


Based on Chevrolet material 
already distributed, the training 
course incorporates study of the 
shop manual, as well as 50 service 


films, participation in a monthly 
shop meeting program distributed 
nationally, and reference to the 
Chevrolet Service News, a monthly 
publication containing latest serv- 
ice information. 

A minimum of four weeks of 
training is advised in the Chev- 
rolet booklet, which also recom- 
mends specialization on the part 
of the apprentice as a means of 
hastening his development as a 
capable mechanic. 


The training course outlined for 
these specialists specifies practical 
work under an experienced me- 
chanic, evening study of the Shop 
Manual sections devoted to the 
subject under consideration, and 
supplemental study of the training 
films prepared by Chevrolet. Con- 
tinual supervision on the part of 
the shop foreman or service mana- 
ger is urged as a means of speed- 
ing the schooling course. 


The 14-page program booklet 
has been distributed to more than 
8,000 Chevrolet dealers. 7 





From the 


Technical Service Department 
ETHYL CORPORATION 





FROM THE WARTIME AUTOMOTIVE FRONT 








Hot weather has ushered in the gum season. 





1600 West Eight Mile Road 
DETROIT, Michigan 


Formation of gum in gasoline left 


in fuel systems of cars in storage is speeded up tremendously by high tempera— 


tures. 


Ethyl representatives throughout the country report that a number of 


car dealers have not completely drained gasoline from fuel systems of cars in 


storage. 


Unless fuel systems are completely drained, severe gum difficulties 


rr 


can be expected when cars are ultimately conditioned for delivery. 


The average octane rating of "regular" gasolines has not fallen off enough 





to cause serious concern. 


Where the lowering of antiknock value does cause 


cars to knock, slight retarding of spark may be necessary—but make sure 


first the engine is in good mechanical condition. 





eliminate knock without retarding ignition timing. 
the spark more than necessary, as this wastes power and gasoline. 


In any event, 


Often a good tune-up will 


don't retard 


Keep an eye on spark settings—and be ready to advance ignition timing to take 
full advantage of gasoline antiknock quality where permissible. 


Don't forget that tire wear is four times as rapid at 100 degrees as at 40 





degrees—twice as fast at 90 degrees as at 60 degrees. 


Advise your owners 


to avoid midday driving wherever possible and, above all, to hold down speeds 


in hot weather. 


Formation of "U. S. Truck Conservation Cor 


ps" is constructive move by U. S. 


Government. 


Aim is, through preventive maintenance, to keep America's 


5,000,000 trucks rolling for the duration...and then some. Cooperation has 


already been pledged by millions of truck operators, service stations, truck 


and parts manufacturers, and distributors. 
effort...its success will put America a lon 


You are urged to tie in with this 


g step ahead on the road to victory. 


Much of Ethyl antiknock fluid now being 


produced is going directly into war—use 


gasoline. 


Ethyl Corporation has adequate manufacturing facilities to meet all 


war needs of United Nations and also supply Ethyl fluid for civilian gasoline. 


"Oil is ammunition—use it wisely!" 
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Automotive Decline Paces 


N.J. Cuts Inspections 
To Once a Year 


Special to Automotive News 

TRENTON, N. J.—New Jersey's 
compulsory motor vehicle inspec- 
tion program will be conducted on 
an annual, rather than a_ semi- 
annual basis, until such time as 
normal travel is resumed, accord- 
ing to State Motor Vehicle Com- 
missioner Arthur W. Magee, who 
explained the new policy was de- 
signed to meet changed conditions 
brought about by gasoline and tire 
rationing and other war exigencies. 

As a possible indication of a 
trend toward relaxation of inspec- 
tion requirements in other states, 
the New Jersey move was regarded 
as of more than local significance. 
Connecticut previously discontinued 
its compulsory inspections, which 
had been conducted in state-oper- 
ated stations on a basis similar to 
the Jersey program. Pressure for 
relaxation requirements has been 
widely reported in other states. 
More than a score of states, as 
well as a number of cities, have 
inspection statutes, most of them 
calling for inspections at desig- 
nated private garages. 

New Jersey vehicles inspected 
for their first 1942 inspection will 
not be required for inspection again 
until after March 1, 1943, while 
those not yet inspected for the 
first half of 1942 will be spread over 
the time until the 1943 inspection 
begins. Motorists will save ap- 
proximately $500,000 in 50-cent 
inspection fees as a result of the 
change to the annual basis. 

Asserting that all leading safety 
authorities regard motor vehicle 
inspection as one of the foremost 
highway safety regulations, Magee 
emphasized that the New Jersey 
change was merely to meet cur- 
tailed travel conditions and is in 
no sense a deviation from recogni- 
tion of safety value of inspections. 


“Their value has been thoroughly 
established in New Jersey both 
from a traffic safety standpoint 
and as an important factor in the 
conservation of cars and tires, now 
so vital to the war effort,” he 
declared. “The fact that since 
the adoption of the _ inspection 
program in January, 1938, there 
have been 1,239 fewer lives lost 
in traffic accidents speaks for 
their safety value. 

“The required corrections of 
serious mechanical defects in half 
the cars inspected each year, which 
correction not only insured safer 
vehicles but added thousands of 
miles to the life of the tires and 
months to the life of the car, 
reflects the extent to which inspec- 


Five-Cent Raise 
Asked at GM; 
Decision Delayed 


WASHINGTON.—A _ three-man 
panel recommended to the War 
Labor Board last week an _ in- 
crease of five cents an hour for 
more than 225,000 employes of 
General Motors Corp. Two CIO 
unions had asked for an increase 
of $1 a day, or 12% cents an hour. 


The majority of the panel also 
recommended a_ maintenance-of- 
membership clause, effective as of 
last Jan. 1. The wage increase 
would be retroactive to April 28. 
the date the old contract expired. 


Fowler V. Harper, dean of the 
University of Indiana Law School, 
the public member, and Patrick 
Fagan, of the United Mine 
Workers, the labor member, con- 
stituted the panel majority of the 
WLB. 

Wilbur H. Doran, of the Metro- 
politan Edison Co., Reading, Pa., 
the industry member of the panel, 
recommended an increase of 1 
cents an hour and a maintenance- 
of-membership clause effective on 
whatever date the board issues its 
order. 

Board sources said no decision 
had been made whether to hold a 
public hearing on the’ recom- 
mendations. They said it was pos- 
sible no decision would be made 
until panels in the Chrysler and 
Ford Motor Co. cases reported. 


It takes a strong fish to swim against 
the current, and a good dealer to 
stay in business now! 


tions have conserved the state’s 
motor vehicle stockpile and have 
directly benefited the motorist 
and his pocketbook. 

“Now, with gasoline and tire 
rationing on a more or less perma- 
nent basis, motor vehicle operation 
will be considerably restricted, with 
the average car limited to approxi- 
mately 2,800 miles annually, a frac- 
tion of the former yearly mileage. 
Since cars will not be operated 
their normal mileage, there will be 
less likelihood of their getting 


out of order in the six months 
time and it is therefore only 
reasonable to require their inspec- 
tion only once a year.” 

As an indication that “the great 
majority of motorists favor the 
inspection program and want it 
continued,” Magee said that during 
the current inspection period, de- 
spite tire and gasoline rationing, 
more than 200,000, or one-fifth of 
the total registered vehicle owners, 
voluntarily presented their vehicles 
at the inspection stations without 
waiting for official notice through 
the mails. Owners, he said, “real- 
ize that the purpose of the inspec- 
tion law is not only to provide a 
greater degree of highway safety 
but to provide the most economical 
means possible for the inspection 
of motor vehicles.” 





ALL THOSE IN FAVOR 


Slump in Retail Sales 


Special to Automotive News 

WASHINGTON. — Retail sales 
were lower in June with the De- 
partment of Commerce’s seasonally 
adjusted index of sales of all re- 
tail stores declining for the fifth 
consecutive month. The index 
stood at 135 in June, more than 
8 percent below January. 

Dollar sales are estimated at 
$4,446 million in June, one percent 
lower than in May. In spite of the 
fact that there was one less Sun- 
day in June of this year, than in 
June, 1941, retail sales for the 
month were more than 3 percent 
lower than last year. Excluding 





... Of “going full network” at the very outset of 
the new CBS discount plan 


And up went ten of the smartest and oldest hands in advertising 


... Lever Brothers... General Motors . . . Chesterfields . . . Arm- 


strong Cork ...Luckies ...Wrigley... Philip Morris... Eversharp 


... Coca-Cola... Camels. 


With 14 different programs... 20 different time periods... 


more than 9 hours of broadcasting on every station of the CBS 


network, these astute advertisers signal a new trend in radio— 


a trend that seems inevitable —“total coverage” of the vast CBS 


nationwide audience through the use of every CBS station. 


The new CBS 15% net discount to advertisers using the full 


network has added from 7 to 47 extra stations on each of 14 


programs at a fraction of the rate card costs. 


More important still—to advertisers, to us, and to listeners— 


by making better programs available to more people...by extend- . 


ing equality of listening opportunity to all... full network broad- 


casting is increasing listening, increasing audiences, and thereby 


increasing the nationwide value of radio as America’s No. | 


medium of information and entertainment. 


COLUMBIA BROADCASTING SYSTEM 


automotive stores, however, sales 
were 13 percent higher in 1942 than 
in 1941. 

For the first half of 1942, sales 
of all retail stores are estimated 
at $25,893 million, slightly above 
the $25,550 million figure for the 
first half of 1941. 

The automotive group was the 
only major one to record a decline 
for the six-month period. Half-year 
sales of these stores were the 
smallest since 1934, amounting to 
only $1,557 million compared with 
record sales of $4,792 million in 
the first six months of 1941. 






3 MORE HANDS GO UP! 


—and Lever Brothers adds 
three new programs as 
this advertisement goes to 
press. The new hands: 


Ge General Foods Corp., 





ne Curtiss Candy Co. and 
The Texas Company 


ye 
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Used Car Sales Up Slightly 
In San Antonio in July 


SAN ANTONIO.—Used car sales 
for July as reported by dealer- 
members of the San Antonio Auto- 





Vif 


Seeks to Balance 


New Car Stocks 
DETROIT.—Due to the out- 
of-balance condition of new-car 
stocks throughout the country, 
NADA’s_ rationing committee 
plans to act as a clearing house 


against $464. There were 756 cars 
on hand at end of the month, hav- 
ing a total value of $298,098, and an 


Special to Automotive News 


, yer-stock HARTFORD, Conn.-—Led_ by 
mobile Assn., showed a slight in-| average value of $394 against $382. eee ag eo aap an Kendall M. Pierce, attorney for the| 
crease over those for the preceding) Comparative figures show 612|] chase new cars. Connecticut Automotive Trades| 
month, although there was a slight| units sold in June for a unit turn- Dealers in either category || Assn., more than 500 automobile 
decrease in the average value Of| over of 68 percent, a total valua-|| should contact H. A. Lanphear, || dealers and servicemen expressed 
the unit sales. The report follows: | tion of $283,952, a turnover value|| 348 Broad St., Providence, R. I. || Vigorous opposition at a public 


There were 857 cars on hand at 
the start of the month with sales 
totaling 648 units for a unit turn- 
over of 76 percent as compared 
with 68 percent for June; a total 
value of $291,633; a turnover value : 
of 89 percent against 78 percent;| Stocks, while much reduced, are 
and an average value of $45C still in good condition, dealers 


of 78 percent, and an average value 
of $464. There were 857 cars on 
hand at the end of the month, 
having a total value of $327,428, 
and an average value of $382. 


hearing here against a regulation 
proposed by State Motor Vehicle 
Commissioner John T. McCarthy 
which would require them to report 
accident-damaged cars brought to 
on for some months, and with | them for repair. 

service and parts sales good, there; Edwin B. Pratt, supervisor of the 
is little cause of worry at present.| dealers and repairers section of the 





being content to operate on a 
conservative basis, and, with new 
car stocks being sufficient to carry 
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Crash-Damaged Car 
Reports Fought 


state motor vehicle department, 
who conducted the hearing, to- 
gether with Deputy Commissioner 
J. Walter Darley, explained that 
the proposed regulation would 
require reports to the department 
by garagemen of damage amount- 


ing to more than $25 within 
48 hours after any damaged 
vehicle is received. 


William M. Greene, departmental 
director of safety and _ statistical 
research, said the proposed regula- 
tion was needed because “many 
drivers and car owners now fail 
to report accidents in which they 
have been involved.” 

Pointing out that priorities, price 
ceilings and other federal regula- 
tions already are making dealers 
and servicemen “slaves to desk- 
work,” Pierce declared “it is not 
the place of the repairer to report 
damaged cars received by him.” 


“The state,” he asserted, “has no 
right to require dealers and re- 
pairers to report accidents when 
there is already a law requiring 
the public to do it.” 

Other speakers emphasized that 
now, when dealers are faced with 
uncertainty as to how long they 
may be able to remain in business, 
was an inopportune time to start 
making new regulations. 
Maintaining that accidents should 
be reported only by owners or 
operators of cars involved, Aaron 
G. Cohen said: “It should not be 
made part of the dealers or re- 
pairers job to keep an eye out for 
possible law violations. That would 
result in putting the repairmen in 
the middle. I am not in favor of 
this regulation in the light of pres- 
ent unstable business conditions.” 


Joseph Petry, who complained 
that the hearing had been called 
without giving dealers and repair- 
men sufficient time to consider 
the issue, said it seemed to him 
that the department was “looking 
for a lot of free policemen to 
get reports on accidents for them 
on our own time.” 

While there was some favorable 
sentiment among the dealers and 
repairmen, it was virtually negli- 
gible. A show of hands on the 
issue, asked by Pierce just before 
adjournment of the hearing, indi- 
cated almost 100 percent opposition. 


Darley announced at the con- 
clusion of the session that all 
objections would be taken into 


consideration by the department 
before any action was taken on 
the proposed regulation. 


Great Lakes 
Signs Pact 


With CIO 


DETROIT.—First labor contract 
to be signed by a large steel com- 
pany and a union since Pearl Har- 
bor without resort to mediation by 
the National War Labor Board or 
any other governmental agency, a 
new agreement was _ signed last 
week between the Great Lakes 
Steel Corp. and the United Steel 
Workers (CIO) providing nearly 
$500,000 in retroactive pay increases. 

The contract culminated seven 
months of negotiations. 

Wage raises of 5'= cents an hour 
are set up in the new contract and 
are retroactive to Jan. 1, 1942. The 
contract also provides for exclusive 
bargaining rights to the USW 
(CIO), a maintenance of member- 
ships clause and the checkoff of 
union dues. Before negotiations 
started, the Great Lakes plant had 
three wildcat strikes. 

* * * 


Bethlehem Steel Signs 


Pact with CIO 

PITTSBURGH.— CIO President 
Philip Murray announced last week 
the signing and ratification of a 
union contract with the Bethlehem 
Steel Co., covering approximately 
80,000 employes. 

As in the contracts signed pre- 
viously with Inland Steel, Repub- 
lic Steel and Youngstown Sheet & 
Tube, the agreement provided the 
directives ordered by the War 


Labor Board: A 5'= cents-an-hour 
wage increase, retroactive to Feb- 
ruary; maintenance of union 


clause and check-off of union dues. 
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OPA Revises Rules 
On Repair Prices 


DETROIT.—While exempting 25 
services such as shoe shines that 
have “little relation to the cost of 
living,” the OPA last week issued 
revised regulations controlling the 
prices of 61 important groups of 
services, including automobile re- 
pair. 

All of the 61 services formerly 
were controlled by specific service 
price ceilings, or by the general 
maximum price regulation  pre- 
scribing use of the highest prices 
charged in March, 1942. 

Under the revised rules, firms 
rendering the same services are 
required to fix their rates by using 
the same pricing methods they 
used in March. If no _ pricing 
method used in that month fits the 
service now offered, sellers must 
determine maximum price by: 

1—Using the highest price 
charged for the same service sup- 
plied in March. 

2—Using the 
price for the same _ service 
March. 

3—Using the highest March price 
for a similar service supplied. 

4—Or using the highest March 
offering price for a similar service. 

However, under the latter pro- 
vision, the price thus established 
must be reported to OPA for re- 
view and must not exceed a com- 
bination of the following items: 

a. Cost of direct labor used in 
supplying the service, based on 
the seller’s March wage rates. 

b. Cost of materials used in sup- 
plying the service. This price must 
not exceed the OPA ceiling for 
the materials, or if there is no 


highest offering 
in 


ceiling on the material, the cost 
must not exceed the highest price 
the seller or a purchaser in the 
same class paid in March. 

markup 


c. Same _ percentage 


over direct labor and materials 
cost as was figured on the service 
which in March accounted for the 
largest portion of the seller’s in- 
come from services. 


d. Less all discounts and other 
allowances granted during March 
to a purchaser of the same class. 


If the seller has exhausted these 
means of determining a ceiling 
price, and also if the method for 
setting maximum prices on sea- 
sonal services is not applicable, he 
must set a maximum price and 
send specified information to OPA. 

Other features of the new regu- 
lation: 

1. Provisions parallel to those in 
the General Maximum Price Reg- 
ulation are incorporated for ad- 
justment of hardship cases. 


2. Developmental contracts, se- 
cret contracts and emergency pur- 
chases—when made for War Pro- 


curement Agencies—are exempt 
from price ceilings, as in the 
general regulation. 

3. The regulation covers not 


only the services listed but any 
commodities sold in connection 
with the sale of these services. 

4. But the sale of a commodity 
in connection with a service which 
is exempt from the General Maxi- 
mum Price Regulation and from 
the service regulation is subject to 
the General Regulation whenever 
a separate sale of the commodity 
would be subject to the General 
Regulation and whenever a sep- 
arate charge was made for the 
commodity during March. 


5. A provision similar to that in 
the General Maximum Price Reg- 
ulation requiring service establish- 
ments to keep up-to-date the list 
of services and ceiling prices filed 
with the local War Price and Ra- 


tioning Boards has been added. 
ae ice se ctnlecacaaanena 





PROTECT and PRESERVE 





Your “Pool” Cars In Storage! 
(Inside or Outside Storage) 


By the Original ENELL System 


A Vitally Important Message To New Car 


Dealers 


With Government 


“Pool” Cars! 


This is no time to experiment with car preservation methods 
on your new cars in dead storage let us preserve and store 
your cars to meet requirements of the Murray-Patman Act. 
We use the ORIGINAL “ENELL” SYSTEM, using correct tested 
oil, fluids and preservatives, and skilled workmen. 


We protect the Body Paint, all Bright Metal Trim, Upholstery, 


Radiator, 
and all Rubber Moldings and 
AFFORD to pay. 


We have a national organization. 
for any number of cars, large or small. 
distributors 


contracts with factories, 
the U. S. Ask your factory 
System. 


will call on you promptly. 


Gas Tank, Under Chassis, 


Let us serve YOU too! 
job, for quotation and time scheduling. 


Motor Inside and Out, 


Tires. At a PRICE you can 


Handle the job complete, 
Trucks also. Have 
and dealers throughout 
road man about the ENELL 
Wire or phone size of your 
Our regional manager 


CAR PRESERVERS INC. 


917 Fox Building 





Cadillac 1986 


Detroit, Mich. 





U. S. 


AIR FORCE ground crews a 
learn how to repair the bullet-sealing fue 
school, established by the rubber comeany. two officers and 50 picked men will 


be in continuous attendance and w 


field repairs to all bullet-sealing equipment. 
United States Rubber Co. field engineer. 


the picture is L. A. Hoskins, 


lant of United States Rubber Co. 
tank of a combat plane. At this 


ta 


ll be taught how to make permanent 
he instructor at the left of 


Servicemen Are Skeptical 


Of Cutting off Cylinders 


DETROIT.—The importance of 
saving gasoline for motorists with 
A cards in the gasoline-rationing 
areas has generated many sugges- 
tions as to how the motorist can 
economize. The newest of these 
is offered by the Sun Oil Co. and 
proposes to run all engines of over 
four cylinders on just half of the 
cylinders. 

Sun Oil Co. claims that tests 
have been run on cars with half 
of the cylinders blocked out, and 
these tests are said to show sav- 
ings as high as 40 percent in the 
amount of fuel used. 

Factory engineers and service- 
men as well as dealers’ service men 
are skeptical, however. They point 
out that permanent injury to the 
engine might follow such an ad- 
justment. They point out that 
cutting out half of the cylinders 
might not only throw the engine 
out of rhythm but would make the 
engine have a tendency to suck 
incompressible oil into the sealed 
cylinders, put unnatural stresses 
upon crankshaft and other moving 
parts and produce uneven tempera- 
tures in various cylinders. 

Sun Oil officials have replied to 
these objections by stating that 
they would get Detroit tests on 
five different makes of cars to 
which the gasoline-saving method 
had been applied, in order to prove 
conclusively whether or not the 
idea will work. 

Sun’s engineers reported that the 
method of altering the engines 
was, in general, the same for all 
five cars tested. Half the number 
of cylinders was eliminated simply 
by closing off both the intake and 
exhaust valves. Thus, each non- 
working piston merely compresses 
the air in the combustion chamber 
on its upward stroke and the air 
in turn expands against the piston 
on its downward stroke. 

The spark plugs were allowed to 
fire as usual, since removing the 
wires seemed to upset the spark 
distribution to the other cylinders. 

The choice of cylinders to be 
eliminated depends entirely on the 
firing order of the engine, the engi- 
neers reported, and since every 
other cylinder in the firing order 
must be eliminated in order to dis- 
tribute the remaining firing strokes 
evenly, there are but two choices 
for each engine. 

For all six cylinder engines the 
firing order is 1-5-3-6-2-4; thus the 
two choices are 1-3-2 and 5-6-4. 
Cylinders 4, 5 and 6 were chosen 
as the working cylinders on the 
two six-cylinder engines used, since 


ODT Allows Call Backs 


For Service Trucks 
WASHINGTON. —A_ general 
permit, allowing repair and 


service trucks to make cal 
backs, was issued last week by 
the Office of Defense Trans- 


portation. 

The permit, the thirteenth one 
issued under General Order 
ODT No. 1%, applies only to 
trucks “engaged exclusively in 
the transportation of repair or 
service men and their supplies 
or equipment.” 





when the car is accelerating, the 
inertia of the gasoline particles 
tends to throw them to the rear of 
the manifold and by using the last 
three cylinders, any “loading” of 
this part of manifold is eliminated. 

For all V-8 engines the firing 
order is 1R-4R-2L-3L and 1L-4L- 
3R-2R. There is very little choice 
between the two since both will use 
the front and rear cylinders on 
one bank and the center two on 
the other. On the V-8 used, work- 
ing cylinders were 1R-4R-2L-3L. 

For all eight-in-line engines the 
firing order is 1-6-2-5-8-3-7-4; thus 
the choice is between 1-2-8-7 and 
6-5-3-4. The latter firing order was 
chosen since, by using the four 
central cylinders instead of the 
end four, the length of the intake 
manifold is very much reduced and 
distribution should be improved, 
the engineers found. 

Alterations to the carburetors 
varied from car to car depending 
on the type of carburetor and type 
of manifold. On the carburetors 
with double venturis the alteration 
was very simple, since one venturi 
fed the working cylinders and the 
other venturi fed the non-working 
cylinders. Each venturi had its 
own set of idle jets, main jets, 
discharge nozzles and booster jets. 
All that was necessary was to cut 
off the fuel supply to the non- 
working venturi by plugging the 
proper jets. The discharge from 
the acceleration pump was cut in 
half by shortening the radius of 
the control rod. On the cars em- 
ploying single venturi, adjustments 
to the various jets and metering 
pins were made until approxi- 
mately the right mixture was 
obtained. 

The only other adjustment neces- 
sary on these cars was to increase 
the idle speed in order to give a 
reasonably smooth idle. The six- 
cylinder cars required an idle speed 
of 550 to 600 rp.m. while the eights 
required approximately 450 to 500 
r.p.m. 


St. Louis Sales 
Off Sharply 


ST. LOUIS.—New car registra- 
tions in St. Louis and adjacent St. 
Louis County for June totaled 142 
as against 5,114 for the same month 
in 1941. Chevrolet topped the list 
with 32 and was followed by Ford 
with 24, Plymouth with 18 and 
Buick with 12. The total registra- 
tions for the first six months of the 
current year were 3,533 as against 
28,396 for the same period last year. 

In the truck field there were 76 
new registrations in June as 
against 429 in June, 1941. Ford had 
a commanding lead with 44, Chev- 
rolet was second with 10, Reo third 
with 6, and White fourth with 5. 
The total for the first six months of 
1942 was 1,104 as against 2,600 for 
the same period last year. 


On Compressor Care 


QUINCY, Ill.—A new service chart 
on air compressor care and servicing 
has just been prepared by the Quincy 
Compressor Co. According to R. Lehr, 
sales manager, this new service chart 
is designed to assist compressor owners 
in conserving their equipment. 


SERVICE—USED CARS 


Car Preserver 
Service Now 


Offered by Enell 


DETROIT. — Milton J. Enell, 
originator of the “Enell System” 
for preserving and protecting new 
automobiles and trucks in govern- 
ment pool storage, announces a 
“23-point program” following con- 
sultations with factory engineers. 


Organized as Car Preservers, 
Inc., the firm is serving manufac- 
turers, distributors and dealers. 
With representatives now stationed 
in Chicago, Cleveland, Pittsburgh, 
Philadelphia, Washington and 
other cities, the firm is now 
prepared to serve dealers with 
large or small numbers of cars, in 
any territory. 

The “Enell System” not only is 
applied to passenger cars, but also 
makes a feature of truck work. 
The job includes rust removal, 
paint spray, and protection of 
body, motor and all equipment, 
furnishings and finish. 


The “23-point Enell System” in- 
cludes washing; cleaning bright 
metal; spraying body, metal trim, 
wheels, etc., with greaseless and 
waxless “Cline-Seal Preservative”; 
painting all rubber moldings and 
bushings with special preservative; 
clean upholstery; spray upholstery 
with moth-proofing; cover cush- 
ions; glare-proof all windows with 
outside water-proof agent; set 
gear shift at neutral and blockout 
clutch; lay all rubber matting flat; 
drain gasoline tank and radiator 
and treat with anti-rust agent; 
store anti-freeze; set car level on 
blocks; remove wheels, spray 
drums (or if wheels left on, set 
cars close to prevent theft and set 
tire presure at 15 pounds); remove 
plugs and inject anti-rust oil to 
protect pistons, rings, valves; plugs 
dipped and replaced; carburetor 
and fuel pump treated for anti- 
rust, also exhaust pipe; motor 
rotated by starter; battery proc- 
essed, removed if desired; exposed 
metal sprayed, including radiator 
and motor, with anti-rust agent; 
oil all locks and hinges; place 
wiper blades in glove compart- 
ment; number all cars; all equip- 
ment, labor and service included. 


Canada Chases 
223 Stations 


For Violations 


TORONTO.—In the biggest en- 
forcement sweep since wartime 
gasoline regulations went into 
effect in Canada, officers of the Oil 
Controller closed until further 
notice 223 service stations in 
Toronto, Montreal, Winnipeg and 
Vancouver in two days last week. 


Out of a total of 769 stations in 
Toronto, 59 were closed on the 
Oil Controller’s orders; 96 out of 
675 were closed in Montreal; 35 
out of 330 in Winnipeg and 33 out 
of 357 in Vancouver. 


According to Oil Controller G. R. 
Cottrelle, each of the service sta- 
tion operators had been either 
accepting loose gasoline ration 
coupons or had been taking 
coupons from ration books not 
issued for the vehicle for which 


the gasoline was sold. 
* * * 


7 Western N. Y. Counties 


Under Fuel Rationing 


NEW YORK. — Seven western 
New York counties have been 
brought into the gasoline rationed 
area by an amendment No. 6 to 
the OPA gasoline rationing regu- 
lations. The counties where ra- 
tioning became effective on Aug. 
22 are Erie, Genesee, Livingston, 
Monroe, Niagara, Orleans and 
Wyoming. 





Self-Service Garages? 

A Canadian reader of Auto- 
motive News last week reported 
he understands there are some 
garages operated without me- 
chanics; that is, the operator 


supplies the use of the garage 
and tools, sells such parts as 
are required and the customer 
does his own work, paying a 
fee for use of space and tools. 

Please write Automotive News 
if you know of any such setups. 
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Inventory, Requisitioning 


Branch Set by 


DETROIT.—Establishment of an 
Inventory and Requisitioning branch 
in the War Production Board’s De- 
troit region and appointment of 
two staff officials to administer its 
operation have been announced by 
the office of the Detroit region of 
the War Production Board. 

_C. W. Strawn, vice-president of 


Utility Loader Described 


To Traffie Officials 
CHICAGO.—A “weapon of War” 


that modernizes the common box/| 
car to transport war products and | 


essential civilian necessities, with 
claimed elimination of damage to 
goods in transit, was discuszed 
here last week by Edward ©. Evans 
jr. executive vice-president 
Evans Products Co., Detroit at 
a special session of the Traffic 
committee of the Chicago Assn. 
of Commerce. 

The new equipment, known as 
the utility loader, was developed 
by Evans and is now in successful 
use by three railroads, principally 
in the transport of vital war prod- 
ucts. In the 200 loads shipped to 
date, not a single instance of dam- 
age to goods has been reported, 
Evans told the shippers. 


of | 


WPB 


, Bliss Strawn Distributing Co., of 

Detroit, Toledo and Grand Rapids, 
| becomes manager of the new 
|branch. His assistant is R. L. 
| Grindley, Detroit, a graduate of 
mechanical engineering at the 
University of Michigan. 

Regional functions of the new 
branch will be similar in nature 
to the Inventory and Requisition- 
ing branch of WPB in Washington. 
It serves the war effort by locating 
“frozen,” idle and excessive inven- 
| tories of critical war materials and 
diverting them into channels vital 
to war production. 

Kanzler ssid establishment of 
the branch in the Detroit Region 
was a further step in decentraliza- 
tion of WPB operations. 


“The Inventory and Requisition- 
ing branch in this region will be 
available for assistance to manu- 
facturers in procuring materials 
for critical war jobs after the 
manufacturers have exhausted 
every other means of obtaining 
them,” he added. 
| “Great quantities of materials 
| 
| 








have been ‘frozen’ by restrictions 
on the manufacture of many peace- 
time products—materials that a 
firm no longer can use. Many such 
‘firms had no means of knowing 





who needed these idle materials 
until the Inventory and Requisi- 
tioning branch began gathering 
reports. Now the branch serves 
as a clearing house, bringing 
buyer and seller of these materials 
together.” 


Japs Are Making Oil 
From Rubber, Berlin Says 

NEW YORK.—The Axis _re- 
ported last week that, reversing 
the rubber-from-petroleum experi- 
ments of the United Nations, the 
Japanese had succeeded in produc- 
ing motor fuel from rubber, ac- 
cording to an Associated Press 
dispatch. 

The Axis lacks oil, as the United 
States and Allied Nations lack 
rubber. The new development 
was reported by the Berlin radio 
in a dispatch dated Shonan, the 
new Japanese name for Singa- 
pore. “After months of continuous 
study and research,” the dispatch | 
said, “enterprising Japanese scien- 
tists have produced motor fuel 
from rubber. Recent trial tests 
mede with this substitute fuel re- 
vealed it highly efficient. Motor 
cars using the new fuel are able 
to cover 25 percent greater dist- 
ances than cars using gasoline.” 





It costs you about a penny-a-day to 
keep abreast of the automotive news— 
better renew NOW! 
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New Alloys ‘Created’ 
In Ten Days 


NEW YORK. — Responding to 
government request, the steel in- 
dustry recently “created” in 10 
ays a complete new series of 
alloy steels for special munitions 
purposes, it is announced by the 
American Iron and Steel Institute. 

Heretofore, new steels have been 
developed over periods of years, 
and, on rare occasions, of several 
months. The 10-day record was 
announced as surpassing all past 
experiences and expectations of 
the industry. 

Developed at the urgent request 
of federal war agencies, the new 
steels have been designated as the 
N.E. (National Emergency) 9400 
series, and details have been made 
available to the entire steel indus- 
try. The alloying elements used in 
this series are small amounts of 
silicon, chromium, nickel and moly- 


Evans to OPA 


DENVER.—Appointment of Carl C. 
Evans of Denver as regional automo- 
bile rationing representative for OPA, 
was announced last week by Glen WwW. 
Collins, regional OPA director. Evans 
area will include Colorado, New Mexi- 
co, Wyoming, Montana, Idaho and 
Utah. vans formerly was manager of 
the Denver branch of Ford Motor Co. 











Advertisers—See what you buy! 


Candid camera-like views of readers, publishers’ selling methods and dis- 
tribution of publications help space buyers protect advertising investments. 


O careful space buyers an A.B.C. circulation report 
is like a set of action photographs. Figuratively, 
every paragraph is a picture of the facts and methods 


that have a bearing on 


the value of the circulation to 


the advertisers’ business. 


Here is some of the 


information that the buyer of 


business paper advertising is able to visualize with the 


help of A.B.C. reports: 


In Paragraph 8 he sees a picture of an interested au- 
dience—the total paid circulation. Paragraph 10 shows 
the same audience in groups classi- 


fied by business or occupation. By 
, the adver- 


means of Paragraph 11 
tiser sees the circulation 


Provinces and is thus able to check 
the distribution of his sales message 
with his markets. Paragraphs 15, 16 
and 17 give a picture of the publi- 
cation’s sales methods and show how 


by States or 


to a publication’s 


SEND THE RIGHT MESSAGE 
TO THE RIGHT PEOPLE 
Paid subscriptions and renewals, as 


defined by A.B.C. standards, indicate 
a reader audience that has responded 


With the interests of readers thus 
identified, it becomes possible to 
reach specialized groups effectively 


the circulation was obtained. Paragraph 21 shows the 
subscribers who are in arrears. Subscribers who renew 
their subscriptions are seen in Paragraph 22. These are 
only the high spots in the complete circulation picture 


that is presented in every A.B.C. 


report. 


In these reports the buyer of advertising also visualizes 
the experienced A.B.C. auditors making a thorough, 
annual check of publisher’s circulation records, the ad- 


vertiser’s assurance that he will 


get what he pays for. 


Apply media to markets accurately and economically 
and protect advertising investments 


lection. 


editorial appeal. 


with specialized advertising appeals. 





UES 





DETROIT 


by using this up-to-date and see- 
what-you-buy method of media se- 


This business paper is a member 
of the AUDIT BUREAU OF CIRCU- 
LATIONS. Ask for a picture of our 
circulation as shown by our latest 
A.B.C. report. 


Te 


bdenum, fortified by greater than 
normal amounts of manganese. 

The new steels have been ap- 
proved Officially for war use, and, 
in the opinion of the experts, will 
do the jobs they are supposed to 
do fully as well as the steels they 
replaced, and in some _ respects 
even better. 


Plan Is Offered 


To Conserve 


Battery Cables 


PORT HURON, Mich.— To con- 
serve copper, a plan is announced 
by the Wire Division of the Elec- 
tric Auto-Lite Co. for the factory 
re-conditioning of used battery 
cables. 

The plan which will (1) avoid the 
necessity of laying up needed cars 
and trucks; (2) prevent destruc- 
tive wear and tear on batteries and 
electrical systems caused by make- 
shift cable repairs, and (3) permit 
service outlets to continue to serv- 
ice their customers on battery 
cables, at a profit. 

Service outlets and fleet oper- 
ators are therefore urged to begin 
at once to turn their used battery 
cables in to distributors, and order 
them factory re-conditioned, in all 
cases where the copper conductor 
has not been too seriously dam- 
aged. These cables will be sent to 
the Auto-Lite Sterling factory here, 
where after cleaning and inspec- 
tion they will be re-conditioned. 

On insulated cables, worn or 
damaged insulation will be re- 
placed by the most suitable fac- 
tory process; a new Auto-Lite 
Sterling non-corrosive terminal 
(the same type used as original 
equipment for the past few years) 
will be pressure cast to the copper 
conductor the lug will be re-sold- 
ered or replaced with a new Auto- 
Lite Sterling power-lug if neces- 
sary; and a new abrasion-resistant 
loom braid will be applied over the 
entire length of the cable, and im- 
pregnated with weather-resistant 
compound. 

On ground cables, corrosion and 
grease will be removed; new Auto- 
Lite Sterling non-corrosive _ter- 
minal pressure-cast to conductor; 
all straps will be stretched and 
“ironed” to restore original shape, 
and impregnated with corrosion- 
resistant compound. 


Auto Carriers 
Being Converted 


Into Buses 


ST. LOUIS—The huge trucks and 
trailers, used to transport automo- 
biles before the automobile indus- 
try was converted to war work, are 
being brought out of storage and 
converted into buses to provide 
transportation for war workers. 
The first of these buses has been 
completed by the Baker Trailer Co. 
here and turned over to the Grey- 
hound Lines, which has a contract 
to supply 125 vehicles to the 
government for use in various con- 
gested areas. 

In building the new type bus, 
which will have a seating capacity 
of 45, or 55 standing, the manu- 
facturer used 750 pounds of 
government allocated steel, but in 
the conversion about 2,200 pounds 
of metal was salvaged from the 
trailer for scrap. 


General Dealers to Sell 


2 Blackout Materials 

AKRON.—Two products, de 
signed for use during blackouts, 
have been introduced by General 
Tire & Rubber Co. and will be 
distributed by General Tire dealers, 

One is known as Saf-T-Blak for 
use on windows in all areas where 
there is danger of air raids. It is 
a film which is applied to the 
window and has been found to 
have many advantages over the 
previous common practice of paint- 
ing windows black. 

The second product is known as 
Saf-T-Glo. It consists of a luminous 
material to mark strategic points 
during blackouts. It is being used 
to mark air raid shelters, first aid 
stations, subways, exits, stairways 
and other similar points. 
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Income Payments Reach 


British Start Drive 
OnjMisuse of Fuel 


Special to Automotive News 
LONDON. — (UTPS — By Air) 
Motoring for essential 


only has begun in Britain, and now | 
any car parked outside a dog track, | 
movie house or sports ground may | 
come in for special police scrutiny. | 
Gasoline division offices in all parts | 


Way to ‘Slip’ 
Treads on Old 


Tires l’atented 


RICHMOND, Va.New treads | 
ean be quickly “slipped on” worn | 
smooth tire casings, according to a | 
patent (No. 2,292,286) granted to | 
Allison D. Owens of San Francisco, | 
for a new process of retreading | 
or capping tires. | 

In this process there is first per- | 
formed and pre-cured an endless | 
annular band of elastic tread ma- 
terial. Next the beads of the tire | 
casing are spread to temporarily 
reduce the size of the tire casing, 
or “shrink” it. This permits the 
tread bands to be slipped over the 
tire, which normally has a greater 








diameter than’ the band. Be- 
fore the tread is slipped over 
the tire, rubber cement is placed 


on the band. 

When the “spreading” action on 
the beads is released, the tire 
returns to its normal size. This 
expansion stretches the newly ap- 
plied tread band so that it com- 
presses the cement. The cement is 
then cured, with the result that a 
permanent bond between the tread 
and the tire casing is effected. 

The patent is assigned to the Paul 
FE. Hawkinson Co., Minneapolis. 


Toledo Steel Products 


Shifts Personnel 

TOLEDO.—Major shifts in the 
duties of Toledo Steel Products 
key office and field personnel— 
brought about by the war—were 
made public last week by Joe 


| for shopping or social calls. 


|may not travel 


Adams, general manager of the 


Merchandising division. 

Scott Kennedy replaces Howard 
Lang as Eastern Divisional sales 
manager. Lang becomes § sales 
Office manager of the company’s 
home offices in Toledo. Carl 
Kahlert, formerly sales office man- 
ager, is now engaged in special 
sales work on aircraft parts, in the 
East, for the duration. 

Eddie Knapp replaces Jim Hayes 
as district manager in New Eng- 
land. Hayes, now an Air Corps 
Officer, is now stationed in Santa 
Ana, Calif. All Parrish has taken 
the place of Gardner Smith in 
southern California; Smith has 
also joined the Air Corps. 
Johnson is 


Jim | 
leaving the Pacific | 


Northwest territory .for St. Louis, | 


to work with Hub Riley in 
that section. 


Local Licensing Laws 
Suspended in N. Y. 


ALBANY, N. Y.—Suspension of | 


al] state and local licensing laws 
affecting out-of-state motor ve- 
hicles to assure uninterrupted war 
transportation, has been proclaimed 
by Gov. Herbert H. Lehman. 

“For the duration of the war,” 
he proclaimed, “all state, county 
and city officials shall permit the 
operation within this state of any 
motor vehicle even though said 
vehicle is not licensed under the 
laws of this state provided that 
said vehicle is properly licensed 
under the laws of the state of 
its origin.” 


Zook’s 3 New Jobs 


KANE, Pa.—John E. Zook, operator 
of the Midway Garage here for 17 
years, has been appointed to three 
McKean county offices which the court 
declared vacant when the incumbent. 
Col. Joseph R. Carvolth, of Bradford. 
entered military service. Gov. Arthur 
H. James named Zook to the posts of 
McKean county prothonotary of the 
Common Pleas court, clerk of the court 
of Quarter Sessions and clerk of 


Orphans Court. 


OPA’s Labor Office 


WASHINGTON. — Creation of a 
Labor Office in the Office of Price 
Administration, with Robert ; 
Brooks, of Williamstown, Mass., for- 
monty with the War Production Board, 
as irector is announced b Leon 
Henderson, administrator. The new 
office will act as liaison agency be- 
tween organized labor and PA. 








| of the country have quick-reference 
| files from which they can tell in 
purposes |q few seconds the purpose for 


which gasoline was granted for 
any car in their area. The police 
will use this service to check 
any suspected misuse. 

At present there is still nothing 
to stop citizens from taking a taxi 
To at- 
tempt a check on such activities 
would raise all kinds of difficulties. 
But there is a limit on the distance 
for which cabs may be hired: they 
more than five 
miles beyond their licensed area, 
which means that 20 miles is 
the maximum journey from _ the 
center of London. 


A new order, coming into force 
on Sept. 1, reduces the area 
within which unrestricted hired 
cars may drive to 10 miles any- 
where. Hiring for special pur- 
poses under a declaration is also 
reduced from 150 miles to 75. 


THE WAR 
CANT WAIT... 


.9. NEEDS ALL SCRAP..TODAY' 





| that the concern had obtained a gov- 
|} ernment contract 








WPB Drive Now Covers 


3,500,000 Workers 

DETROIT.—In the first six 
months of its existence, the War 
Production Drive has enlisted 
3,500,000 men among the 1,400 
plants which have established 
labor committees, reports to 
War Production Drive head- 
quarters show. 

The War Production Drive 
was inaugurated on March 2 by 


Donald M. Nelson, chairman of 





the War Production Board. The 
labor - management committees 


are entirely voluntary; War 
, Production Drive headquarters 
has issued no strict set of rules, 
leaving to the individua! com- 
mittees the solution of its own 
production problems. However, 
it has offered suggestions, co- 
ordination, and numerous serv- 
fees from which an individual 
committee may _ select what 
serves their needs. 


Orders for Tents 


NORWALK. O.—William M. Ernst. | 
general manager of Auto Top Co. here, 
a division of Fisher Body. announces 


for making shelter 
half tents for the U. S. army. 








Vs 


AXLES... . differential housings, 


All-Time Peak 


WASHINGTON. — Income pay- 
ments to individuals during June 
reached a record high of $9,537 
millions, the U. S. department of 
commerce reports. 
ance for the effects of seasonal 
influences, such as the usual large 
disbursements of dividend and 
interest payments at the mid-year, 
the department’s index of total 
income payments advanced from 
162.7 in May to 165.4 in June 
(1935-39=100). 

Chiefly accountable for the June 
advance in the index of total in- 
come payments was a sharp rise 
in the steadily mounting total of 
federal payrolls. Although a por- 
tion of the rise in federal payrolls 


represented disbursement of pay | 


increases granted members of the 


!armed forces by recent legis- 
| lation, nevertheless the gain in 
military and_ civil employment 


was substantial. 
Factory payrolls continued to 
expand as the production of war 


After allow- | 


in U.S. 


goods more than offsets the drop in 
civilian goods output. Other com- 
ponents of the income payments’ 
total varied little from their 
May levels. 


Fla. Bus Lines Consider 


Communication System 
TALLAHASSEE, Fla.—Radio or 
other communication facilities to 
provide quick reports on movement 
of buses on their schedules may be 
adopted by Florida bus lines when 
production conditions permit. 
State Railroad Commissioner 
Eugene S. Matthews has proposed 
a communication system so that 
bus patrons could be notified when 
a bus will be late reaching any 
station. He suggested radio or 
|some wire setup. P. G. Howe, 
president of the Florida Motor 
Lines, has advised Matthews that 
| his company had considered instal- 
|lation of a radio system but that 
| such a move was impossible under 
current war restrictions. 








Donald M. Nelson says to Automotive Sales and Service Outiets: 


“America’s rising war production program must not be ham- 
pered because of present shortages of scrap materials of all 
kinds—steel, iron, rubber, copper, brass, lead, zinc, tin, burlap, 
rags, and rope. The greatest single source for most of these 
materials, is in the old jalopies, broken parts and accessories 
lying around your establishments. We urge you to begin at 
once an all-out drive to condemn useless cars and round up 
vital odds and ends of scrap. Your active cooperation is essen- 


tial to the war program!” 


OLD AUTO BODIES... Disman- 
tled chassis, frames. Also old tires, 
rubber floor mats, upholstery and 
head lining fabric. Clean out and 
junk the bodies that you know 
will never be used again. An aver- 
age auto body provides enough 
scrap steel for thirty,50-calibre 
machine guns! 





CYLINDER BLOCKS... valves and 
pistons, connecting rods, crank- 
shafts, flywheels. Don’t forget— 
half of every tank, ship and gun is 
made of scrap. Even one old fly- 
wheel provides scrap enough for 
a 100-lb. aerial bomb! 


shafts, brake drums. Don’t pass up 
a single bet—don’t miss even a sin- 
gle spring leaf. Every ounce of 
metal you ignore helps Hitler! 


quantities of 


SPEEDOMETERS, GAUGES... and 
other instruments. They contain 
valuable steel as well as useful 


scarce non-ferrous 


metals. It takes 16,000 pounds of 


scrap for every 15-ton tank! 


GENERATORS AND MOTORS. 
Lots of electrical parts are kicking 
around because someone thought 
they might be needed “some day.” 
Today’s the day! Old generators 
and motors yield steel, tin, cop- 
per, brass, lead—all of them sorely 
needed. Turn them in! 


HERE’S WHAT TO DO... Appoint one man as Salvage Man- 


ager for your organization. Give him authority to act—to con- 
demn old equipment, to move material, to collect scrap of all 
kinds. Have him separate all scrap by type. Then move it 
promptly through your regular scrap dealers. Don’t wait—start 
rounding up scrap zow—and keep it moving until the war is won! 


GEARS AND 


BEARINGS. Noth- 


ing is too small to be valuable. 
Round up odds and ends. It’s all 
high quality steel—just what is 
needed to make fighting weapons 
for America’s armed forces. 


This message approved by Conservation Division 





WAR PRODUCTION BOARD 


This advertisement paid for by the American Industries Salvage Committee 
(representing and with funds provided by groups of leading industrial concerns). 





; 








{ 
J 
‘ 
i 











AUTOMOTIVE NEWS, AUGUST 24, 1942 


17—(441) 


Commercial Car News 


A Regular Monthly section for the men who make, sell and service America’s 5,000,000 
Trucks, Buses and Commercial Vehicles. 





Truckin’ 


—>—— 
Big Order 


No Certainty 
Gets Army E 


Gayle Chuckles 
—— + 


by 
Jack Weed 





NCLE SAM’s $25,000 tax clause 

and the transportation need 
as expressed in ODT’s nod to mak- 
ing big ones out of little ones, 
seems to have ran jnto a headon 
collision. And making big ones 
out of little ones is getting the 
worst end of the deal, according 
to reports from the field. 


It seems that the dealers who 
own the majority of the “frozen” 
trucks and who could cooperate 
best in the program of building up 
the ton and one-halfers into jobs 
that can take a gross weight rating 
of 30,000 pounds or more, are just 
the dealers who now are the least 
interested in selling any more 
vehicles this year. 

When these dealers near the 
$25,000 profit mark they naturally 
aren’t terribly anxious to have their 
tax rate doubled just to take in a 
thousand or more smackers. 

> & & 


THE ARMY purchase order for 
880,000 trucks and trailers, which 
has just been let on 64 different 
contracts and to 41 different manu- 
facturers, may change the com- 
placency of some of these dealers 
who think that the trucks they 
now have in “freeze’’ may get more 
in demand as time goes on. 


We don’t know and it’s a cinch 
no one in authority would tell us 
if we asked, but there is no guar- 
antee that in this mammoth order 
there isn’t some. provision for 
trucks that are so much in need 
right now. From what we hear, 
most of the trucks that are being 
converted into heavies are for 
either Army or Navy work. While 
these jobs are not for the fighting 
forces, there is also the possibility 
that a small part of the big order 
may also not be intended for the 
fighting forces. There is a job to 
be done right now, and certainly 
any dealer who helps out a cus- 
tomer that needs heavy transporta- 
tion, will not gain any ill will doing 
a conversion job for them. 

* Ss « 


DON MEYERS, of Truckstell, 
Inc., tells me that the Winter- 
Weise Co. of Denver, was awarded 
the Army-Navy E Aug. 10 and that 
the firm is the only recipient of 
this award in the automotive indus- 
try between Chicago and Seattle. 
This bus body and trailer builder 
and distributor of Truckstell line 
of third axles, wheels and trans- 
missions is one of the old school, 
a graduate of the assembled truck 
days and known throughout the 
middle and far west as one of the 
best in this line of business. 

JUNE GAYLE, of Wayne Works, 
is chuckling up his sleeve on the 
new third axle for bus _ build-up 
order that has just come out. When 
this company first went into busi- 
ness, it designed its bodies so that 
they were built up in sections and 
thus it was always easy for the 
bus owner to increase the seating 
capacity of the vehicle by extend- 
ing the frame of the chassis and 
inserting another seat section or 
two between the wheel house and 
the front compartment. This new 
program fits into Wayne's style of 
building like a lady’s hand in a 
glove. 
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Army Places 
Huge Order for 
$80,000 Trucks 


Largely Wood Bodies; 
41 Manufacturers Get 
Part of Contract 


WASHINGTON.—An order 
for $1,500,000,000 motor ve- 
hicles—believed to be the 
biggest in history—was an- 


nounced last week by the 
War Department. 

Issued by Motor Transport Serv- 
ice, the purchase order calls for 
880,000 trucks and trailers of vari- 
ous types in 64 separate contracts 
made with 41 different manufac- 
turers. Practically the entire truck 
and vehicle industry of the country 
was involved in the contracts 
which have been approved by the 
Service of Supply. 

An innovation in the contracts 
calculated to save thousands of 
tons of steel, is that the majority 
of the new trucks will have wood 
bodies. Steel-bodied trucks were 
ordered where they are still re- 
quired for sOme purposes as in 
tropical usage. 

Aside from the steel saved, the 
substitution of wood will mean 
that many small manufacturers 
will participate in the orders, es- 
pecially hardware which is primar- 
ily made by small concerns. 


e 
Contract Carriers 
In Colo., Wyo. Ask 
= e es 

Ceiling Exemption 

DENVER.—Exemption of Colo- 
rado and Wyoming from an OPA 
order freezing rates of contract 
carriers at the March level, will be 
sought by the regulatory commis- 
sions of the two states. The deci- 
sion was reached in Denver last 
week at a meeting of members of 
the Colorado Public Utilities Com- 


mission, the Wyoming Public Serv- 
ice Commission and OPA officials. 


The action was taken to equalize 
the rates of common and contract 
carriers, and to eliminate a conflict 
between state and federal regula- 
tions, according to Henry S. Sher- 
man, chairman of Colorado board. 


The meeting was called by the 
OPA when Sherman pointed out 
the freezing order placed the car- 
riers in the position of violating 
either the OPA order or a state 
law. The state law requires con- 
tract carrier rates must equal 
those of common carriers. In April, 
and before the freezing order, the 
Colorado commission acted to in- 
crease the rates of common car- 
riers in intra-state business by 6 
percent. This automatically raised 
the rates of contract carriers 6 
percent above those effective in 
March. The same situation exists 
in Wyoming. 

Until the application is acted 
upon, according to Sherman, it is 
the commission's opinion the in- 
creased rates should not be dis- 
turbed. Approximately 1,500 con- 
tract carriers in Colorado will 
be affected by the OPA order. 
Permission to apply for blanket 
exemptions was granted by Dewey 
C. Wayne, assistant director of 
transportation for the OPA. 


Truck Weight Limits 


Dropped in Mass. 
BOSTON.—Gov. Leveret Salton- 

stall of Massachusetts has issued 

an executive order suspending 


| weight restrictions on trucks and 


issuing another so as to conform 
with the weight requirements of 
the ODT. 

The order allows 20 percent 
more load capacity, but it contains 
one restriction. It states that no 
vehicle can carry a load over a 
bridge that exceeds the carrying 
capacity of the bridge. 


WPB Endorses Conversion 
Of Buses to Boost Capacity 





If Needed . . 
Why 


Not Now? 


| 


_ Everyone in Washington’s executive circles, having 
to do with our “on-rubber” transportation, seems to 
recognize that the pleas of President Roosevelt and ODT 
for reducing speeds and eliminating unnecessary mileage 
on our cars and trucks is not being responded to by the 


driving public. 


Many executives are now inclined to 


believe that regulations on a national basis, to bring 
about these essential vehicle conservation measures, will 
have to be issued and that these regulations will have 
to be put in the form of mandatory wartime laws or 
directives issued by the ODT. 

Similar orders already have been directed at the 
common carriers and contract haulers—and they seem 
to have brought the desired effect. 

Meantime, executive Washington flirts with national 
gasoline rationing and other schemes to bring about the 


saving of our stockpile of 


tires in the hands of the 


vehicle owners, to save as much truck and rail trans- 
portation of gasoline that is deemed being used for non- 
essential purposes and to save excessive wear on 


replacement parts made of 


vital materials. 


Off-the-record thinking by many vitally interested 


executives seems to 


indicate that such mandatory 


orders may come out of Washington late this fall— 


perhaps after election. 


Czar Eastman of ODT has already proposed a plan 
along the line of issuing a directive that would limit 
driving to the essential needs of each vehicle owner 
and cut speeds in all states to 40 miles an hour. 

This plan seems sensible, leaves direction of our “on 
rubber” transportation in the agency proper to control it, 
keeps the whole subject out of politics and avoids 


all the harmful and expensive complications of 
dictatorial gasoline rationing. 
If the “haul-for-hire’ directive is producing the 


desired results—and everybody in that industry seems 
to think it is—why not just extend that order to include 
everybody now and cut out all political bickering that 
has been going on for the past few months while rubber 
is being wasted, while dealers are kept in a constant 
state of fear and while automotive vehicles deteriorate 
in unprotected open storage, 
what crazy ramifications may come out of the present 


muddle? 


N.Y. Labor Controversy Seen 
Affecting All Truckers 


Special to Automotive News 

NEW YORK.— Whether the 
trucking industry’s vital contribu- 
tion to the war effort will be 
seriously impeded by labor de- 
mands is expected to be answered 
by the outcome of a major con- 
troversy between unions and em- 
ployers here, which may indicate 
the trend of union policy to be 
adopted throughout the country 
during the war. 

Full significance of the conflict 
here became apparent last week 
when a local Employers Joint 
Wage Scale Committee, headed by 
Arthur G. McKeever, managing 
director of the Merchant Trucker- 
men’s Bureau of New York, re- 
jected as “preposterous” the de- 
mands of three locals of the 
International Brotherhood of Team- 
sters for a new contract which the 
trucking interests estimated would 
involve wages increases of 40 
percent and higher., 

Return of the union proposals, 
with the suggestion that they be 
revised to bring them “within the 
scope of reason,” was decided upon 
after a meeting of representatives 
of five trucking associations who 
employ more than 10,000 drivers 
under an agreement expiring Aug. 


because no one can foretell 


31. The proposed new agreement 
had been submitted to the employ- 
ers by William S. Devery, president 
of Local 807, acting as chairman 
of a joint wage scale committee | 
for Locals 807, 282 and 816. 

In addition to the Merchant} 
Truckmen’s, Bureau, comprising 
local for-hire truckmen and some 
private owners, the other associa- 
tions whose representatives joined 
unanimously in voting to advise | 
Devery of their rejection of the, 

(Continued on Page 20, Column 3) 





|“on rubber” 


Third-Axle Units 


Assured Tires 


Dealers are Urged 
To Participate in 
Extra-Profit Program 


DETROIT.—With the de- 
mand for more _ passenger 
capacity to carry school chil- 
dren and factory workers 


becoming more and more 
acute, the War Production Board 
last week endorsed the alteration 
of existing buses by the use of 
third axles to increase the capacity 
of those vehicles now in service. 
By utilizing the third or trailing 
axle for this conversion, it is 
thought that school boards and 
transportation companies can take 
eare of increased demands, inas- 
much as new equipment is not 
available. 

WPB’s plan also has the endorse- 
ment of the Office of Defense 
Transportation, Conference of Chief 
State School Officials, U. S. Office 
of Education and numerous other 
agencies having to do with pupil 
and war-worker transportation. 

The plan calls for the alteration 
of existing buses so as to increase 
their carrying capacity by adding 
an extra axle to four-wheel equip- 
ment and elongating the body, as 
shown in the sketch accompanying 
this story. Frame of the chassis 
is lengthened sufficiently to permit 
the inserting of one, two or more 
seat sections in the body. 


The conversion of buses, as in 
the case of trucks, enables the 
operator to obtain the extra ca- 
pacity he needs at a fraction of 
the cost that a new vehicle would 
represent, if he could’ obtain 
the new vehicle. 


Tires needed for the new third- 
axle units will be provided by the 
WPB in keeping with manufac- 


turers’ production schedules’ as 
authorized by the Automotive 
branch. Exchange tires to permit 


the vehicle owner to have the same 
larger size tires all-around to 
carry the increased load, are to 
be obtained through the local tire 
rationing board on application. 


This convevrsion of bus chassis 
to third-axle operation rounds out 
the truck conservation program 
first instituted by ODT in its Truck 
Conservation Program and follow- 
ed by the repair parts order per- 
mitting the rebuilding of old trucks 
and the conversion of medium 
trucks into heavy-duty carriers, 
which is now being emphasized as 
a further means of keeping our 
transportation up to 


its highest peak of operating 
efficiency for the duration. 

At least one bus body manufac- 
turer has designed and built its 


(Continued on Page 22, Column 3) 
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HOW PRESENT four-wheel buses can be enlarged to carry more passengers 
by cutting the body and chassis, inserting a third-axle unit, frame extension 
and body unit, are indicated in this sketch from the War Production Board. 
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Labor Groups Pledge 


Assistance to ODT 


DETROIT.—A Labor Conferenceference were key figures in the 


Committee, set up to consult with 
the Office of Defense Transporta- 
tion on wartime problems of the 
trucking industry, held an all-day 
conference with ODT representa- 
tives last week. 

Representing labor at the con- 


Truck Releases 
Total 1,944 Units 
In a Week 


WASHINGTON. — WPB’s_ Auto- 
motive branch announces that dur- 
ing the week ended Aug. 15, it ap- 
proved the release under the truck 
rationing program of 1,944 trucks, 
trailers and miscellaneous vehicles 
to civilian users and to holders of 
Government Exemption Permits. 


During the week 174 light, 683 
medium and 62 heavy trucks, 125 
trailers and 44 miscellaneous ve- 
hicles were rationed for civilian 
use, while 311 light, 336 medium 
and 158 heavy trucks and 52 mis- 
cellaneous vehicles were released 
to GEP holders, who include pri- 
vate exporters. 

Since the start of rationing 
March 9, a total of 62,108 vehicles 
in all categories has been released. 
This includes 5,532 light, 14,936 
medium and 4,717 heavy trucks, 
3,443 trailers and 547 miscellaneous 
vehicles for civilian users, and 
10,511 light, 14,110 medium and 
4,085 heavy trucks, 1,072 trailers 
and 3,155 miscellaneous vehicles 
for GEP holders. Miscellaneous 
vehicles include station wagons, 





ambulances, hearses, etc. 


DEALERS: 


to capitalize on the sales 


FE 






f 


YOU NEED BIG-CAPACITY. HUSKY TRUCKS 
for today’s jobs... but you can’t buy standard 
equipment of this type now. 


QUITE A PROBLEM? NO! 


For years successful 
difficult, heavy-duty, 


and material with 


THORNTO 


From coast to coast in the U.S.A. and in 
countries all over the world, 11% to 3-ton trucks 
have been converted with THORNTON units into 
DURABLE, FLEXIBLE, HEAVY DUTY VEHICLES 
that out-pull, out-last and out-maneuver standard 
trucks costing double or more. 


on or _off-the-highway 
hauling problems have saved time, money, men 


Four-Rear- 


International Brotherhood of 
Teamsters, Chauffeurs, Warehouse- 
men & Helpers of America and the 
International Assn. of Machinists. 
Spokesmen for the two unions de- 
clared their intentions to cooperate 
with the ODT in its efforts to save 
tires and equipment through the 
development of labor-management 
conferences and other steps. 

ODT was represented by Joseph 
B. Eastman, ODT director; Otto S. 
Beyer, director of the Division of 
Transport Personnel, who presided, 
and John L. Rogers, director of 
the Division of Motor Transport. 

Discussion centered around such 
matters as manpower problems re- 
sulting from the war, truck and 
tire maintenance, ways and means 
of carrying out the objectives of 
ODT conservation orders and other 
matters pertinent to the emergency. 

Eastman explained that what a 
few years ago was a “surplus of 
transportation” is turning into a 
transportation shortage, owing to 
shortages of rubber and new equip- 
ment and the greatly increased 
volume of business resulting from 
the war production program. 

The union representatives ex- 
pressed an intention to consult 
with the ODT from time to time 
on the progress of the conserva- 
tion program. 

Employment of women in jobs 
formerly held by men is one of the 
ways the trucking industry is 
meeting shortages of drivers, it was 
disclosed. One company, it was 
brought out, is employing women 
drivers to ferry jeeps, ambulances 
and other Army vehicles from 
Detroit to Tiffin, O 


operators with tough, 


DRIVE 


Wheel 


= 
CAR AND RUBBER CONSERVATION PLAN 





CONTROL MAP 


GEORGE H. SCRAGG, director of advertising and sales promotion of 
White Motor Co. and father of White Motor’s Car and Rubber Conservation 


Plan, explains 
posted adjacent to the map. 


the use of the control 


map and the list of members 


See story below. 


White’s Tire Conservation 
Plan Gains Attention 


CLEVELAND. — Wide _ accept- 
ance is reported for White Motor 
Co.’s tire-conservation plan, basic 
features of which have _ been 
adopted by the City of Cleveland 
for its share-the-ride program. 


The White plan is a development 
of the transportation committee of 
the company’s labor-management 
War Production Drive Committee 
with George H. Scragg and Ber- 
nard L. McNeil acting as co- chair- 
men. It was an advanced adapta- 
tion of a plan previously developed 
by Scragg as transportation officer 
of the Civil Air Patrol, which plan 
had been in vogue for some time in 
all of the Cleveland squadrons and 
which had reduced mileage some 
60 percent. 

First step in carrying out the 


This advertisement will appear in the leading logging, engineering, construction, 
road building and heavy transport publications in September. 
with your nearest Thornton or Truckstell distributor now and be prepared 
which this advertisement will develop. 


RUGGED and DEPENDABLE « 


\ HEAVY-DUTY TRUCKS 
from SMALLER UNITS 


Get in touch 





Put TWO driving axles under the load instead of one, double the 
gear speeds, better springing and load flotation, with vastly superior 
tractive ability . . . all of this for less money! 


Government approval? Yes, up to now. But these things are subject to change ea 
so act quickly. Contact your nearest Truckstell-THORNTON dealer, or wire factory 
direct. Trained men will engineer this equipment to the requirements of YOUR PAR- 


TICULAR JOB. 


THORNTON TANDEM CO. 


8739-8779 GRINNELL AVE. 


OP Vsteintaatta ta. 


Pv rte mms) i 


the THORNTON 


automatic-locking 


DETROIT, MICH. 


DIFFERENTIAL 


‘When you need TRACTION you need THORNTON” 








plan was to circulate a question- 
naire to all employes of the White 
plant, asking them how they came 
to work. All those driving cars 
were asked the passenger capacity, 
condition of the tires including 
their own estimate of the number 
of miles of service yet expected, 
approximate mileage from house to 
plant, average weekly gasoline con- 
sumption to and from work, num- 
ber of other passengers carried, 
where the car is parked at the 
plant, and other questions. 
Following return of the question- 
naires, a large map was made up 
of Greater Cleveland which was 
divided into 208 zones of one 
square mile each. This map, 22 
inches x 32 inches and scaled 1% 
inches to the mile, was made up in 
sufficient number so that each divi- 
sion of the plant could have one. 
With the aid of automatic office 
machines, the questionnaires were 
grouped according to work shifts, 


plant divisions, home location 
(zone), etc. 
With this information, it was 


possible to compile a list of all 
those in any one division who 
signed the share-the-ride move- 
ment. The list would show what 
shift a man was on and in what 
zone he lived. Thus employes could 
glance at the list and determine 


White Gets Army-Navy E 


For Output Record 

CLEVELAND.—As a result of 
its outstanding production rec- 
ord on scout cars, half-tracs, 
tank destroyers, prime movers 
and cargo trucks for the U. S. 
mechanized forces, White Motor 
Co. last week received the 


Army-Navy “E.” 
The presentation was made at 
the plant in Cleveland by Judge 


Robert P. Patterson, under 
secretary of war. President 
Robert F. Black accepted the 
award for the company. 


just who were located in their 
zones or adjoining zones—areas of 
convenience in picking each other 
up for joint transportation. 


All those who signed a pledge 
indicating their willingness to 
“share-the-ride” were included in 
the above-mentioned lists and be- 
came members of the White Good 
Fellowship Club. The pledge not 
only called for cooperative trans- 
portation but various other steps 
to conserve rubber and other vital 
materials. For instance, the car 
owner pledged to drive slowly so 
that fuel and rubber would be con- 
served, to drive carefully to avoid 
accidents and needless wastes, to 
keep the car properly lubricated 
and maintained for greatest ef- 
ficiency, to refrain from using the 
car needlessly, and to share the 
car with other members of the 
White Good Fellowship Club. 


Members of the club are given a 
windshield sticker with the num- 
ber of the zone in which he lives. 
Thus anyone can glance at the 
sticker and determine if that car is 
going his way or not. 

Members also get an identifying 
coat lapel button and 10 tokens. 
These tokens are employed in the 
place of money in paying for rides. 
Each token is good for a one-way 
ride. 





N. Y. Pledges 
Enforcement 


Of ODT Orders 


NEW YORK.—The full police 
power of New York State will be 
mobilized to enforce truck con- 
servation orders of the Office of 
Defense Transportation, under an 
agreement just consumated be- 
tween the New York State War 
Council and the ODT. 

It is expected that similar under- 
standings will be reached with 
Other states with a view toward 
more effective application of the 
orders throughout the country. Dis- 
cussions already have been held 
with several other States and with 
the War Committee of the Na- 
tional Assn. of Railroad & Utility 
Commissioners. 

Under the New York State 
agreement, all police officials, both 
state and local, will have authority 
to enforce within the state any 
ODT regulation which has been 
matched by a State War Council 
order. 

The agreentent was worked out 
at a conference between Jack 
Garrett Scott, general counsel of 
ODT, John L. Rogers, director of 
ODT’s Motor Transport division; 
Carroll E. Mealy, chairman of the 
War Transportation Committee of 
the State War Council, and J. F. 
Fitzgerald and R. C. Georger, mem- 
bers of the council. 


Extra Truck F ees 
Lifted in Conn. 


HARTFORD, Conn.—Gov. Hurley 
has issued a proclamation lifting 
Connecticut regulations calling for 
payment of additional fees or taxes 
by interstate-operated trucks or 
buses, provided such vehicles are 
properly registered in the owner’s 
home state. 

Declaring that “the existing state 
of war has caused abnormal trans- 
portation conditions in the haulage 
of defense and other essential ma- 
terials,” Gov. Hurley proclaimed 
that “for the duration of the pre- 
sent emergency, all commercial 
vehicles, including trucks, tractors, 
trailers and buses, properly regis- 
tered in the owner’s home state, 
may be operated in interstate com- 
merce into or through Connecticut 
without the payment of any addi- 
tional fees or taxes.” 

As an aid to out-of-state workers 
in Connecticut war plants, Gov. 
Hurley urged police authorities to 
“extend a liberal interpretation to 
statutory provisions defining ‘resi- 
dent’ as related to motor vehicle 
registration, until such time as the 
legislature can meet and adjust 
the regulations to the imperative 
needs of the emergency.” 


New Rules Are Set Up 


For School Buses 


WASHINGTON, D. C.—A plan 
of the National Council of Chief 
State School Officers for conserv- 
ing school buses will be the 
“yardstick” by which new vehicles 
will be allocated to school dis- 
tricts by the Office of Defense 
Transportation. 

Formally endorsed by Director 
Joseph B. Eastman of the ODT, 
the plan calls for reorganization 
of all school bus routes, where 
needed, to eliminate duplications, 
less-than-capacity loads and un- 
necessary trips. Applications for 
new equipment previously on file 
with the Allocation section of 
ODT’s Motor Transport division 
have been returned, and new ap- 
plications must be channeled 
through the various state school 
heads, who will determine if the 
request is justified under the 
council’s program. 


N. H. Farmers Protest 


Fuel-Tax Proposal 
CONCORD, N. H.— Opposition 
to the proposed 1%-cent increase 
in the federal gasoline tax rate 
has been expressed by the New 
Hampshire Farm Bureau Federa- 
tion in a statement filed with the 
state’s congressional delegation. 
Made public here by George 
Putnam, federation president, the 
protest pointed out that such an 
increase would raise costs to such 
an extent that many farmers 
would be unable to increase pro- 


| duction as needed in the war effort. 
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Tire Shortage is Acute 


New Tire-Saving Plan 


Designed for Fleets 


AKRON.—A modern American 
adaptation of the ancient Chinese 
custom of paying the doctor on a 
“sustaining” basis to keep you well, 
is seen here in the wartime evolu- 
tion of tire-selling into a “consult- 
ant profession,” earning fees based 
on actual vehicle-mile performance, 
in the truck field. 

Designed to stretch tire mileage 
to the utmost in keeping America’s 
trucks rolling, a new tire conserva- 
tion service announced by James J. 
Newman, vice-president of B. F. 
Goodrich Co., puts the entire pro- 
gram of tire maintenance and 
operation for a given commercial 
fleet of trucks or buses into the 
hands of tire engineers of the 
rubber company. 

The “client” companies, Newman 
explained, have a choice between 
a rate per vehicle mile, or a fixed 
annual charge for each tire on 
running wheels. 

Newman pointed out that the 
new “professional” occupation for 
tire engineers is a typical example 
of the new emphasis that wartime 
conditions have put upon the sell- 
ing of service, when priorities and 
other obstacles blast the oppor- 
tunities to sell products. 

“Not only is the ‘consultation 
service,’ which has been in opera- 
tion for several months, making a 
constructive contribution to the 
war drive by helping get the most 
out of tires now rolling on the 
roads,” he said, “but it also has 
enabled the company to keep 
some of its able tire engineers 
profitably employed.” 

Under the “sustaining service” 
contracts, Newman declared, 
“where it is emphatically to the 
best interests of both operator and 
tire supplier to get the utmost 
service out of the tires,” mileage 
and performance had greatly in- 
creased, sometimes doubled. He said 
that in bus service 60,000 miles per 


Va. Reciprocity 


Board to Study 
Pacts Sept. 1 


RICHMOND, Va.—The recipro- 
city board, which serves Gov. Col- 
gate W. Darden jr., in an advisory 
capacity in reaching reciprocity 
motor vehicle agreements’ with 
other states, will meet Sept. 1 in 
the old Senate chamber of the 
State Capitol to consider an en- 
tirely new set of agreements. 

Under the Fenwick act, passed 
by the 1942 General Assembly, all 
reciprocity agreements were scrap- 
ped in order that new ones might 
be arrived at, and the September 
session will be an important one 
for this reason. 

All common and contract car- 
riers and others interested in reci- 
procity have been invited to attend 
the meeting and be heard regard- 
ing the various proposals. 

Members of the board are High- 
way Commissioner James A. 
Anderson; Thomas W. Ozlin, of 
the state corporation commission; 
and C. F. Joyner jr., director of 
the division of motor vehicles. 
Joyner is chairman as well as 
secretary of the board. 


N. H. Operators 
Get Warning 


CONCORD, N. H.—Owners of 
semi-trailers in New Hampshire 
are being warned by Harold L. 
Barnard, of the state truck owners 
association, that some of them are 
not obeying the law on inspections. 
Most owners have been of the 
Opinion that it was necessary to 
have only the tractor inspected. 

Barnard has sent copies of the 
law to all owners showing that it 
clearly states that failure to have 
trailers inspected may bring a fine 
of $25 and the Commissioner of 
Motor Vehicles may refuse to 
register, or revoke the registration 
of any motor vehicle, trailer or 
semi-trailer that has not been 
inspected as required or which is 
unsafe to be operated. 


Hawkins to ODT 


CHARLESTON, W. Va.—John L. 
Hawkins has taken a leave of absence 
as manager of the West Virginia Motor 
Truck Assn., to manage the Charleston 
office of Defense Transportation, Motor 
Transport division. 








tire is “ordinary,” and 100,000 miles 
“not uncommon,” under the plan. 


“With the war emergency caus- 
ing greater demand than ever for 
truck tires, and with fewer of them 
available—yet with more urgency 
for dependable deliveries it seemed 
to us that operators of fleets of 
trucks should be more than ever 
interested in their tire maintenance 
problem and should be willing to 
buy supervisory service that would 
help them to get definitely better 
performance,” Newman said. 


“We decided that the kind of 
advice and service necessary to 
actually accomplish something for 
the benefit of operators of large 
truck fleets could not possibly be 
furnished free. We have found 
that fleet operators to whom we 
submitted our plan like it im- 
mensely and we already have a 
number of these contracts. in 
operation. We supervise, guide, set 
up the records and act as con- 
sultants, for a fee based on 
vehicle-mile performance.” 


as 


Third of Farm Trucks 


Now 10 Years Old 

DETROIT. — Nearly one-third 
of the 1,000,000 trucks on Ameri- 
can farms in 1940 were 10 or 
more years old, according to the 
U. S. bureau of the census. Be- 
cause of war conditions the 
average age of farm trucks now 
has increased greatly since 1940. 

The 1940 census revealed that 
4.33 percent of the farm trucks 
were of the 1940 year model; 7.76 
percent, 1939 model; 7.03 per- 
cent, 1938; 11.40 percent, 1937; 
11.50 percent, 1936; 8.33 percent, 
1935; 6.58 percent, 1934; 3.17 per- 
cent, 1933; 3.27 percent, 1932; 
4.99 percent, 1931, and 31.64 per- 
cent, 1930 and earlier. 





Study P. R..Problem 


WASHINGTON.—Joseph B. Eastman, 
director of Defense Transportation, 
announces the appointment of a spe- 
cial commission to investigate trans- 
portation conditions in Puerto Rico. 
De Quevedo, of Washington, has been 
named chairman of the commission. 
Other members are M. E. Nuttila, 
maintenance engineer for Cities Service 
Oil Co.; William Addams, district di- 
rector of the Bureau of Motor Carriers. 
Interstate Commerce Commission, At- 
lanta; and R. A. L. Bogan, of Chicago. 
vice-president of the 


Never before has transportation played such a vital 
role in the struggle for the very existence of a 
nation * Production, to be sure, is of prime con- 
sideration although pointless without rapid and 
efficient allocation * Where our grandfathers spoke 
poetically, if not vaguely, about “Down to the Sea 
in Ships”, we are actively engaged in Moving the 
Might of America down to the ships in commer- 
cial motor carriers * Today, a vast flood of men 
and materiel moves steadily toward a thousand points 


BENDIX-WESTINGHOUSE AUTOMOTIVE AIR BRAKE C 
ELYRIA, OHIO 
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Among Fla. Trucks 


Special to Automotive News 
JACKSONVILLE, Fla. — Noting 
that applications for truck tires 
are soaring well above tire quotas 
throughout the state, Walter C. 
Sherman, state OPA director, de- 
clared last week that local ration- 
ing boards face “the biggest prob- 
lem yet” in distributing diminishing 
stocks of rubber to most vital users. 
“Despite the synthetic rubber 
program and any other possible 
solutions to the rubber shortage 
in the future,’ he said, “there is 
not enough rubber in sight now to 
meet the demands in Florida.” 
Vast numbers of heavy trucks 
have been put on 24-hour shifts in 
the rapidly increasing tempo of the 
war program, and the consequent 
demand for tires has increased far 
beyond the estimates made when 
tire rationing was instituted, ac- 
cording to Sherman, who has been 
in constant touch with Washington 
in an effort to find a solution to 
the growing problem. 
In view of OPA reports show- 
ing that applications have outrun 


Greyhound Corp.'!quotas throughout the _ country, 
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Sherman said that a possible trans- 
fer of truck tires to this state from 
other sections appeared doubtful. 

“Vehicles badly needed on a 
military construction job in Florida 
face idleness unless they can be 
provided with tires soon,” Sherman 
declared. “Farming areas, where 
crops have been increased to pro- 
vide food for the war effort, need 
more tires than we can assign for 
farm machinery. The vital soft- 
wood lumber industry, called upon 
by the government to double its 
production, reports the prospect of 
laying up large fleets of trucks for 
lack of tires. Scores of such cases 
come to us every day.” 


New Fuel Device 


MONTREAL.—William F. Goodard of 
Toronto, announces that he has per- 
fected a device which will reduce motor 
car operating overhead to a fraction of 
its present cost per mile, through the 
use of crude oil instead of gasoline. 
He said the device can be attached to 
any car. Goodard said he drove his 
car from Toronto to Owen Sound and 
back (a distance of more than 200 
miles) at a cost of 30 cents. ‘I am not 
articularly interested in patenting it. 
e said. “If anyone wants to make 
one, I'll be quite willing to show him.’ 


ae 


of application . . . safely, efficiently and dependably 
because of the world’s most perfect control, genuine 
Bendix-Westinghouse Air Brakes * To be satisfied 
with less than this standard of safety and economy is 
a luxury no thinking operator can afford to enjoy in 
this era of action * Your local Authorized Distri- 
butor of Bendix-Westinghouse Air Brakes and Air 
Control Devices will be pleased to explain the many 
exclusive advantages the equipment holds for you. 


MULE IPe ME ULM Staak ky 


ARE DEVOTED TO YOUR CONVENIENCE AND SAFETY 















cede Bae 


Pg KAR, A 


20—(444) 


AUTOMOTIVE NEWS, AUGUST 24, 1942 


Procedure is Set Up 


For Carrier 


WASHINGTON. Instructions 
governing the establishment and 
operation of Joint Information 
Offices, to aid motor carriers in 
meeting the objectives of Office of 
Defense Transportation truck con- 
servation orders, have been issued 
by the ODT. 

Carriers or carrier associations, 
desiring to set up such offices in 
accordance with General Order 
ODT No. 13, may apply for appli- 
cation blanks at field offices of the 
ODT's Division of Motor Transport. 
The applications also are to be filed 
with the field offices. No Joint 
Information Office may be estab- 
lished by carriers until the location 
has first been approved by ODT. 

“Offices should be established at 
all important traffic centers,” the 
instructions state, “and at such 


20 Large Cities 
Get all Milk 
By Trucks 


DETROIT.—Twenty large cities 
receive all their milk by truck, and 
many other cities receive a sub- 
stantial part of their milk by 
highway transportation, according 
to Automobile Manufacturers Assn. 

The 20 cities depending entirely 
on the highways for their milk 
supplies are: Akron, Atlanta, Cin- 






cinnati, Dayton, Detroit, Grand 
Rapids, Hartford, Kansas City, 
Louisville, Los Angeles, Minne- 


apolis, Oakland, Omaha, St. Louis, 
St. Paul, Sacramento, San Diego, 


Offices 


other places where they can func- 
tion economically and materially 
assist the carriers in accomplishing 
the purposes of the order. ‘The 
number of Joint Information 
Offices at any one point should 
be kept at a minimum.” 

The instructions further state: 


“Joint Information Offices shall 
perform no function except that of 
providing a means of exchange o 
information between carriers, as 
to the availability of equipment 
and traffic, and shall perform no 
services for persons not carriers. 

“A Joint Information Office is 
required to furnish information to 
common, contract and private car- 
riers alike, in the order of the 
receipt of their applications, and 
without discrimination, preference 
or partiality. No membership fee 
may be charged any carrier de- 
siring to utilize the service of 
such an office.” 

An application for permission to 
establish a Joint Information Office 
must contain information as to the 
location of the proposed office, the 
carriers, carrier association or 
carrier associations desiring to 
establish the office, the proposed 
membership of the governing 
committee or board, the name 
of the proposed manager, the 
number of vehicles likely to clear 
through the office each week, 
and other information. 


Each application for permission 
to establish a Joint Information 
Office must be accompanied by 
personnel statements concerning 
each person selected as a mem- 
ber of the governing committee 


and as manager of such an office. 
This information is to be _ sub- 
mitted on blanks provided by the 
field office manager. 


Spokane, Toledo and Washington. 

Baltimore, Milwaukee, Pittsburgh 
and San Francisco receive more 
than 96 percent of milk by truck. 





Nicknamed “Alligators” the versatile +.» 
new Marine Corps tractors can travel °° 
over deep water, swim wide rivers, 
cross swamps... as well as roll like a 
tank on land. These fighting amphibians 
are designed for starting action in 
leatherneck landings. 

Sure-fire starting action, is engineered 
into each “Alligator” engine . . . the 
BENDIX Drive. With the “Alligators,” 
the BENDIX Drive broadens its war 
service, carrying over a peace-time rec- 
ord for starting action in more than 60 
million engines. 


The BENDIX Drive .is a 
vital member of “The In- 
visible Crew’’—all the pre- 
cision-built equipment 
made by the 15 BENDIX 
Divisions — on war duty 
with our fighting crews on 
every front. 
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ECLIPSE MACHINE DIVISION 
Elmira, N.Y. 

















increase our labor costs by from 





MASS ENROLLMENT of truck drivers in the U. 
Corps is a feature of the meetings now being held at Mack Truck branches 


throughout the country, 
portation. 
to abide by the ODT program. 





N. Y. Labor Controversy Seen 
Affecting All Truckers 


(Continued from Page 17) 


union demands were the Highway 
Transport Assn., an over-the-road 
group; Express Owners Assn., ex- 
pressmen operating in New York 
City and adjacent points; Master 
Truckmen of America, comprising 
principally local truckmen operat- 
ing in the Garment Center area, 
and the New York State Motor 
Truck Assn., embracing local, long- 
haul and private truckmen. 

In a letter to Devery for the 
employing groups, McKeever cited 
New York’s evolution as the “ghost 
port” because of the diversion of 
traffic to other ports; stressed that 
the city “is in the throes of a 
depression”; noted that local truck- 
ing is affected because “its back- 
bone was this lost waterborne 
traffic’; and called attention to 
thousands of idle trucks as well 
as trucking concerns that have 
gone out of business. 

Asserting that “for many years, 
members of your locals in New 
York have been favored, as they 
now are, by the highest truck- 
driver wages and working condi- 
tions in the United States,” the 
letter added: 

“Notwithstanding the situation, 
as above outlined, you propose a 
wage scale agreement that would 


Twin Coach Gets 
Navy Contract 


KENT, O.—Twin Coach Co. here 
and the Fixible Co., in Loundon- 
ville, are going into the production 
of control cars for Navy blimps 
within the next few weeks. Both 
companies will be subcontractors 
for Goodyear Aircraft Corp. which 
is building a fleet of 72 lighter- 
than-air-ships for the Navy. 

Ross Schram, vice-president of 
Twin Coach Co. disclosed that the 
first “pilot” control car for the 
416,000 cubic foot ships, is almost 
finished at the Kent plant and 
that jibs are already up for more 
construction. Present personnel at 
the coach company will be utilized, 
with key men being sent to the 
aircraft plant for training. 

“This will not stop our present 
production of fire pumpers for | 
fighting fires in war areas over-| 
seas, and our coach production 
will go on as long as we can get 
materials, which doubtless will be 
only until the end of the year,” 
Schram added. 


Delivery Firm Allowed 


15% Higher Rates | 

DETROIT.—On assurance that | 
the stores affected would absorb 
higher delivery costs without any 
increase in retail prices, the Office | 
of Price Administration has 
authorized Stones Express, Inc., of 
Cambridge, Mass., to raise by 
approximately 15 percent the rates 
charged by its Retail Stores | 
Delivery division. 

The express company operates a 
consolidated parcel delivery service 
for 116 Boston retail department 
and specialty stores in 169 cities | 
and towns in eastern Massachu- 
setts. The increases above levels 
permitted by the General Maxi- 
mum Price Regulation will elimi- 
nate hardship caused by holding | 
the company to the rates of last 
March, but will not affect the | 
general retail price level. 
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in cooperation with the Office of Defense Trans- 
Here 350 truck drivers of Albany, 
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Timken-Detroit’s 
A.M. Program 
Getting Results 


DETROIT.—Timken-Detroit Axle 
Co.’s “Keep ’Em Rolling for Vic- 
tory” A.M. (Axle Maintenance) 
program is now in its sixth suc- 
cessful month. 

Walter F. Rockwell, president of 
the company, reviewed accomplish- 
ments during the first phase of the 
program, pointing out that now 
and in future months the A.M. 
educational drive will continue at 
full speed until every truck, bus 
and trailer owner and operator in 
the country has had an opportun- 
ity to get Timken’s slant on the 
care Of axles and brakes. 

Rockwell reported that during 
the period Jan. 1 to June 30 Tim- 
ken field men have called on hun- 
dreds of operators, truck branches, 
distributors and dealers, spending 
considerable time with _ these 
organizations and working with 
them on problems of axle and 
brake maintenance. 

The Timken A.M. slide-film pre- 
sentation, first made available in 
March, has been shown to thou- 
sands of members of the trucking 
industry during the last four 
months. The presentations are con- 
tinuing, and other _ interested 
groups can make arrangements to 


S. Truck Conservation 


N. Y., take their pledge 





40 percent up, 
operation. 

“In addition, you ask changed 
working conditions, which are al- 
ready punitive, that would result 
in a further substantial increase in 
labor cost. Such drastic increase 
in labor cost is obviously in 
direct conflict with our national 
program to prevent inflation. 


depending upon 


ak Ge ot ine Galas to see the “A.M. Presentation Show” 
restrict the amount of work by writing to the factory, accord- 
that a man may do in a day,| '"® to Rockwell. 


“Our aim in presenting our slide- 
film diagnosis of common causes of 
axle failures, and. our recom- 
mended procedure for’ servicing 
and maintaining axles and brakes, 
is three-fold,’ Rockwell said. 
“First, we want to call attention 
to the necessity of frequent in- 
spection of axles and brakes as a 


whereas our war effort is to con- 
serve manpower and to increase 
productive capacity.” 

The union asked that wages of | 
drivers of regular trucks be in- 
creased from $48 per week to $57.60, 
while the wage of drivers of 
tractor-trailer units be raised from 
$56.50 to $67.80. Increases sought 





through all classifications approxi- 
mated 10 per week. Besides seek- 
ing increases in regular pay, the 
union also proposed provisions to 
restrict the amount of work done 
by workers in a day, double pay 


for night shifts. 

A union spokesman expressed 
surprise that the employers had 
made public their letter or rejec- 
tion without consenting to sit down 
with the teamsters representative 
to discuss terms. 

John J. O’Rourke, a member of 
the union’s wage scale committee 


and president of Local 282, said | 


that the brotherhood had been try- 
ing for two weeks to arrange a 
conference with the employes. 
added that any action by the union 


He | 


would await the return to the city | 


of Michael J. Cashal, international 


who at the time were attending 
the State Federation of Labor 
convention in Rochester. 





It costs you about a penny-a-day to 
keep abreast of the automotive news— 
better renew NOW! 


| Vice-president, and other officers, | 





means of preventing unnecessary 
waste of time and money, and, 
most important, of saving essen- 
tial materials lost when equipment 
fails. Second, we desire to give 
every person on whom Uncle Sam 


for Saturdays and 10 percent extra | depends to “keep ‘em rolling” the 


benefit of Timken’s long, special- 
ized experience in axle mainte- 


|/nance. Third, we have found that 


meetings of this kind open the way 
to a general discussion and ex- 


| change of views that is mutually 


beneficial.” 


Chevrolet Atlanta Plant 


To Make Wood Bodies 


ATLANTA.—Officials of General 
Motors Corp. have announced the 
reopening of the Atlanta Chevrolet 
plant, which is being converted 
into war production of munitions 


and wooden cargo bodies of 
military vehicles for overseas 
shipment. 


Ralph V. Keck, former produc- 
tion manager of the Saginaw gun 
plant of GMC, will be general 
superintendent of the local plant. 


N.J. Farm Trucks Found 
In Good Condition 


NEW BRUNSWICK, N. J.—De- 
spite the present scarcity of new 
farm trucks and tires, New Jersey 
farmers are well prepared to face 
the problem of transporting their 
crops to market, it was declared 
here last week by Prof. Henry 


| Keller of the Rutgers University 
| agricultural economics department, 
| after compiling final figures on a 


statewide survey of farm trucks, 
passenger cars and tires. 
Conducted by the State Farm 
Transportation Committee, of 
which Prof. Keller is chairman, in 
cooperation with New  Jersey’s 
county agricultural agents, the sur- 
vey was said to present a repre- 
sentative cross-section of the trans- 


| portation facilities and needs of 
|Garden State farms, 


based upon 
returns made by approximately 40 
percent of state’s active farmers. 

Of the 8,350 trucks included in 


the survey, representing about half | 
the total number in the state, 42) 


percent were reported in good 


condition. Forty-seven percent were | 
and only 10 percent were| 
| recorded as old. 


fair, 


More than 75 percent of these 
trucks are of the small type requir- 


ing tires of passenger vehicle size, | 
Prof. Keller said. Expressing doubt, | 


however, that many of these tires 





will be available to farmers, since 
preference will be given to am- 
bulances, doctors’ cars and other 
vehicles regarded as of more vital 
importance, he emphasized the im- 
portance of using the present tires 
with discretion and best of care. 

Farm home passenger cars, most 
of which are used for farm busi- 
ness, are in even better condition 
than the trucks, the survey found. 
Of the 5,804 passenger vehicles 
covered, 55 percent were in good 
condition, 40 percent fair, and 
5 percent classified as poor. 

The Jersey survey also obtained 
information on 4,400 tractors, of 
which almost three fourths were 
found to be in good condition, and 
not more than 2 percent poor. 
More than three fourths of the 
tires of New Jersey tractors were 
reported in good condition; 15 per- 
cent smooth—ready for recapping 
or retreading; and 7 percent bald, 
the survey report stated. 


Among the truck tires, 44 percent 
were found good, 39 _ percent 
smooth, and 16 percent bald. Pas- 
senger cars had 52 percent of their 
tires classified as good, 37 percent 
smooth and 11 percent bald. 
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Truck Officials See Making 


Truck Rationing Pace 
Slows in Seattle 


SEATTLE.—Truck rationing here | asked to hold back on decisions in 


was at a slower pace during July 
than June, with the present trend 
continuing in that direction. 

Official figures follow: June—126 
applications filed with the local 
offices; 96 approved locally; 13 dis- 
approved, of which one has ap- 
pealed; 60 approved by WPB at 
Washington. July—71 applications; 
50 approved at local offices; eight 
not approved, of which five have 
appealed; 20 Washington approved. 

By classes, as defined in the 
truck rationing regulations, the 
June figures are: Class 1, 24 ap- 
plied, 13 approved locally, 1 dis- 
approved, 3 approved at Washing- 
ton; Class 2, 90 applied, 77 approved 
here, 7 disapproved, 47 approved 
at Washington; Class 3, 21 applica- 
tions, 16 approved here, 5 disap- 
proved, 10 approved by Washington. 

For July these are the figures: 
Class 1, 13 applied, 8 approved here, 
3 disapproved, one appealed, none 
approved as yet at Washington; 
Class 2, 46 applied, 36 approved 
here, 2 disapproved, 2 appealed, 17 
approved by Washington; Class 3, 
12 applied, 6 approved, 6 rejected, 
5 appealed, 3 approved by Wash- 
ington. 

The reason for so many applica- 
tions in Class 3 being neither ap- 
proved nor rejected, is that this 
includes applicants for school 
buses. The local offices have been 


Let Trucks Run 
In Blackouts, 

o e 
OCD is Urging 

WASHINGTON. Interstate 
trucks and buses should not be 
required to stop during practice 
blackouts but should be permitted 
to operate with dimmed lights and 
at reduced speed unless an actual 
or practice air-raid alarm has been 
sounded, James M. Landis, director 
of the Office of Civilian Defense, 
said last week. 

These vehicles are expected to 
stop during an air-raid alarm. 
either day or night, Landis ex- 
plained, but there is no OCD regu- 
lation which requires that any 
vehicle come to a_ stop during 
blackouts when an air-raid alaris 
has not been sounded. 

“With war production making 
unprecedented demands upon al. 
forms of transportation, and with 
practice blackouts so numerous 
that frequently several will be 
encountered on one overnight trip,” 
Landis said, “adoption of arbitrary 
regulations, which will needlessly 
retard interstate motor carriers, 
would be a serious mistake.” 

Since approved types of blackout 
driving lights are not available, 
OCD recommends that during 
blackouts interstate trucks and 
buses—easily identified by their 
Interstate Commerce Commission 
license plates—be permitted to 
operate with their regular lights 
dimmed and at speeds not in 
excess of 15 miles per hour. 

If such carriers are loading or 
unloading at terminals, 
minutes of compliance with black- 
out requirements to demonstrate 
their preparedness are _ sufficient 
during test blackouts not concur- 






rent with a test air-raid alarm,” | 


the OCD advised its field staff. 


Mobile Road Construction 
Equipment Available 


“a few} 





DETROIT.— Figures showing the | 


availability of mobile road con- 
struction equipment in the United 
States have been released by the 
Bureau of Governmental Require- 


ments of the War Production | 
Board. 
The figures, showing the road 


construction equipment owned by 


states, cities, counties and towns 
are as follows: Tractors, 16,693; 
motor graders, 16,773; pull type | 


graders, 16,005; scrapers and carry- 
alls, 4,958; maintainers, 3,250; angle 
and bulldozers, 1,382; snow plows, 
25,347; and varying amounts of 
27 other classes of equipment used 
in the construction and mainte- 
nance of roads. 


All Wars End! There'll be Cars and 
Trucks and Tires to sell again. 


these cases, pending final reports 
from the state superintendent of 
public instruction as to actual and 
serious needs. Educators have 
been meeting on this matter, in. 
cluding a big meeting in Washing- 
ton, D. C., and the applications are 
being re-combed to limit approvals 
to those in most serious need. 


Truck operators are knuckling 
down to preventive maintenance to 
make their old equipment last as 
long as possible. Applications are 
becoming fewer as the prospective 
buyers realize they must be fully 
qualified as to all requirements of 
eligibility and need, or they will be 


| turned down. 
| cations have been withdrawn. Some 





A number of appli- 


have been turned back due _ to 
forms not being properly filled out. 


Economy is not being considered 
but conservation is the prime con- 
sideration in rationing trucks, and 
many operators are using old 
equipment even when _ beyond 
economical operation. 


In this defense and war area, 
with many industries booming, de- 
mand for trucks is great, especially 
for heavy-duty units. This is true 
in the logging fields as well as 
in agricultural and other civilian 
activities, to say nothing of the} 
military and war industries. 


JACKSON. Miss.—H. S. Blackwell 
assistant field manager of motor trans- 
port for the Office of Defense Trans- | 
portation, has been named field man. | 
ager for state of Mississippi. He for- | 
merly was connected with a truck line | 
operating out of Johnson City, Tenn.’ 
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Of Synthetic Rubber 


CHICAGO.—A novel 


turn was|American Trucking Assns., 


and 


given to the meeting of the Cen- | chairman of Central Motor Freight 


tral Motor Freight Assn. in the | Assn.; 
Blackstone hotel here last week | 


when men prominent in the auto- 
motive industry witnessed the 
making of synthetic rubber. 

G. D. Motherwell, assistant dis- 
trict manager of the Goodrich Tire 
and Rubber Co., conducted the 
demonstration. 

Truck transport operators were 


| addressed by D. B. Erminger of 


International Harvester Co.,; Ray 
Mains of Fruehauf Trailer Co., and 
C. D. McKim, executive vice-presi- 
dent of National Standard Parts 
Assn. 

The session was arranged by 
Chester G. Moore, vice-president of 


R. J. Olson, president of 


CMFA., and George W. Grist, 
chairman of the _ association's 
| safety section. Each of them 


addressed the meeting. 


Providence Truck Fleets 


Set Safety Record 

PROVIDENCE. — Operating a 
total of 16,603,546 miles, the truck 
fleets of 30 Providence firms estab- 
lished an accident § frequency 
record of .009 for each 100,000 miles 
in the 23rd Inter-fleet Safe Drivers 
Contest, sponsored by the Safety 
department of the Automobile 
Club of Rhode Island. 
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MEMO TO DEALERS: This is another example 


of White’s current national advertising campaign. 
In these times, White’s unique plan of dealer co- 
operation through nearby Direct Factory Branches 
is proving of even greater value to Dealers than in 
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normal times. The plan is up-to-the-minute in meet- 
ing today’s problems. Your inquiry as to whether 
your territory is open will be held in confidence and 
entails no obligation. Write: THE WHITE MOTOR 
COMPANY, Wholesale Division, Cleveland, Ohio. 


LE OF WHAT A BETTER TRUCK CAN DO 





Ras, 





There’s a Great White Way 
across Iran 


TEN YEARS AGO... the imagination of a White representative 
abroad was fired by the transportation needs of a country his 
high school geography had labeled ‘“Persia.”” Now it was “Iran,” 



















Road signs in 
Iran... point out 
Separate routes 
for camel cara- 
vans and motor 
vehicles. 


FOR 


recently embarked, under progressive leadership, on a modern 
way of life... and modern transportation was its desperate need. 


A few White Trucks were imported ...to prove whether they 

could take in stride camel trails across the desert... climb 

% mountains over the now newsworthy Iranian plateau .. . deliver 
BG their goods to the plains cities on the other side... and return 
as fully loaded as when they started. 
How well they succeeded is proved by the fact that, today, hundreds 
of heavy duty White Trucks are providing the primary means of 
transportation for this important key country of the Near East. 


THE WHITE MOTOR COMPANY « 


Builders of U. S. Army Scout Cars, Half Tracs and Prime Movers, the 
complete line of Super Power Trucks and Tractors, Ci 
City Coaches, Safety School Busses and the Famous 


CLEVELAND 


and Inter- 
bite Horse. 
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cause of the businesslike way he 
went about his work. Visiting a 
plant, he didn’t just follow his 
hosts—he told specifically what he 
wanted to see. Then he would ask 
pertinent questions which were 
taken down in shorthand by one of 
his aides so when the general gets 
back to Washington it will not 
be a matter of guess work as 
to what he finds out on_ his| 
long trek from coast to coast. 
He has the actual facts. 
Se + 

GOODRICH courtesy enabled us 
to follow the Knudsen blueprint in 
that immense plant. There were | 
no holy-of-holies for us. President 
John Collyer himself unlocked 
several doors, in consequence of 
which we saw some of the things 
being built for war purposes about 
which we couldn't write because 
of government censorship, but this 
freedom of movement gave “Mr. 
Sparks” a grand opportunity to 
find how the tire retailers are 
making out in their battle for 
survival. With what I learned at 
Goodrich and picked up in conver- 
sation with other tire people in 


Sparks 


(Continued from Page 1) 





the rubber capital, I feel that from | 
now on in this column my readers 
will get an accurate line on the | 
present situation. 


' 
i 


I FOUND that despite eight, 
months of tire rationing during | 
which almost 90 percent of their | 
total market was eliminated by | 
governmental edict, the nation’s | 
tire dealers generally are doing an | 
excellent job of keeping their heads | 
above water and staying in busi- | 
ness. 

As was expected some dealers, | 
most of them retailers who handle | 
tires and tubes as a sideline to, 
some other product line, are now | 
out of the tire business or have 
folded entirely. But the dyed-in- 
the-wool tire dealer who made the 
business of servicing the wheels of 
America’s motorists his prime con- 
cern is still at the old stand. 

Actually, the main effect of tire 
rationing has been to retain the 
business of merchandising tires on 
a specialist basis. The bulk of the 
25 to 30 percent of the total retail 
outlets which no longer handle 
tires has been made up of operators | 
who handled tires as a _ sideline. 
The dealer who made tire retailing 
his prime livelihood, while feeling 
the effects of tire rationing, has} 
been able in most cases to stay} 
in business. 





4 


entirely different business in 1942. 
Instead of carrying stocks of tires 
and tubes alone, today’s tire dealer 
earries a diversified product line, 
including in so.:e instances as 
many as 1,200 and more products 
entirely unrelated to rubber lines. 


| pression” that 
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Chris 
Sinsabaugh 


bicycles, and car heaters, diversifi- 
cation has brought a_ colorful 
array of such lines and items as 
electrical appliances, sporting goods 
and sportswear, garden tools and 
supplies, lawn and kitchen furni- 
ture, house paints and enamels, as 
well as a host of miscellaneous 
items ranging from ice cream 
freezers to carpet sweepers. As in 
other retail fields, the trend now 
is toward “soft” goods because of 
the growing shortages of metal 
products. In any event, the prod- 
ucts added—and new ones are be- 
ing provided fron time to time— 
are included in dealer stocks only 
after their salability has first been 
thoroughly tested by the tire manu- 
facturer through his own retail 
outlets or through a test sampling 
of dealer stores. 


Another factor tending to offset 
the limited tire sales market has 
been the use by dealers of various 
prozaotional plans emphasizing tire 
conservation and maintenance, 
with the result that store traffic 
has been bolstered by motorists 
driving in to keep their tires and 
ears rolling and incidentally be- 
come attracted by the arrays of 


| new merchandise. 


* * * 


LARGER DEALERS, with facili- 
ties to expand their service anc 
repair departments, have benefitec 
from this concern on the part oj 
motorists about the life of their 
tires and cars. Some dealers have 
added brake and radio repair de- 
yartments and other activities 
closely allied to automotive servic- 
ing but which formerly were alien 
to their own field. 


Dealers operating budget depart- 
ments currently are transferring 
this business to a cash or 30-day 
charge account basis to conform 
to the increased incomes of former 
budget customers. Another factor 
hampering budget sales has been 
the publicity which created the im- 
such transactions 
could no longer be made. Also 
such items as tires and bicycles 
which formerly sold on budget are 
now restricted by rationing, while 
automobile radio sales, formerly 
large budget sellers, are lagging 
perhaps because motorists fear that 
such purchases might be unwise 
when there is no assurance that 
tires or gasoline can be obtained 
to keep their cars operating. 

a. @ 


ACTUALLY TRADE observers 
believe that nationwide gasoline 


| rationing will have a more devas- 


AS SUCH, tire retailing is an! © coer A 
| tire rationing. Already dealers in 


tating effect on tire dealers than 


| areas where gasoline rationing has 


| been 


In the tire retailing trade this | 


trend is called “merchandise diver- 
sification” and is credited with be- 
ing a prime factor in keeping tire 
dealers in business, even though 
fully 96 percent of the replacement 


market for passenger tires and a| 


third or more for truck casings, 
has dried up in wake of rationing. 

Tire retailers have been assisted 
in their attempts to diversify their 
product lines by their tire suppliers 
who, in several instances, had 
tested and experimented with these 
non-rubber items long before Pearl 
Harbor and were in an excellent 
position to extend the benefits of 
their experience to their dealer 
organization when sales of tires 
and tubes were curtailed. 

ok * * 


AUGMENTING the conventional 
tubes, batteries, 


lines of tires, 


' tire 


instituted are limiting their 
purchases from suppliers and re- 
ducing their inventories. 


Of considerable advantage to tire 
retailers has been the improvement 
in tire prices after Pearl Harbor. 
Prices in the average markets are 
more stable. There is less price 
cutting, a factor which plagued tire 
retailing in recent years. Obviously. 
this stability is reflected in greater 
dealer profit per sale. 

Tire dealers with recapping fa- 
cilities—and fully 90 percent of all 
recapping molds are in the hands 
of tire dealers—-are in an excep- 
tionally good position to capitalize 
on the increased business, particu- 
larly from truck operators. Those 
dealers who were fortunate 
enough to be named Official Tire 
Inspection Stations by their local 
War Price and Ration Boards, have 
had an inside track to the tire 
business that is available since 
eligible buyers must first have their 
tires inspected before appearing at 








of losing? 


washed away? 
Are you planning 
dealerships? 


wants to 
interested mainly 
Automotive News, 


Have you a large dealership 
Have you several dealerships 


to 


you are fearful 





gradually being 


take over additional 


In any case, if you need an experienced operator in the low price 
field, I will be available after September Ist. 
operated large dealerships for last 14 years. 
one who needs help to save what he has, or preferably one who 
expand and get set for the business to 
remuneration from 
5229 Cass Ave., 


Have successfully 
Am looking for some- 


Am 


228, 


come. 
net profits. Box 


Detroit. 





TRUCKS 


THOMAS MIDGLEY JR. 
(No. 





37 in this series) Canada Warns 
_., | Against Abuse 
"| Of Truck Tires 


MONTREAL— Operators of com- 
mercial vehicles who fail to make 
efficient use of their tires may be 
refused renewals by ration repre- 
sentatives, Alan H. Williamson, 
supplies controller, told newspaper- 
men last week in a review of the 
rubber situation. 

“Those who overload their trucks 
or otherwise abuse their tires un- 
necessarily may be refused replace- 
ments,” Williamson _ said. “In- 
structions to this effect are going 
out to tire ration officers through- 
out Canada. 

“In addition, quotas on tires for 
commercial users are being applied 
in line with the quantities on hand 
in the tire bank and probable 
requirements during the next two 
years. Those who use more tires 
than. they would be entitled to 
under normal wear and tear con- 
ditions, will have trouble obtaining 
replacements.” 


Now and Then... 





Dae 


OHIO HAS produced more presidents of the United States than any | 
other of our commonwealths, Lut it also can boast of two cities where | 


inventions and products were conceived which have made the present 
gigantic automotive industry possible . .. Akron is one and Dayton 
is the other, the former because it was there that Dr. Benjamin 
Franklin Goodrich, in 1870, set up the first rubber company west of 
the Allegheny mountains, and the latter because it was there that MONTREAL. — Salesmen who 
the electric self-starter and ethyl (anti-knock) gasoline were born and | “tive trucks will be granted a 
developed ... Where would we be without them? Detroit wouldn’t | “category A” gasoline ration book 
be dynamic without them. on the same basis as salesmen who 
It was because of ethyl that Thomas Midgley jr., a research| Gtive passenger cars, it is an- 
engineer, born in Beaver Falls, Pa. in 1889, has earned his niche in| MOunced by the Department of 
this Hall of Fame. “Boss Ket” discovered him in 1916 and converted | Munitions and Supply. Until now, 
the youngsters brainpower into horsepower for automotive use.| ll trucks have operated on com- 

Kettering, in his laboratory at Dayton, was searching for an ingredient | ™ercial category ration books. 
that would take the “knock” out of automobile engines. ... He called| Recently James Stewart, service 
in Midgley and Thomas A. Boyd, who were on his staff, and told| 24ministrator of the Wartime 
them to get busy. They did, and in the final analysis the researchers | Prices and Trade Board, issued an 
settled on tetra-ethyl lead as the base for the anti-knock fuel that now | 0Tder prohibiting the use of a truck 
| 


‘Salesmen Using 


| Trucks OK’d 


is used in more than 75 percent of the gasoline made in the U. S.| #8 4 means of transportation of a 
and Canada. And to Midgley is given the credit for the discovery. | Salesman. G. R. Cottrelle, oil con- 
This was the springboard that brought to Tom Midgley many | troller, said salesmen thus de- 
scientific laurel wreaths for distinguished achievements in chemistry | Ptived of light trucks for taking 
Only the other day he was elected honorary member of the | OTders were seeking passenger cars 
National Academy of Sciences. He wears medals galore—five of ’em,| t© carry on their work. — 
in fact, including the Priestley, given by the American Chemical| _“When we discovered this,” added 
Society; the Willard Gibbs, awarded by the Chicago Section of the| Cottrelle, “we decided to allow 
same society; the Nichols, given by the New York Section of the| them category “A” books for such 
society, and the Longstreth presented by the Franklin Institute of | trucks, and we have reached an 
Philadelphia. . . . In addition, he holds more than 60 patents, among | 48reement with the Wartime 
them several on synthetic rubber. His dossier shows he was a rubber | Prices and Trade Board which will 
researcher as far back as 1912, before he joined Ket. | enable such salesmen to carry on. 
The picture on the left, above, shows him as a director of the | ———__— - 
Ethyl Corp, as of today; on the right is Midgley, the youthful = 
chemist, when he was struggling to find something that would take ODT in Control 
the knock out of gasoline, a tough battle he well remembers, for it is 
said that General Motors spent something like $3,000,000 on ethyl Of New Buses 
WASHINGTON.—A plan giving 
| the Office of Defense Transporta- 


before it got out of the red. 

| tion control over a fleet of several 
| thousand new buses for use as 
| “trouble shooters” wherever needs 


—Curis SINSABAUGH 


WPB Endorses Conversion 


Of Buses to Up Capacity 


(Continued from Page 17) 


bus bodies in standard sections, 
so that increasing the capacity 
of the bus could be _ handled 
by adding a_ seat. section for 
four or more persons. 

Dealers will find that it will 
pay them to contact the school 
ooards and transportation compa- 
nies in their section to find out if 
these companies can solve their 
transportation problem this fall 
oy such a conversion of their 
present equipment. 

The dealer can get full data on 
the material needed and expert 
help on the conversion itself by 
contacting the distributors of third 
axle equipment in their city. These 


the ration board for a certificate 
to buy replacements. 
© 7 * 


AS IS TO BE expected, the 
mortality rate among dealers has 
been lowest in markets where there 
is war production, construction, 
army camps, depots, or ammunition 
dumps. The market for tires re- 
cently was enlarged by the Office 
of Price Administration in the 
amendment to the rationing regula- 
tions permitting war workers tc 
buy new Grade 2 tires under re- 
strictive conditions. However, deal- 
ers generally returned their Grade 
2—third, fourth, and fifth line—- 
tires under the government’s Tire 
Return Plan and at present are 
experiencing some _ difficulties in 
getting a balanced stock to take 
care of the new demands. 


Robbins Resigns 
LOUISVILLE, Ky. — Jones-Dabney 

Co. announces the resignation of S. C. 

Robbins who has been in charge of 


their Detroit sales office for a number 
of years. 





for additional transit facilities de- 
velop, is announced by Joseph B. 
Eastman, ODT director. 

All integral-type buses not yet 
disposed of by the manufacturers, 


distributors are fully acquainted| as well as those still to be built, 


with the regulations which govern 
such conversion and are able to 
advise on the type of extra axle 
attachment that should be _ used 
for each type of truck or bus 
conversion. 

Certain school interests are ad- 
vising school authorities that they 
should set up their own school bus 
maintenance on the basis that 
statistics from some states sup- 
posedly show that buses serviced 
by state-owned shops are _ safer 
than those serviced by privately- 
owned service sources. 


Dr. A. R. Meadows of Alabama 
has even gone so far as to advo- 
cate to school boards that they 
should buy their own buses instead 
of contracting for the pupil haul. 
One state, North Carolina, now 
owns its own school bus equipment 
and the result of this operation 
should point out to dealers the 
danger of this state ownership of 
equipment. 


North Carolina buys its school | 


buses and bodies separately on 
bids. 
dollar gets the business and, since 


the purchases for the year run| 


into hundreds of vehicles, even the 
dealer who is lucky enough to get 


the order does not make a legiti-| 


mate profit on the deal. 


Dealers can offset these recom- 
mendations in their districts by 
working closely with their respec- 
tive school boards and making 
certain that the service rendered 
on school buses is efficient and 
properly done. By keeping the 
present type of contract operation, 
they can protect their own vehicle 
market as well as increasing their 
service department take. 


| 


This means that the low| 





are affected by the plan. As of 
today, all such buses were frozen 
by the War Production Board, 
under its Limitation Order L-101, 
and will be sold only as authorized 
by the ODT. 

Any transit company desiring to 
purchase a bus henceforth must 
first obtain permission from the 
ODT and upon obtaining such per- 
mission can make the purchase 
only by signing an agreement giv- 
ing the ODT authority to transfer 
the bus for use elsewhere. 





Britain Now Producing 


‘Austerity’ Buses 


LONDON.—First of a fleet of 
“austerity” buses has just been 
completed in Britain and will soon 
be operating in a Midlands area. 

The bus, a_ single-decker, has 
been specially built to save petrol 
by carrying more passengers. It 
can seat more than 40, and it has 
room for many more standing 
passengers than the usual single- 
decker rigid chassis type. Fittings 
are kept to essentials and anything 
approaching luxury has_ been 
severely cut out. 

Width of the bus exceeds the 
regulation limit of 7 feet 6 inches 
by an extra 6 inches and the 
overall length is 33 feet 6 inches. 





Producer Gas Vehicles 


LONDON.—(UTPS—By Air) — The 
government's plan to equip 10.000 
vehicles with producer-gas equipment 
is being pressed forward. Lord 
Leathers, minister of war transport. 
says that two types of improved ap- 
paratus—a water filter system and a 
dry filter system—have been developed. 
ane it is proposed to order 5.000 of 
each. 
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--|Rails Average 


| Near 9 Tons 


'Per Car 


| 








Heavy-Duty Service 


DETROIT.—For years operators 
in the heavy-duty hauling field 
have used four-rear-wheel drive 
conversion units for difficult opera- 
tions both on-and-off the highway. 
They have found that the installa- 
tion of two driving axles under the 
load, plus the benefit of a walking- 
beam type of spring suspension 
which reduces the stresses on both 
the vehicle and the highway, a 
greater range of speeds and flexi- 
bility, has been of vital benefit. 

Those engaged in heavy logging 
operations in the South and on the 
Pacific coast, in excavation work, 
public utility service and even 
more frequently in the hauling of 


U.S. Railroads 
Now Using 
94,000 Trucks 


DETROIT.—Use of motor trucks 
by railroads has increased rapidly 
since 1930, and in 1941 the railroads 
owned and operated 94,000 trucks, 
as indicated in following statistics: 






Store 

Terminal Inter- Door Total 

Transfer city Delivery No. in 
Year Service Service Service Service 
1930 4,750 8 1,400 7,000 
1931 5,000 950 4,050 10,000 
1932 5,500 1,000 5,500 12,000 
1933 6,750 1,150 15,100 23,000 
1934 7,175 1,275 16,857 25,307 
1935 8,100 3,402 32,465 43,967 
1936 8,304 3,745 33,022 45,071 
1937 8,419 5,102 39,641 53,162 
1938 9,111 5,890 48,780 63,781 
1939 10,314 6,400 48,804 65,518 
1940 12,891 8,111 50,704 71,706 
1941* 15,300 8,400 56,300 80,0007 


*Preliminary. +Including Railway 
Express Agency (14.776 in_ 1941) total 
rail use of trucks is 94,776. 





Autocar to Get 
Award Aug. 27 


ARDMORE, Pa.— Aug. 27 at 
4:30 p.m. has been set as the date 
on which the formal awarding of 


the Army-Navy Production “E” 
will be made to the Autocar 
Co. here. 


John A. Stevenson, president of 
Penn Mutual Life Insurance Co., 
will preside as chairman. The 
guest speaker will be Robert L. 
Johnson, president of Temple 
University. 

Presentation of the “E” pennant 
will be made by Brig. Gen. Herman 
W. Schull, U.S.A., office of the 
Chief of Ordnance. Award of the 
lapel pins to the representative of 
Autocar’s 2,500 employes will be 
made by Col. David N. Hauseman, 
district chief of the Philadelphia 
Ordnance district. 

The joint Army-Navy award 
was made to Autocar on the basis 
of its production of armored half- 
track vehicles, including recon- 
naissance cars and carriers for 
field guns for the Ordnance 
Department of the Army; heavy, 
four-wheel drive tractors for the 
Quartermasters Corps; and, for the 
Navy, specialized vehicles, prin- 
cipally for use at naval airports 
as well as specialized heavy-duty 
trucks for general-purpose hauling 
at naval bases. 


such heavy loads as ready-mixed 
concrete, fuel oil, etc., have em- 
ployed Thornton four-rear-wheel 
drive installations for years with 
| outstanding success and _ satisfac- 
tion. 

“It has not always been easy to 
convince the dyed-in-the-wool 
heavy-duty truck man that these 
converted units will do the job.” 
declare officials of the Thornton 
Tandem Co., manufacturers of the 
Thornton four-rear-wheel drive. 
“Today, however, heavy-duty 
trucks are unobtainable and these 
converted units are the answer to 
; those whose operations require 
‘eavy hauling, either over the high- 
wey or where the going is tough. 

“When Uncle Sam froze the de- 
livery of heavy-duty trucks, he 
created a real problem for many 
people engaged in essential work. 
The lumbering industry, fuel de- 
livery, a tremendous amount of 
construction work for airports, 
strategic highways and almost an 
unlimited list of other activities are 
needed for war efforts. Steel and 
rubber, however, must be conserved 
and this is where the four-rear- 
wheel drive unit comes into its 
own. With less steel and consid- 
erably less rubber, it provides 
rugged heavy-duty capacity. 

“With this unit and its accom- 
panying installation and reinforce- 
ments, a standard Chevrolet truck 
can be engineered up to a capacity 
of from 26,000 to 30,000 pounds 
G.V.W. capacity, that is combined 
weight of vehicle and payload. 

“The Ford truck plus the Thorn- 
ton four-rear-wheel drive is readily 
capable of handling up to 15 tons 
G.V.W. This drive as engineered 
into 2 and 3-ton Dodge trucks, 
converts them into heavy-duty 
units of from 28,000 to 34,000 
pounds gross capacity.” 





Dingley Now 
M-H President 


INDIANAPOLIS.— Bert Ding- 
ley, former executive vice-presi- 
dent, has been elected president 
of Marmon-Herrington Co. and to 
assist him the following vice-presi- 
dents have been named: 

Wallace, vice-president in 
charge of engineering; Seth Klein, 
vice-president in charge of pro- 
duction; C. Alfred Campbell, vice- 
president in charge of public rela- 
tions; George E. Reynolds, vice- 
president in charge of the Eastern 
district. 

To succeed D. I. Glossbrenner, 
who has resigned the dual offices 
of secretary-treasurer to enter 
military service, William B. Not- 
tingham was elected secretary, and 
H. DeBaun, treasurer. John J. 
Klein, assistant to A. H. Herring- 
ton, was elected assistant secre- 
tary, and L. M. O'Connor, assist- 
ant treasurer. 

Herrington continues as active 
chairman of the board of directors, 
spending much of his time, how- 
ever, in Washington and New York. 

Marmon-Herrington now has 
thousands of A11-Wheel-Drive 


trucks, armored cars, track-laying 
tractors and tanks in active serv- 
ice of the United Nations 
parts of the world. 


in all 











THE 16 CHEVROLET service specialists, who for more than a year have 
been members of the Army Corps Area field organization established as a part 
of Chevrolet’s War Products Training section, have returned again to Detroit 
for a conference with Central Office service personnel. Bringing with them 
field reports from all Army posts and camps, these traveling representatives 
are shown above in a “‘brush up’”’ comsue on the Chevrolet four-wheel-drive Army 


truck, under the direction of H. Page, war products training instructor. 





TIRES FOR civilian automobiles are almost out of the picture, due to the 
pinch that the war has put upon the nation’s supplies of rubber, but the 
rubber industry nevertheless is keeping more than busy turning out other 
rubber products, all classed as ‘1-A’’ war essentials. ‘ 
shipping room at a B. F. Goodrich plant, a few of the characteristic wartime 
rubber priority-holders are assembled. Boots for bombers, conveyor belts 
for mines, fire hose, acid-resistant hose lines, oil-resistant intra-factory truck 
tires and endless-belt tracks for half-track army vehicles are some of the 
more 


Tire-Film Booklet 


AKRON.—A booklet describing the 
highlights of its 25-minute motion 
picture, ‘‘Keep ‘Em Rolling,’’ showing 


| contains three self-addressed request 
cards for the showing of the film, 
which may be obtained for showing 
before any organized group. 


It takes a strong fish to swim against 


the importance of rubber in the na- 
tion’s war effort. has been published| the current. and a good dealer to 
by B. F. Goodrich Co. The booklet’ stay in business now! 











other implements of war going 


Here, in a corner of the | 


DETROIT.—Still holding near 
the nine-ton mark as the average 
load of less-than-carload freight 
per car, the nation’s major rail- 
roads showed a 1.5 percent seasonal 
decline in merchandise tonnage 
handled during June, the Office of 
| Defense Transportation announced 
last week. 
| All roads reporting, both large 
and small, under the terms of Gen- 
eral Order ODT No. 1, showed 
422,553 cars loaded in merchandise 
service for an overall average of 
8.1 tons per car. Class I roads 
loaded 412,221 cars for an average 
of 8.9 tons per car. 

General Order ODT No. 1 estab- 
lished six tons as the minimu. + 
weight load for merchandise cars 
during May and June with an in- 
crease to eight tons on July 1. 
During the two months in which 
the 6-ton minimum prevailed, the 
reporting railroads loaded 850,641 
cars for an average of 8.1 tons per 
ear. During 1941 the average mer- 
chandise lord was about 5.3 tons. 


DODGE MEN 
BUILD WELL 


Quality-Built Dodge Job-Rated Trucks Will Handle 
Your Wartime Hauling Dependably—At Low Cost! 
Today, Dodge men ... men who build well... 


skill and craftsmanship exclusively to war production. Dodge Job- 
Rated precision and quality are evident in the tanks, trucks, guns and 





are devoting their 


forth to every far-flung battle front. 


On the home front, too, thousands of Dodge Job-Rated trucks, 


merce and agriculture. 





“LOW-SILHOUETTE” 
WEAPON CARRIERS 






standing performance. 
If wartime regulations permit 


your dependable Dodge dealer, 


ANTIAIRCRAFT Plymouth Cars! 


CANNONS 


¥ * 


in addition, War Products of Chrysler 
Corporation, in which Dodge “Job-Rated” 
quality and craftsmanship have an impor- 
tant part, include: Dodge Command Recon- 
naissance Cars . .. Dodge Field Radio Cars 
. «. Dodge Troop and Cargo Motor Trucks 
+.» Dodge Army Carryalls . . . Ambulances 
... Airplane, Tank, Marine and industrial 
Engines . . . Aircraft Parts . . . Shells and 
Projectiles . . . Aluminum Forgings . . . 
Cantonment Furnaces. .. Field Kitchens... 
Tent Heaters... Air Raid Sirens... Refrig- 
eration Compressors... Trailer Fire Pumps. 


play the official red, white and 


every truck in America! 


ia Pieds.. 
wa US Thucy i 
COMSLRVATION cogp; pa | 


products of this same superb craftsmanship, are serving efficiently 
and economically in the wartime transportation of industry, com- 


Dodge Job-Rated trucks are proving that a truck designed and 
built to fit the job is a longer-lasting, more dependable truck. That’s 
why every Dodge Job-Rated truck has the right sized engine, clutch, 
transmission, brakes and axles... 


every unit extra-capable of out- 


you to buy—buy the best, while the 


best is still available. For the long pull ahead, buy dependable Dodge 
Job-Rated trucks—trucks that fit the job, save you money! See 


too, for All-Fluid Drive Dodge and 


DODGE DIVISION, CHRYSLER CORPORATION, DETROIT, MICHIGAN 


* * * 


" R PLEDGE .. NOW 
KEEP 'EM ROLLING! SIGN | YOUK Ow! 
Help America—Join the U. S. Truck Conservation Corps today. Dis- 


blue emblem (as shown below) on 


your trucks. You can get this emblem, and complete details, from 
your Dodge dealer, who, with Dodge, is cooperating fully with the 
U. S. Office of Defense Transportation to prolong the useful life of 
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Since 1937 over 70% 
of the New Railway 
Passenger Cars have 
been equipped with 
Monroe Shock 
Absorbers. 


There are sizes for 
BC-lic ee ies cee -t ie 
Buggies « Troop 
BOs) Slat ee) 
Ty Sela car) 
and Ambulances. 


@ Monroe Shock Absorbers are designed for many types 
of Army Vehicles; from the larger Tanks to the smaller 


Jeeps. 


Over the most rugged terrains, Monroe equipment 
helps the Gunner at his post... increases the percentage 
of actual hits... and it’s “Hits that Count.” 


When a vehicle is kept on an even keel, it is sure to 
be more efficient in every way; Monroe has spent many, 
many years in producing Shock Absorbers that can be 
depended upon to do the job, “Monroes can take it.” 


* * * 





